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Weather-prool, Wear-proof, 

















.. the Ideal Material for Repair, 
Maintenance, and New Construction 


Protecting farm production by keeping structures in sound, 
weather-tight condition, is good from every angle—good for 
the farmer, for the nation’s war effort, and for your business. 


You can do this important job best by recommending CAREY 
“COVERALL”’ BOARD for all farm-building repairs and new 
construction. 





Prefabricated of rock-like asbestos cement, ‘‘COVERALL” 
BOARD is weather-proof and wear-proof, impervious to moist- 
ure, rust, rats, vermin and termites . . . and positively cannot 
burn. Smooth and attractive in appearance, and requires no 
painting for its protection — an added economy. Easy to work 
with and apply. No cracking or crumbling, no warping or 
shrinking. Available in convenient sizes. 


You can sell or use CAREY “COVERALL"’ BOARD with assur- 
ance of lasting customer satisfaction. For further details, write 
Dept. 11 


THE PHILIP CAREY MFG. COMPANY 


Dependable Products Since 1873 - 
LOCKLAND, CINCINNATI 15, OHIO 
In Canada: The Philip Carey Co., Ltd. Office ond Factory: Lennoxville, P. Q. 
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4 IMPORTANT FEATURES OF THERMOPANE 


INSULATING AIR SPACE. The air inside the pees 
cleaned, dried and hermetically sealed. ‘This 
ermopane its high insulating efficiency. 
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BONDERMETIC SEAL. This metal-to-glass seal permanently 
bonds two panes of glass into a single unit. Strong and weather- 
proof, it seals the insulating air space from dirt and moisture. 


NO FOGGING UP. Because of the patented Bondermetic Seal, 
and the insulation afforded by the sealed-in air, frosting up and 
condensation are eliminated on the two inner surfaces. 


ONLY TWO SURFACES TO CLEAN. The inner glass sur- 


faces are specially cleaned at the factory . . . always stay clean. 


THE NEW GLASS UNIT 
FOR WINDOW INSULATION 


with the 


of tomorrow. 


of larger windows is now eliminated. 
For a descriptive booklet, just write 
to Libbey-Owens-Ford Glass Company, 
1764 Nicholas Building, Toledo 3, Ohio. 


Copyright 1944, Libbey -Owens:Ford Glass Co. 






























BONDERMETIC SEAL 


THERMOPANE is a revolutionary new and patented windowpane 
with permanent, built-in insulation. It is a factory-built transparent 
glass insulating unit for homes and other buildings . . . a develop. 
ment of Libbey-Owens:Ford Research that will accelerate the incor. 


poration of larger windows and Daylight Engineering in the homes 


THERMOPANE is made of two panes of glass, separated by an 
insulating layer of air, and sealed around thé edges at the factory 
with a patented metal-to-glass bond. It’s installed in a modified single 
sash just like a single pane of glass, but it provides double-glass 
insulation. The homeowner has no extra glass to put up and take 


down, no extra glass to keep clean. The age-old cold weather problem 
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Trade Marks Registered 








a Gueat Name in GLASS 





LIBBEY> OWENS - FORD 
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...came this 
Revolutionary 
Improvement in 
Home Comfort! 


Us Decsttiasaene nee atocacoceneetete nceatemeametetteammenmamameneteeteaee meee ee 


; Mow a Typical American In- 
_ dustry, Founded on the Princi. . 

ple of Providing Better Living, 

Grew in 12 Short Years to Such 
mportance that it Became an. 

Essential Priority Industry Dur- 

Wartime—Conserving Pre. 

8 Fuel—Protecting the 


By the JOHNS-MANVILIE 
ROVING REPORTER 


URPRISING as it seems, man’s dwelling re- 
mained substantially the same for centuries 
—primarily, a shelter from wind and rain, And 
even “‘modern houses’’— those built as recently 
as the nineteen-twenties—were far from mod- 
ern in the matter of comfort. They leaked 
heat like a sieve—rooms were often unbear- 
ably hot in summer—hard to heat in winter. 


Then, by observing the phenomenon of a 
volcano where mineral fibers were produced 
by the action of nature, human ingenuity 
brought about a revolutionary improvement 
in home comfort. It gave birth to an em 
tirely new industry. And, of all the indus- 
tries I know, this is the best example of new 
wealth and new jobs being created by em- 
ploying scientific research and developing 
the proper merchandising and advertising 
principles. 


The Story of Rock Wool 


It was about 1927 when Johns-Manville bega” 
the commercial development of rock wool home 
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insulation. In the laboratory, tests proved it to be an ex- 
tremely efficient insulating material. Four inches of it 
is equivalent in insulating value to a stone wall eleven 
feet thick. In addition rock wool was found to possess 
other desirable properties—it won’t rot or decay—will 
not attract vermin and it is fireproof. 


But in those days the general public did not even 
know that there was a need 
for insulation in their homes. 
Here, indeed, was a virgin 
field in which to build a new 
American industry. A chal- 
lenge to creative minds to em- 
bark on an uncharted sea of 
manufacturing, marketing and 
merchandising. 


First, engineers had to build 
a machine to manufacture 
the finished product. Two 
forms were developed—the 
nodulated material which 
could be blown through a hose 
into the walls and ceilings of 
existing homes, and the rock 
wool Batt for new homes dur- 
ing construction and acces- 
sible attic spaces of old homes. The original rock wool 
Batt was produced by Johns-Manville in 1929. 


These, then, were the products handed by Research 
to the Johns-Manville sales organization. But there 
was no demand. No market. No precedent for distrib- 
uting or selling any such products to the public. It 
was a completely untried, untested problem in mer- 
chandising. 


A New Industry is Born! 


The story of what followed is familiar to most building- 
material dealers. Many will remember the early rock 
wool Batts. In succeeding years, constant improvements 
were made. The cost was steadily reduced, thereby 
creating an ever-increasing market. 


Beginning in 1929, Johns-Manville advertising edu- 











cated the public to the need for insulation, explained 
its benefits, created the consumer demand for this new, 
unknown product. 


When war was declared in 1941, the rock wool home 
insulation industry was only 12 years old. Yet it had 
grown to such great importance in this brief time that 
it was highly essential to our war program—so important 
that even the government it- 
self urged people to insulate 
their homes and promoted its 
use through an enormous edu- 
cational program. 


J-M Rock Wool 
—and the Future! 


This, then, is the story of 
that magic mineral that came 
out of a volcano. A classic 
example of a new industry, 
new jobs created by private 
enterprise and scientific mer- 
chandising. 


Today, nobody would think 
of building a new home with- 
out insulating it. Today any 
home—large or small—can 
afford this quality insulation that assures a warmer 
house in winter, a cooler house in summer—plus fuel 
savings up to 30%. 


Close to a million homeowners throughout the coun- 
try now enjoy the year-round comfort of Johns-Manville 
Rock Wool Home Insulation. An army of satisfied 
customers. An invaluable reservoir of good will for the 
dealer who handles Johns-Manville Rock Wool and 
the builder who installs it in the years to come. 


I believe all dealers and builders will agree that 
home insulation has been one of the major contribu- 
tions to the building industry in recent years. When 
peace comes and America embarks on its greatest 
building program, J-M Rock Wool Batts will provide 
a new standard of comfort and economy for countless 
new homeowners. 
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Chart shows how 
price of J-M Rock — 
‘Wool Batts has de- - 
 ereased since their 
introduction in 1929. 

_ Reduction in price 
has brought about a 

_ continuous increase 
in sales volume for 
the J-M dealer. 
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OF THE 


COAL HEATER 


The WARM MORNING Coal Heater 
came forth with the first major improve- 
ment in coal heaters in 53 years...a heater 
with amazing, patented, Interior Con- 
struction Principles. Immediately, sales 
were tremendous. 








WARM MORNING sales volume more 
than doubled that of the previous year. 
Persons in every state in the Union 


bought WARM MORNINGS! 


WARM MORNING Heaters...many 
1942 thousands of them...on the strength of 
their outstanding heating merits...went 
into war service in the U. S. Army camps 


throughout the Nation. And commercial 
sales "way above 1941! 


1943 WARM MORNING sales...despite a flood of 


stoves of similar appearance and _ similar 
names...soared to amazing new heights... far 
outselling any other heater! 





1944 MODEL 


WARM MORNING continues to lead them 
all...continues to make sales history... because 


customers want the genuine WARM MORN. 


ING, and they ask for it by name! 








GET IN YOUR STOVE RATION CERTIFICATES 


Now is the time to show your customers 

why it will pay them to buy a WARM 

MORNING Heater... why it will do the 

best heating job for them...and urge them 

to bring in their Stove Ration Certificates 

at once. Then turn the Ration Certificates 

over to your Wholesale Distributor while Pig i die 
WARM MORNING stocks are available! 1944 MODEL & 


No. 520 
LOCKE STOVE COMPANY —_ age = 
114 West 11th St. Kansas City 6, Mo. 9258527 and 127471. 


Name Reg. in U.S. 
and Can. Pat. Off. 


June 10, 1944, AMERICAN LUMBERMAN 











,ERMAN 





—— 


LUURS 


(2774 


G4, SAVE 


55 MINUTES 
ON EACH INSTALLATION 


BECAUSE 
Every TRU-SIZED DOOR is 
Made to Exact Book Opening 


Tru-sized, America’s Modern Doors, are designed 
to help carpenters and builders do a better job. 
Tru-sized to exact book opening, they fit perfectly 
any jamb that is plumb and square. The saving of 
55 minutes on every door installed is the average 
timing clocked by skilled workmen. A Tru-sized 
Door, fully machined for locks and hinges, can be 
installed in 20 minutes. 
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Wheeler Osgood Sales Corp. Dept. 8 
Tacoma 1, Washington 


"Tl 


Please send me free literature and detailed 


guide sheet for ordering Tru-Sized Doors. 
Name 
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Address 
City State 
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Thoughts with Wings 


HEN THE “Constellation” landed 

at Washington on her trial cruise 

some weeks ago, this page put on 

the shirt sleeves, took the official 
invitation in hand, went out to the air- 
port and did an informal survey. 

The airport itself is something to 
see; not the biggest in the country but 
very handsome and very efficient. It’s 
on the Virginia side of the Potomac; 
commands a magnificent view of the 
city. The morning sun was scattering 
the mists when we arrived. Tractors 
were pulling ships around; tank trucks 
brought a wistful look into many a 
motorist’s eye; and baggage jeeps 
were doing their stuff. There in the 
foreground was one of the biggest 
heavier-than-air machines that ever 
traveled the skies. 

In fact the Constellation is said to 
be the biggest land-based transport 
plane in the world; capable of carrying 
a hundred soldiers. There were other 
four-motor planes on the field; famous- 
name ships of great speed and carry- 
ing capacity. It’s intended as no 
derogation of them to say that, on a 
comparative basis, they looked to be 
in the jeep class. 

On its landing gear, this ship stands 
level. Most planes have their noses 
snooted at the sky like a Washington 
cliff-dwelling dowager. The _ third 
wheel of the Constellation’s tricycle 
landing gear is forward instead of to 
the rear. It was fourteen steps up the 
gangplank or whatever they call the 
portable stairway. George Field, of 
the FWA, suggested an escalator. 
There are two doors or ports; one 
for the passengers, one for the crew. 

One factor of the times in which we 
live; a harsh sign to recall a civilian’s 
wandering mind to the big preoccupa- 
tion: The interior of the ship was set 
up as a hospital transport; to carry 
wounded men. So many wounded men 
these days; and so young! 

Howard Hughes, designer of the 
plane, and Jack Frye, President of 
TWA, were on the field. Hughes, who 
is tall and thin and who has devoted 
his life and his wealth to aviation, is a 
speed flyer and in a special field, a 


10 


motion-picture maker. It’s said he in- 
vested something like a million dol- 
lars in “Hell’s Angels’; was prepared 
to kiss that sum off if the picture 
didn’t click. But, with the usual 
Hughes luck, he got the investment 
back; several times over. 

Frye, who is a big and blocky man, 
is said to have been a soda jerker at 
one time. It could have been for a 
couple of weeks during a Christmas 
high-school vacation, or something of 
the sort; but it makes a good story. 
Frye isn’t the usual run of big-corpo- 
ration president. He’s more an engi- 
neer and operator; less the hard-boiled 
financier. 

These two men and the crew brought 
the Constellation from Burbank, Calif., 
to Washington in a couple of minutes 
under seven hours; a new record. 
Average speed, 355 miles per hour. 

You can’t look at a craft like this, 
with its huge wing spread and its 
roaring tides of power, and fail to 
speculate about the future of aviation 
as a part of America’s national life. 
I’ve no doubt that Hughes and Frye 
were thinking more of a single prob- 
lem of flight than of a general pro- 
motion of aviation. But it happens 
that recently I’ve come across two 
somewhat opposed points of view. See 
what you make of them. 

Aviation Columnist Al Williams, 
who I must suppose knows his stuff, 
is a thought pessimistic about the 
dreamed-of Air Age. Not that he 
thinks it isn’t coming, in one way 
or another; but he gets impatient over 
the daydreams about commerical and 
private planes. He thinks progress 
will issue from one source; research. 
“All this post-war aviation planning 
is nonsense,” he says, “so long as we 
consider the post-war air age accom- 
plished merely because we will have 
thousands of airplanes. . . Airplanes 
cost money and maintenance costs 
more. . . Private aircraft will be a 
luxury, available only to those who 
can afford expensive things.” 

Thus Mr. Williams. On the other 
hand, Henry J. Kaiser. Mr. Kaiser 
has done a good many so-called im- 
possible things. Just before the war 
he employed some 5,000 workers. Last 
report I heard, that number has gone 
up to 330,000. Happens I’ve never 
met him. But Mrs. Kerr knows him 
rather well; and from her and her 
associates I gather the Kaiser atti- 


= by Robert ¥, Ker 
VA 


tude. Something like this: 

There’s a parallel between aviation 
and motcring. There must be. It 
may not be exact in every point, but 
it’s at least suggestive. Those on the 
shady side of fifty remember well 
enough the predictions of calamity 
drawn by those who didn’t want to 
see private citizens invest their sav- 
ings in cars. These things were lux- 
uries; were only for the people of 
reckless wealth. Motor roads were 
even more shocking; would bankrupt 
the country. No need to compare the 
prophesy with the later events. 

This, in a rough way, is what hap- 
pended: The desire of the citizen to 
own a car, a useless, luxurious play- 
thing as the critics saw it, forced the 
country to build reads. It was roads 
that made car ownership—thirty mil- 
lion cars or so—possible. The roads 
were the first big step. Then came 
the private car. Then, and after quite 
an interval, came commercial trucking 
and commercial bus transportation. 

The parallel idea to the motor high. 
way is the aviation landing field. Un- 
til privately owned planes lead the 
way, don’t expect too much from 
freight handling or even passenger 
lines—the trucking and the bus traffic 
of the air. You think the passenger 
lines are already far advanced? 
They’re not. For each one person who 
flles—when he can—as a matter of 
course, there are probably a thousand 
who are afraid to fly and who never 
go up. You'll change that nationally 
when private planes are a matter of 
course. Hence the first practical step 
in getting Americans air minded is 
the building of local air fields, suitable 
to the use of the private flyer and his 
flivver plane; air fields built with an 
eye to location, distribution, special 
services, lodging, food, local ground 
transportation. The flivver pilot will 
be the pioneer of mass aviation. Can’t 
afford it? Well, he couldn’t afford a 
Model-T, either. And how many mil- 
lions of them did he buy? 

No, we don’t want to get caught in 
this cross fire. Maybe Mr. Williams is 
right about costs and research. But 
maybe Mr. Kaiser knows something 
about human nature. A famous 
American of an earlier generation 
said a great political party had been 
ruined by too much wisdom of experi- 
ence and too little wisdom of hope. 
Between extremes must lie the mean. 
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ELECTRIC 


TOOL PROFITS... 





Speed matic SAWS were specifically designed to 


do hour-after-hour sawing of heavy pieces—with less fatigue to 
the operator, and cleaner, better work. 


Speedmatic's efficient helical gear delivers 11% more power 
to the blade. The blade enters the cut at 7,000 revolutions per 
minute—all the power you'll ever need for fast, effortless cutting. 
No twisting—no stalling. 

Only Speedmatic has the extra wide base that sets the saw se- 
curely and safely, even when tilted at a 45° angle. Perfect balance 
allows one-hand operation in any _ position. 
Sturdy, compact construction assures long life. 


TAKE. 
ABE. is the world's most popular port- 


A able sander. Craftsmen every- 
where have found that its high speed and 
perfect balance eliminate vibration, and en- 
= them to turn out smoother, more uniform 
work. 


Its extra-powerful motor, and ball-bearing 
equipment throughout, are reasons for TAKE- 
. : . : About's enduring efficiency. Other features are 
silent chain drive, instant belt change, and dust-free operation. Ideal 
for your millwork—for touch-up, fitting, edging, etc. 


Speedmatic Floor Sanders 


Speedmatic Floor Sanders are the fastest, 
cleanest, smoothest-cutting floor finishers made. 
Many lumber dealers have found 
a profitable side-line in renting 
floor sanders. The opportunity 
after the war will be bigger than 
ever. Prepare for it now. We'll 
gladly send you details and sug- 
estions on how to become the 
loor finisher rental and sales 
headquarters for your territory. 


PORTER-CABLE 


1600-6 N. Salina St. Syracuse 8, N. Y. 









Electric Tool Sales are an Integral 
Part of Lumber Retailing. Don't Pass 
Them Up! 


Fill in Coupon and 
MAIL TODAY! 
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can be an important 
part of your business 


Nearly every one of your customers either needs Porter- 
Cable's fast-cutting, cost-saving, easy-to-operate tools 
now, or will need them soon. Why make him go some- 
where else for them, when he can get them from you 
when he calls for his regular purchases? Besides, you 
have a better opportunity than anyone else in town to 
demonstrate them—right in your own yard and mill, on 
your own work. You need no extra help for this profit- 
able business. For either outright sale or rental, your 
own yardmen soon become convincing salesmen, and are 
helped by a sustained campaign in national and trade 
magazines that will constantly remind your customers of 
the superiority of the Porter-Cable line. 
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WHEN YOU SELL U-S-G SIDING YOU ARE... 





"" GLATEX issestos cement sivine 


Only Glatex*,an exclusive U-S-G product, | Glatex is available today—when people 


is Fortified* with a hard, glazed surfacethat have money to spend—to help you do a 
stays glossy—a surface that is distinctive _ vital job, protecting the walls of homes 


) —a surface you can sell and sell and sell. against the ravages of weather and fire. 


Every Glatex job isa lasting testimonial Glatex is only one of many U-S-G 






that will help build your reputation for 
quality. High quality. An enviable repu- 


tation that will help you make money. 


roofing and siding developments—all of 
which Fortify your business for profits 


today and tomorrow. 










*Trademarks Reg. U. S. Pat. Off. 


Uns UNITED STATES GYPSUM 


3  GLATEX 


300 WEST ADAMS STREET, CHICAGO 6, ILLINOIS 
THE ASBESTOS CEMENT SIDING: 


WITH A CLEANABLE, HARD SURFACE 





This famous trademark identifies products of United States Gypsum Company 
—where for 40 years research has developed better, safer building materials 


ASPHALT SHINGLES e ROLL ROOFING e FELTS e ASBESTOS SHINGLES e SIDING 


a] 
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Utopia and 
“RUnous 
Competition” 








Some of the visionary planners of a better world after the war are 
reaching weird conclusions based on false and impractical premises. 


Perhaps the most dangerous among the visionary planners are those 
who with no experience in the open competitive business structure that 
built this Nation propose first to do away with “ruinous competition.” 


The only ruinous competition we have ever known is the fettered 
competition which has resulted from the increasing multiplicity of gov- 
ernment restrictions emanating from Washington. This trend might and 
should have reached its peak with the demise of NRA, but planners, 
apparently, have to learn the hard way, and in the face of the experi- 
ence afforded by NRA they went merrily on issuing new and stranger 
regulations to throttle initiative and enterprise. 


The theory behind all this is that free private enterprise and open 
competition for markets being imperfect in some ways must therefor 
be basically unsound and fit only for rejection in the postwar Utopia 
which is being ordered hopefully and also hopelessly. The truth is that 
our way of doing business in the per-interference era was a carefully 
evolved process that took nearly two centuries to develop. Like all 
man-made institutions, and like man himself, for that matter, it had its 
imperfections. But, also, like all man-made institutions to which man 
is free to devote his energies, the imperfections of the system were 
being slowly but surely corrected. 


Certainly no one will argue that because man after many centuries 
of controlling the world is still imperfect we should do away with him 
and turn things over to the apes from whom we evolved. Such a pro- 
cedure is what in effect the opponents of “‘ruinous competition’ now 
urge upon us. Whether they know what they are doing or not, what 
they urge is a return to the strangulation of individual liberty which 
held most of mankind in economic and social slavery until the thirteen 
Colonies became the United States of America and guaranteed certain 
liberties under the Constitution. 


No one will argue that these liberties have not become license in 
certain quarters, and no one will argue that they have not worked to 
give unfair advantages to some and tragic disadvantages to others. But 
with all the imperfections of the system we have produced a much 
higher standard of living in this country than the world has ever seen 
anywhere, and we have produced it because open competition in busi- 
ness and free individual enterprise have permitted us to develop the 
best we are capable of, and to distribute the products of our industry 
in the most equitable manner yet devised by man. 


We can approximate Utopia only by clinging to the liberties that 
have brought us this far, and continuing to learn how to use them more 
intelligently. We will recede to the misery and slavery of the dark ages 
if we consent to the strangulation of free individual enterprise and open 
competition in any of our activities. 
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Pjumber stocks, compiled by the 
) NRLDA, estimates these holdings 
at 3,953,000,000 feet; a decline of 
' 4] percent from the figures of a 





Most recent survey of retail 


year previous. However, there is 
a small seasonal increase as com- 
pared with the previous month. 


War Manpower Commission 
has declared the whole country 
to be a “shortage area” and has 
extended to national scope the 
controls formerly in effect in local 
shortage areas. Apparently 
women workers are to be excluded; also farm labor. 


Reason for this tightening up is said to be the 
movement of workers from munitions plants to in- 
dustries supposed to have better post-war prospects. 
Some hint that draft laws will be invoked if this 
WMC move fails of results. Acute shortages, of 
course, in logging & lumbering. 


Forrestal, Patterson and Nelson have advocated 
enactment of the Brewster-Bailey ‘work or fight’ 
bill. This bill would set up labor battalions of men 
rejected for military service or who refuse jobs in 
essential industry. Organized labor opposes the bill. 


Federal court has ruled that a retailer who does 
some manufacturing solely to serve his own cus- 
tomers, and at no return except in the purchase 
price paid by these customers, does not become a 
manufacturer for purposes of section 13 of the 
Wage-Hour law. 


WPB has issued an interpretation in regard to its 
recent ruling about insulation materials; making it 
clear that the purchase of these materials without 
special permission is allowed only for insulation of 
existing buildings. Such materials may not be used 
in alteration of the buildings or in converting them 
from one use to another. 


W. L. Clayton, SWPA, announces that the War 
Production Board will co-operate with procuring 
agencies of the armed services in disposing of 
property left over from terminated contracts. Lum- 
ber is included in the list. WPB regional offices 
will serve as contact points. 


WPB has denied the report that it will soon begin 
issuing priorities and releasing materials for private 
housing construction. Construction is still limited 
to the war housing program. The rumor came from 
a congressional hearing in regard to processing 
priority applications for certain “hardship” cases. 


Government considering program stockpiling 
coal, against next winter’s needs. Deputy Solid 
Fuels Administrator Potter has informed the public 
that this in no way can take the place of stockpiling 
by consumers. Better keep reminding the customers 
about the importance of this advance storage. 


OPA has announced simplification and clarifica- 
tion of the price regulation for Sitka spruce lumber. 
RMPR 290. The WPB has clarified the rules govern- 
Ing use of maintenance, repair and operating sup- 
plies (MRO) procedure for obtaining minor capital 
additions. Intr. 11, to CMP Reg. 5. 


WPB states that the lumber allocation order, the 
revised L-335, will go into effect “in the third quarter 
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A page of vital information 
and comment digested for 


busy lumber and building 
material executives. 


of 1944.’ July lst was set as the tentative effective 
date; but at present the favored guess is August Ist. 
The issuance of the order should come sooner; pos- 
sibly in mid-June. 


WPB estimates place lumber requirements for the 
third quarter at a figure about one and a half billion 
feet larger than probable production. Advisory 
committees have been considering ways and means. 
Answer of course is more loggers. 


Bureau of Labor Statistics has reported that there 
were 42 percent more strikes and 48 percent more 
idle man days during the first third of this year than 
during the similar period in 1943. There were more 
strikes in April, this year, than during any previous 
April in five years. 


This strike record is curious, in view of the fact 
that smart labor leaders are admitting that the strike 
as a tool of negotiation has lost its usefulness. 
Here’s a Washington on-the-street explanation: 
Labor unions, in the rank & file, suffer from the wor. 
Many of their really smart young men are in 
uniform. 


Above is more than a wisecrack; applies to more 
than organized labor. Just about every American 
civilian activity, including business, feels the lag. 
Bright young minds that should be hitching on, 
everywhere, are practising the arts of war; not the 
arts of peace. 


Current obstacle to increased civilian goods pro- 
duction is declining steel production. A drop of 
five percent in production is expected, due to labor 
shortages; and it might be double that figure. WPB 
has announced that third quarter allotments for 
civilian programs must be reduced. 


A Plywood and Veneer Branch of the WPB Lum- 
ber and Lumber Products Division takes the place 
of the Plywood and Veneer Section of the Marketing 
Control Branch. Clifford P. Setter is the Chief of 
the new branch. 


Increases in ceiling prices for redwood lumber, 
the net effect of which will be to raise the average 
sales realization for all redwood lumber by $2.30 a 
thousand, have been announced. Amdt. 6 to MPR 
293. In 1943 about 600,000,000 feet were produced. 
Nine companies produce 95 percent of this species. 


WPB is urging that insulation of homes be under- 
taken now. Asphalt roofing should also be done 
now, since normally the rush is in the fall. There 


are fairly good supplies of certain types of insula- 
tion and weather stripping. 
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or a new home building job 

knows that the method of finan- 

cing that home is one of the im- 
portant factors in the sale. Tradi- 
tional home financing methods have 
long been eligible for some pretty 
sharp criticism—in some _ cases 
they have proven to be a virtual 
brake upon the lumber dealer’s op- 
portunity to sell homes. 

The public now knows that kneel- 
ing pads and a pleading, wistful 
expression are not standard equip- 
ment when calling at the office of 
a lending institution to negotiate 
a loan. It has learned that money 
is a commodity, just as any other 
item of merchandise, and money 
is the stock in trade of the lend- 
ing institution. If that institution 
makes no loans it goes out of busi- 
ness—it is just as anxious to lend 
its money as the borrower is to 
make use of it. The day has passed 
when the home builder who bor- 
rows money to finance his home is 
expected to risk all and the lending 
institution to risk little or nothing. 

A refreshing evidence of con- 
crete, specific results emerging 
from the efforts of a postwar plan- 
ning group is contained in the re- 
cent proposals set forth by the 
United States Savings & Loan 
League. It is a group of minimum 
standards which, if adopted, must 
be incorporated in every home loan 
contract made by those lending in- 
stitutions which hold membership 
in the U. S. Savings and Loan 
League. Member institutions may 
incorporate additional benefits to 
the borrower in their contracts if 
they so desire, but if they are to 
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privately ad- 


ministered by local interests 


hold membership in the league 
these provisions are contemplated 
as mandatory. 

The plan has advantages from 
the lumber dealer’s and builder’s 
point of view as well as that of the 
homeowner, Quick service is the 
result of the loan being made lo- 
cally by a private concern. The 
dealer can soon learn the amount 
of loan and the financing terms 
available to any given prospect, 
while the latter’s interest in build- 
ing is “hot.” Construction loan 
service is a part of the plan, and 
as the house goes up the dealer can 
obtain the cash to pay his labor 
and get his money out of the ma- 
terials he is putting into the struc- 
ture. Although these advances are 
made as construction progresses, 
neither the builder nor the owner 
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has to make payments on the loan 
until the house is finished. 
Through local financing, fre- 
quent and rigid inspection of con- 
struction is assured, with written 
reports being sent to the owner. 
The provisions have been given 
the approval of the U. S. Loan 
League’s postwar committee (Gard- 
ner W. Taylor, NYC, chairman) 
which has labored a year in their 
preparation, but have as yet to be 
approved by the member firms. 
This means that there may be a 
certain amount of alteration of the 
plan as stated here, but it is ex- 
pected that the recommendations 
will remain intact for all practical 
purposes, and the work of the com- 
mittee will have profound influence 
on home financing in America. The 
step is in the right direction. 
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Bottleneck of Home Ownership 


Maximum Percentage of Loan to Value, If Requested 
This means loans up to 90 percent under some circumstances, 


Attractive Interest Rate with a Minimum of Three, '/2: Percent Contractual Reduc- 

tions During Life of Loan; Average Rate Five Percent or Lower 

The borrower’s interest rate automatically decreases at least three times in the life of the loan by one- 
half of one percent, on the theory that as the borrower's equity in his property increases the risk on the 
loan decreases, and he is entitled to a lower interest rate. The plan eliminates the trouble and expense 
of refinancing at intervals to get a just interest rate. A ceiling of five percent has been put on the 
final average of the interest, but it may be: less. Twenty year loans can be had under the plan for as 
little as $6.40 per month: per $1,000 of the loan. 


Monthly Payments with Interest Charged on Unpaid Balance Only 
This feature also has been incorporated into loans made by individual institutions previously. It assures 
the borrower that he is paying only for the money he is using at any. one time. 


Budgeting of Taxes and Insurance on a Monthly Basis 
With taxes as high as they are this is the only logical way to take care of them. It lends the assurance 


that a borrower will not have to default on his payments any one time in order to meet insurance pay- 
ments or taxes. 


Right of Borrower to Lapse Monthly Payments Up to a Maximum of Six 

This provision. eliminates the bug-a-boo of immediate foreclosure that has deterred many:a prospective 

homeowner from taking the plunge. If he can prove need to defer payments because of temporary 
unemployment, illness, arrested earning power, or show any other logical reason for inability to make 
his monthly payment, the lending institution cannot foreclose until he has missed six. such payments. 
The loan however must be paid out in the original contract time, but the extra amount owed because of 
the lapsed payments need not be paid:until the final installment of the entire loan is due, if: the bor- 
rower so elects. The borrower must give notice of his financial distress if he intends to lapse’ pay- 
ments, and the loan must have run three years to have this provision effective. 


Privilege of Paying Ahead of Schedule Without Penalty 
lf a borrower has a sudden windfall; or a period of prosperity, he can pay any amount in advance on 
his loan at any time in the year without penalty, and interest will be charged only on thebalance. 


Privilege of Lapsing Payments So Long as Loan Is Paid Ahead of Contract 

The loan shall never be treated as in default so long as the unpaid balance of principal and interest. is 
less than the amount the indebtedness would have been had the monthly payments been made as 
specified in the loan. 


Assistance to Borrower. Who Finds It Necessary to Move 

The mobility of labor increases the problem on a nationwide scale, of the disposition of property and the 
relief from loans incurred when a homeowner is forced to move to another city because of a transfer or 
change of employment. -The new U.S. Loan Plan provides that the loaning institution agrees, under 
such circumstances and. if requested to do so, to manage the property or select a responsible manage- 
ment and sales agent for it on behalf of the owner-debtor, and bend every effort to arrange for the sale 
of the property and relief of the owner from his debt. 


Provision for Additional Advances for. Repairs & Equipment 
This provision eliminates the necessity of refinancing if an additional amount is to be borrowed, or reli- 
ance on installment credit companies with their high interest rates.: The original loan is not disturbed. 


Minimum Title Costs and Service Charges 
These are made possible by local administration of ‘the loan where a minimum of. effort is required to 
determine the borrower's stability etc. and where titles and other details can be handled with dispatch. 


Promptness in Loan Commitment, Loan Closing and Disbursement 
Also made possible because local private interests are involved. 


Advances for Labor and Material to Build 
Including the right of the borrower to begin payments after the home is ready for occupancy, but in no 


event later than six months from the date of the first advance. Interest is charged only from the date 
of each advance. 


Assistance to “Operative” Builders 

This service includes making a blanket mortgage, advancing money for labor and sauksceale: and re- 
leasing homes as they are sald by the builder. No payment on the loan is required until the project is 
completed, thus the builder does not have to use his capital to make loan payments. until he has had an 
opportunity to sell some or all of his properties. 


Multiple Unit Loans 


For those building rental properties.. Ther dations suggest that the contract should. require, 
in addition to monthly payments to cover interest and amortize principal, a payment monthly to provide 
not only for taxes and insurance but also for the proper maintenance and repair of the property. In 
addition the loan contract:may provide that after the owner has retained a reasonable return on his in- 
vestment any excess of net returns from the property shall be applied upon the indebtedness. 
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This paint department will be remodeled after the war and placed in charge of a competent 
and well-trained manager. 


PUSHING THOSE 
Protitable SIDELINES 


6¢7\UR SIDE LINES represented 

an important part of our vol- 
ume during the past twelve months, 
and they are going to continue 
building volume for us in the 
months after the war ends. That’s 
because we are never going to stop 
promoting them.” 

That sounds like the bravely- 
stated policy of a lumber yard that 
has fought hard to keep going in 
spite of empty lumber bins and war 
time cost limitations. But the 
speaker is decidedly not the owner 
of a little lumber yard. He is D. G. 
Jones, manager of the Red River 
Lumber Co. branch yard at Reno, 
Nev.-—an establishment which ex- 
emplifies how the building materi- 
als dealer can make salesmanship 
pay at any time. 


Must Sell Something 

“When you can’t sell lumber,” 
said Mr. Jones, “you must sell 
something else. We’ve been preach- 
ing that even to the yards that 
we’ve been supplying in the past 
from our California plant. Side- 
lines have kept them going, and 
have made plenty of profits for our 
own yard here at Reno, too.” Beck- 
oning to the writer, he said, “Come 
here and let me show you some- 
thing.” 
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That “something” was a truck 
warehouse, recently built under pri- 
orities rating. It happened to be 
close to the lumber plant. 

“That building represents side 
lines that are profitable now and al- 
ways, for large jobs and small ones 
—side lines that help us to get un- 
der the wire now with large de- 
fense jobs and with the many small 
repair and remodeling jobs that 
must come under the wartime cost 
limitations,” explained Mr. Jones. 


Composition Siding 

“The outside is of composition 
siding, an item that even lumber 
manufacturers like the Red River 
Lumber Co. have to acknowledge 
does a swell job in saving labor and 
materials. Other side lines that 
went into this job are asbestos 
board, roofing, paint, windows, 
doors, glass and cabinets. 

“Asbestos board is doing a lot of 
repair and remodeling work now 
for our customers’ bathrooms—re- 
pairs that must come under the 
wartime cost limitations. Many of 
these little jobs wouldn’t be done 
if they were not promoted. Some 
of them are remaining undone be- 
cause our best salesmanship must 
be reserved for after the war, when 
again we can have the 20-man plant 







How one dealer 

builds volume now 

and plans for post- 
war success 


here at Reno that we used to have, 
instead of our present war-depleted 
force of 10.” 

The side line that is the nucleus 
of some of the most enthusiastic 
post-war planning of the Red River 
Lumber Co. is the paint depart- 
ment. The paint department at this 
time is as attractive as most of 
those seen in the average display 
room, with neat, well-lighted 
shelves, with samples of lawn 
chairs, built-in cabinets, and win- 
dows displayed along with paints. 
But after the war the department 
is going to be placed in charge of a 
special man who will put in his en- 
tire time in display and promotion 
work, 


Paint Is Competitive 

“Paint is a competitive item,” 
Mr. Jones stated. “The dealer who 
sells a large volume after the war 
will be the dealer who makes his 
paint department outstanding and 
uses good promotion. 

“We've made a rough check of 
the houses in Reno that need paint- 
ing now—and will keep on needing 
it until after the war because of 
the labor shortage and the lack of 
promotion work on the part of the 
paint dealers. The list we've 
started making of these _ paint- 
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shabby houses is going to keep 
growing. With our limited plant 
force, we can do some promotional 
work now. But after the war, 
when our paint department is prop- 
erly managed by that trained man 
we're going to pick, there won’t be 
many houses in Reno needing paint 
that will be overlooked by our paint 
department. We'll use direct sales- 
manship and promotional work 
aimed at getting people into the 
store. They will see a newly re- 
modeled paint department, then, 
patterned after the best ideas we’ve 
been able to cull or conceive our- 
selves.” 


Foresees Big Repair Market 


After the war, Mr. Jones fore- 
sees a bigger opportunity in re- 
modeling and repairs for old, neg- 
lected homes than in new building. 
Practically every home in a given 
city will need repairs, he insists. 

“And that’s where the side lines, 
vigorously promoted, will make 
profits for the dealer. Paints, cabi- 
nets, windows and doors, insulating 
materials, asbestos board, composi- 
tion siding of all kinds, roofing, 
glass, small over-the-counter items 
like putty, sash cords, plaster 
patching—these are going to con- 
tinue making substantial profits 
when good salesmanship is ap- 
plied.” 


pecikic TaTERMOUNTAIN EXPRESS 
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Truck warehouse that demonstrates some of 
the side lines promoted vigorously by the 
Reno branch of the Red River Lumber Co. 





Manager D. G. Jones checks Reno houses 
needing paint with W. G. Fisher, accountant. 
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We are all very human here 
at the American Lumberman 
office, and we have to admit 
that it makes us feel pretty 
good when we receive spon- 
taneous letters from readers 
which indicate approval of the 
things we have been doing in 
the pages of our magazine. 
Since our big 1944 Reference 
Issue went into the mails we 
have received a gratifying 
number of such comments and 
it occurred to us that you 
might like to read over our 
shoulder and scan a few of 
these with us. Several are re- 
produced here. 


Gentlemen: 

Just a note to compliment you 
on the remarkably fine copy of 
the AMERICAN LUMBERMAN is- 
sued under date of May 13. 

While I have not had an op- 
portunity to go through it com- 
pletely, in my opinion it is the 
most comprehensive lumber 
trade journal that I have ever 
seen. . . . an issue such as this 
one once a year should be ex- 
tremely useful for your sub- 
scribers. 

L. O. TayYLor 


General Manager 


Shevlin Pine Sales Co., 


Minneapolis 


Gentlemen: 

We desire to compliment you 
on the very fine “1944 Reference 
Number and Products Direc- 
tory,” issued as your May 13th 
issue of the AMERICAN LUMBER- 
MAN. It is truly a number full 
of. useful information and will 
find a place in our permanent 
files. This copy alone is worth 
much more than the price of a 
several years subscription and 


Dear Sirs: 


Have just had the opportunity 
to go through your 1944 Refer- 
ence Number and Products Di- 
rectory, namely May 13, 1944 
issue, and want to compliment 
you on the fine piece of work 
you have turned out and am 
sure this number is well re- 
ceived and greatly appreciated 
by the entire lumber industry. 
The publication is well ar- 
ranged, excellently printed and 
very interesting and is one of 
the numbers any lumberman 
will be glad to add to his 
library. 

H. W. JoHANNES 
General Manager 
Rib Lake Lumber Co. 
of Delaware 


Rib Lake, Wis. 


Gentlemen: 

It was with interest that I 
read your issue and wish to con- 
gratulate you for the excellent 
work which you have done and 
which I believe has no parallel 
in any other publication in your 


field. 
Rosert S. ARIES 
Philadelphia 


Gentlemen: 

We are just in receipt of your 
1944 Reference Number and 
Products Directory, and we wish 
to congratulate you on _ the 
splendid set-up and the compre- 
hensive directory of products 
and those who manufacture and 
sell them. 

We would be glad if you 
would forward us another copy 
of this Directory, as the writer 
wants to keep one on file in the 
Reference Library, as we are 
planning on enlarging the lines 
of our retail department when 
the post-war period comes. 

G. R. Hackett 

President 
Robertson & Hackett 
Sawmill Co. Limited, 
Vancouver, Canada 
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your editors have done a grand 
job. 
J. R. FREEMAN 
Manager 
V orhees-Jontz Lumber Co., 


South Bend, Ind. 


Gentlemen: 

We feel that this (the May 
13th issue) is one of the things 
that the lumber industry has 
needed for a long time, and we 
wish you every success in your 
undertaking. 

Georce N. CoMFoRT 
The George N. Comfort 
Lumber Co., Cleveland 





Radio announcers frequently 
speak of their “unseen audi- 
ence”. You can see why we 
feel such a kinship to ours. 
We are all working toward a 
single purpose, and when we 
at the American Lumberman 
can give you a boost along the 
way, it is our greatest pleasure. 


Sincerely, 


y ee 























Shapers tongue and groove box sides at the Star Lumber Co. box making plant in Amarillo, 
Texas. Exact specifications guide the workman. 


UILDING SHELL BOXES for 

a large ordnance plant is keep- 
ing the Star Lumber Co., retail 
yard of Amarillo, Texas, fighting 
hard for Victory with more than 
70 men working in its shops. 

Operating a woodworking plant 
along with a retail lumber business 
is a new undertaking that has 
grown with war needs. “We never 
thought of establishing a wood- 
working plant during peace time,” 
E. B. Klein, manager of the lum- 
ber company, declared, “but when 
the government began calling for 
things made of lumber we saw an 
opportunity to do our bit in our 
own field of lumber. Here we are 
now, still a retail lumber firm, but 
with a healthy box making factory 
attached.” 

Boxes are made for a government 
owned, contractor-operated plant 
near Amarillo, that is engaged in 
loading shells, but the contract to 
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make the boxes was_ secured 
through competitive bids from all 
sections of the country. Bids were 
on price per unit, with a definite 
statement of plant capacity re- 
quired. Design and specifications 
are furnished by the government. 

Even before a contract to make 
the boxes was secured the Star 
Lumber Co. had to answer one im- 
portant question—“What about a 
suitable building for a box making 
plant?” 

The answer was found on the 
Amarillo Tri-State Fair grounds, 
a mile from the city, where there 
was a large automobile show build- 
ing. This building, and a covered 
implement shed just across a drive- 
way, could be obtained to house the 
box making plant and reserve lum- 
ber. When the government con- 
tracts were granted a lease for the 
two buildings was signed. 

Up to the present time there has 
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This is the story of one lumber dealer 
who found a wartime business that is both 
patriotic and profitable. War work of the 
type described in this article is sometimes 
distributed in the form of sub-contracts from 
war plants, Sometimes a contract is obtained 
direct from the Government as the result of 
competitive bidding. A lumberman with ade- 
quate facilities to handle this type of pro- 
duction can register his name and a descrip- 
tion of his facilities with war plants or load- 
ing plants located in his area, and he will 
be placed on a mailing list to receive ad- 
vance notice of contracts to be let as well 
as the proper forms on which to submit his 
bid. The dealer should also register with 
the closest branch office of the Smaller 
War Plants Corp., a government agency 
which helps small businessmen obtain con- 
tracts for war work. 


* 


been very little use for the imple- 
ment shed. In its three months of 
operation, the plant has always had 
sufficient materials for the day’s 
run, but Mr. Klein is finding that 
even government priority rights 
are only a hunting license for lum- 
ber and rope. 

It was easy to secure either new 
or good used machinery for the 
plant, according to Mr. Klein. 

The assembly line method of 
manufacturing the boxes is in use. 
Random length and width lumber 
is trucked in the large double doors 
at the north end of the building 
and the finished boxes trucked out 
the south door. 

Situated near the north doors is 
the power driven saw that cuts the 
lumber into the proper length for 
the sides of the boxes. Short 
lengths cut from the boards are 
shifted from the main line to a 
separate set-up where the ends of 
the boxes, with their rope handles, 
are made. 

When the side boards are cut, 
they are slid on a dolly and moved 
forward to the shapers that tongue 
and groove the boards. Two shap- 
ers are in use with one man work- 
ing each machine. 

Next down the line, the boards 
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for the tops and bottoms are joined 
with corrugated binders. Govern- 
ment specifications are very strict 
here. Not more than two pieces 
of lumber can be used in a side, 
and two and a half inches is the 
minimum width allowed for one 
piece of lumber. 

The rip saws are next in line. 
Here each corrugated side is sized 
for absolute accuracy. No varia- 
tion is permitted as explosive shells 
must be ‘held rigid in transit, and 
the finished box must be exactly 
8321/2 inches long, 161/2 wide, 
and 51/2 deep. 

By this time the boards have 
moved far down one side of the 
building. The next step is the 
stenciling of three sides of each 
box, with different marking on each 
side. Stencils are applied by the 
silk screen process. One side is 
left blank. 

Three hours are required for dry- 
ing the stenciled boards. Handy 
racks have been built to hold the 
drying sides. A board 12 inches 
wide and 16 feet long is nailed flat 
on a slight sloped frame raised a 
short distance from the floor. Cleats 
are nailed on the board, spaced ex- 
actly right to clamp the ends of the 
stenciled boards securely and hold 
them upright. Each frame holds 
50 side boards but can easily be 
slid to one side. 

When drying is complete, the 
different sides for each box are 
placed on four stacks across the 
workers’ bench where the complete 
box is assembled. 

While the box sides were being 





made, the ends were also moving 
down an assembly line. Hand 
trucks shift the short lengths of 
lumber left from cutting the sides 
to saws that cut every usable piece 
into exact sizes for the ends. 

Each end has a rope handle 
fastened by two cleats, and has a 
large bolt hole bored in its center. 
This hole is for the long bolts that 
are inserted at the shell-loading 
plant to hold the shells rigid and 
the box ends secure. 

While the main end pieces are 
being fitted, tongued, grooved and 
sized, men at the router bit ma- 
chines cut hook shaped grooves in 
the cleats. 

A time and labor saving jig holds 
the cleats for grooving. A thick 
board has two rectangles hollowed 
out just deep enough to hold the 
two cleats of a set securely. Round 
pegs are set upright on the outer 
edges of the sides for easy lifting 
of the jig to dump the finished 
cleats. 

The next step in making the ends 
is the stenciling, that is done simi- 
larly to the sides, except the less 
cumbersome end pieces are stacked 
for drying with strips between 
them. 

Another jig holds the ends secure 
while the rope handle is cleated on 
with six No. 7, cement coated nails 
in each cleat. Nails are hand 
driven. 

Step by step, the ends have 
moved down one assembly line 
while the box sides have moved 
down another. 

Ten benches for final assembly 
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and the huge dipping vat and dry- 
ing space occupy the two center 
sections of the building. 

In final assembly each man makes 
a complete box. Cement coated 
nails are hand driven in each set- 
up. One end is nailed in place and 
the other end with its rope handle 
is placed in the finished box. 

A unique feature of the jig used 
on the final assembly line is the 
hinged end of the jig box. This 
hinging enables the worker to 
knock the end piece down for quick 
removal of the box, even with the 
same movement that lifts this work. 
The nail box at the other end of 
the jig is raised to save effort in 
reaching for nails. 

One more step remains after the 
box is made before it is inspected. 
Five men are employed in dipping 
the boxes intu large vats holding 
a water stain solution. Sawdust 
from the machines is placed on the 
floor around the dipping vats to 
insure against slipping. Around 
five minutes are required for a box 
to drain. 

The boxes are then inspected, 
loaded on trucks inside the build- 
ing, hauled to the railroad and 
stacked in box cars for shipment 
to the shell plant. 

A complete tool and saw filing 
shop is maintained by the Star 
Lumber Co., with one man working 
overtime to prevent any slowing up 
in production. 

Much of the saw dust and shav- 
ings from the plant is disposed of 
to a local chemical company. Small 
scrap lumber is given to farmers. 


A section of the box plant shown in operation. In the foreground, stenciled box ends are being stacked for drying. Just back of the 


stacker is the assembly line for box ends. 
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In previous articles in this series we have dis- 
cussed the advantages of the modern house. In 
each article we have attempted to clarify certain 
phases of the design factors while showing that 
good modern design carries sales advantages 
that the Cape Cod colonial could not hope to 
have. 

The home after the war will have the same 
competition that other manufactured products 
do. Not only will one operator be competing 
with another but the house market will be com- 
peting with other industries such as automobile, 
furnishings, vacations and the many attributes 
of American life that have been restricted dur- 
ing the war. It is therefore incumbent upon the 
home-building industry to produce a_ product 
replete with advantages and sales features. Nor 
can these features be mere talking points. They 
must be genuine improvements which will make 
life easier and happier to the prospective home 
owner. 

Though it is evident that many industries, 
the automobile industry for example, will not 
bring out substantial changes or advances in 
their products the first year after the war, it is 
certain that the factors of competition and rela- 
tive positions of companies in the industries will 
mean advances in products as soon as possible. 
The first surge of orders of course will be to fill 
a growing basic demand. After the tidal wave 
has begun to recede, competition will become 
more and more on merit and service not only in 
an industry but between the industries. 

We have pointed out that the home-building 
industry can, just as soon as materials are re- 
leased, produce homes that are far in advance 
of the general run of prewar houses. We have 
emphasized that this is not a matter of new 
materials nor of fanciful methods and gadgets 
but is primarily a matter of intelligent design. 

One factor in this approach to design we have 
mentioned many times is that of “open plan- 
ning.” 

The house before the war was a series of 
boxes, each box supposedly for a certain pur- 
pose. In some instances dining alcoves did ap- 
pear off living rooms but that was the farthest 
that the conception of open planning went in the 
usual house built for sale. 

Many houses before the war designed by out- 
standing architects and designers exemplified 
the advantages that can be obtained by this free 
approach to planning. The planning considers 
the structure as a whole rather than fitting a 


22 





































IN POSTWAR 
HOUSE SERIES 


plan into a rigid formula for the exterior ap- 
pearance. The very fact that in the past it has 
been deemed necessary to space uniform win- 
dows evenly, usually symmetrically, has been a 
serious drawback when it came to evolving the 
most useful plan. 

In this series of sketches from our notebook 
we will mention certain points which show the 
competitive merits of free planning. None of 
these sketches is supposed to represent a com- 
plete house or a worked out plan. They are done 
freehand to demonstrate certain points and many 
of the points shown in the various sketches can 
be combined in many ways in the same house. 

The very freedom of design possibilities pre- 
cludes showing definite examples of completed 
houses when discussing abstractly the advan- 
tages which modern design can obtain. 


Overlapping Space 


Here is made evident the possibility of using 
certain space twice. The top sketch shows the 
living room and the dining room as separate 
units with a partition between. Ample space 
must be allowed around the dining table for 
serving and to prevent a cramped feeling when 
there are guests. The lower sketch shows how 
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the serving aisle next to the living room can 
be part of the living room. If desired a curtain 
can be drawn across, close to the table, separat- 
ing the areas while the table is being set and 
family and guests are assembling in the living 
room. However when the curtain is pulled back 
part of the living area becomes serving space 
and the resulting spaciousness is much greater 
than in the case of the individual dining room. 

Also with this plan the resulting living-dining 
room is much larger than either of the indi- 
vidual rooms in the upper sketch and therefore 
becomes more spacious when used for parties 
or gatherings. 

Notice, too, that the problem of circulation is 
simplified, that fewer doors from the hall would 
be necessary and that because of the resulting 
compactness shorter hallways and more direct 
planned circulation may be obtained. 


Space Separations 


It is a known fact that a greater sense of 
spaciousness results if the ceiling continues 
through even though barriers above eye level 
cut off the vision from one portion to the other. 
Using this principle it is possible to have units 
such as wardrobe closets, book cases or buffets 
set into the large open space in such a way as 
to subdivide that space, but not reaching to the 
ceiling. A wardrobe six feet high in a room 
eight or eight and one-half feet high allows the 
eye to travel further than the extent of the sub- 
tended space. Since the size of the room is esti- 
mated by the size of the ceiling each individual 
space appears much larger to the observer. This 
sketch demonstrates a wardrobe placed to sep- 
arate the large rectangular area into three sep- 
arate areas—entrance hallway, living area and 
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dining area. Yet the cumulative size of the en- 
tire room is not lost nor is privacy jeopardized. 

Structure in such cases is much simpler as 
the area is finished as a large unit and the mill- 
made case moved in upon completion of the 
building. Though it is part of the building it 
is not dependent upon the structure of the build- 
ing nor need all the fitting and working back 
and forth between trades that usually accom- 
panies built-in furniture, be made. 

Also, in this sketch is illustrated a suggestion 
for a combination kitchen and laundry where the 
kitchen case divides the area though there is no 
partition. The cramped feeling of small areas 
is obviated and overflow work from either area 
can flow into the next. 

Subdivision of space can be made between two 
areas by built-in or movable furniture of lower 
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SCREENED 


dimensions. Many times it is desirable for in- 
stance to separate the dining area or the fire- 
place conversation group from the rest of the 
area by means of a low buffet or bookcase. When 
this is done these units may be made movable 
so that when it is desired to have a large gather- 
ing or to rearrange the room for special pur- 
poses, the units may be moved over to the wall 
or placed to divide the space in a different 
manner. 


Outdoor Living Rooms 


In many of the houses illustrated in this series 
there have been large areas of glass which could 
be opened to combine the living room with the 
terrace outside. In many localities such opening 
cannot be made without the use of screens be- 
cause of the insect problem. The use of screens 
at the windows of course nullifies the openness 
and intermingling of the outdoors with the 
indoors, so other means are sometimes used to 
effect this desirable communion with the out- 
doors. 

One method is to move the end wall of the 
living room (or dining area, as the case may be) 
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out, fifteen or twenty feet, as suggested in the 
above sketch. The wall can be extended to either 
side to form part of the garden wall and the 
space between this wall and the living room 
proper has its roof and ceiling continuous with 
the ceiling of the living room. The open space 
between the wall and the wall of the living room 
is screened. For inclement weather, folding doors 
close the end of the living room. 

When these doors are folded back the quality 
of the light which enters the room brings a new 
experience to the beholder and the usual concep- 
tion of a screened porch as merely tacked on the 
side of the house seems quite childish and 
unimaginative. The porch becomes part of the 
living room and the living room becomes part 
of the porch and because of the broad glass areas 
on the side of the living room the whole thing 
immediately has a feeling of being one with the 
garden. 

Such simple expedients as this bring an 
entirely new feeling to the house—one which 
could not help but attract even the most callous 
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person and make him dissatisfied to own any- 
thing less real. 

Several other points are illustrated in this 
sketch. One is the dining area as an ell off the 
living room where a view from the dining room 
can be had across the open terrace and back in 
through. the windows of the living room. This 
view gives a feeling that the house is enveloping 
space and exemplifies the principle that the house 
is not merely walls-and-a-roof but is more prop- 
erly the subdiv’sion of certain space which was 
always there and which must be utilized. 

The pavement of the fireplace hearth extends 
into the entrance hallway and further brings 
about this interpenetration of space that is 
releasing modern houses from the old cubicle 
idea. We have seen very interesting examples 
in which this hearth pavement in tile or brick 
has extended across and through the wall of 
glass onto the outside to form a garden walk. 
This is one of the minor points which demon- 
strates that the design of a house cannot stop 
with the four walls, indeed houses are no longer 
built of four walls but are a concept of subdivi- 
sion of space, some walls not being in existence 
at all, but merely suggested. 

Notice the curvilinear design of the kitchen 
cabinets which allows circulation from the 
kitchen to the front door. 


The Zoned Plan 


When we analyze the various functions that go 
on in a house, we realize that there are many 
conflicts. The living room is a place for music, 
radio, games, conversation, as well as reading, 
study, contemplation and entertaining. All these 
various functions are carried out at different 
times by different members of the family, by 
the parents and by the children. It is inevitable 
that conflicts arise and that jangled nerves and 
upset families result. 

It is quite impossible in the ordinary small 
house to provide a separate room for each per- 
son to do each of his activities in. In some 
cases a separate room has been set aside for the 
children in an attempt to solve this problem but 
if there be more than one child in the family 
the conflict of age groups and their differing 
activities are a continuation of the same prob- 
lem. 

Perhaps the most satisfactory way to solve 
this question is to zone the house into a quiet 
area and an activity area. Active work or play 
by any member of the family would take place 
in the activity area while quiet pursuits by any 
member of the family, young or old, would take 
place in the quiet area. The bedrooms of course 
would be part of or adjacent to the quiet area 
while the kitchen and dining space would be part 
of the activity area, as presumably the entire 
family has its meals together and the prepara- 
tion of the meal and the cleaning up afterward 
is certainly part of the activity phase of the life 
of the household. 

During the day, children’s play takes place in 
the activity room, overseen by the mother who 
may be in the kitchen work center or may be 
doing some work of her own in the same activity 
room. 

This space should be generous in size so that 
the household jobs such as upholstering, paint- 
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ing, sewing, or whatever, may take place there. 
Tables may be set for a large party or the area 
cleared for music and dancing. The breakfast 
bar is handy for breakfast and lunch and makes 
the routine work of these meals much easier. 
The quiet room is there for anyone who wishes 
to retire for contemplation, for reading or for 
conversation. Of course, the boisterous conver. 
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sation of youth would not invade this room and 
the children soon understand and appreciate the 
advantages of maintaining this room for quiet. 
A game of chess or cards could take place in the 
quiet room though a game of ping-pong would 
of course be played in the activity room. 

The activity room would be of materials easily 
maintained, not readily harmed, and the chances 
are that when the children are home or when 
the family project is under way it would look 
somewhat of a mess. However at any time 
callers may come and be entertained in the 
quiet room without their even seeing the activity 
room, and all the social amenities may be main- 
tained and exemplified for the younger members 
of the family. 

In this sketch the division between the activity 
and quiet areas is by a large masonry chimney 
which would effectively cut off noise transmis- 
sion. The ceilings and some of the walls would 
be acoustically treated also. 

This massive chimney would be extended into 
the garden to separate the quiet garden, adja- 
cent the quiet room, from the play yard which 
is adjacent the activity room. 





(This discussion will be continued in the next article 
in the Postwar House Series.) 
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THE BUSINESS SLOGAN 





This is the first article in a series of three. 


HE SLOGAN HAS COME down 

to use from the time the Scots 
and the English were at logger- 
heads. The highland clans roused 
their fighting men to action with a 
stirring battle cry. 

These hardy Scottish warriors 
had a flair for merging the mental 
with the physical. However, all we 
are concerned with nowadays is the 
first phase. 

Composing a slogan seems like 
child’s play to the person standing 
on the sidelines. It is—if any kind 
of a wording will satisfy. Back of 
every successful slogan are liberal 
drippings of perspiration, in the 
mental battle to evolve the right 
combination of words in the right 
place. 

The danger of rattling off a busi- 
ness slogan in a hurry is that there 
is plenty of time for reflection after 
the brain child symbolizes the firm’s 
trading policy. Good slogans do 
not grow on every bush, or under 
every head of hair—or no hair at 
all. Grilling mental operations are 
involved. 


Why Be So Casual? 


It is not difficult to imagine what 
goes on behind the scenes of a busi- 
hess when a slogan is needed. The 
following imaginary conference is 
hot very far from actuality: 

“We must have a slogan, Mr. 
Burrows. Any ideas?” 

“How’s this, Mr. Morgan? ‘Have 
You Tried Us—If Not, Why Not?’ ” 

“Yes, it sounds rather good, Mr. 
Burrows; let’s start in using it at 
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once.” 

So a new slogan is ushered into 
the business arena as if it were an 
insignificant four-line advertise- 
ment due to catch the next issue of 
the local paper. Instead, it should 
lie on the desk for days—possibly 
weeks—while possible objections 
and improvements have a chance to 
materialize. 

“Writing a slogan comprises 
three tricks,” declares Miss Bernice 
Fitzgibbon, an advertising copy- 
writer. ‘“You write down the name 
of the goods or services you sell 
and then scribble phrases from 
three standpoints — alliteration, 
rhyme and pun. Of course, all the 
methods are artificial, but allitera- 
tion seems a little more so than the 
others. On the whole, a pun or 
rhyme works out better.” 


Where’s Your Name? 


In an American slogan survey 
the report stressed that “a failing 
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of most slogans today is that they 
apply equally as’ well to one insti- 
tution as to another.” True enough, 
it is difficult to attain individual 
distinction, but the good advertis- 
ing slogan is not easily invented. 
One certain method of avoiding the 
possibility of slogan confusion is to 
incorporate skilfully the firm name 
in it. 

The late Rudyard Kipling uncon- 
sciously presented the _ slogan’s 
essentials to the advertising world, 
when he made the admission that— 
“T keep six honest serving men... 
They taught me all I know... 
Their names are What and Why 
and When and How and Where and 
Who.” 


When a slogan is too vague or in- 
complete, it needs the injection of 
one or more of the “Six Honest 
Serving Men.” 

How the Bishop of Durham 


(Continued on Page 36) 
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ton, Denver, has continued to operate during the 

war period. This firm, like all other concerns deal- 

ing in lumber and other building materials has 
suffered set-backs by not being able to get stocks 
needed, but that is a part of the building materials 
merchants’ contribution to the war effort. 

“We didn’t quit,” said W. B. Barr, head of the firm. 
“We went ahead and did the best we could and we 
are carrying on even with the handicaps that present 
themselves from time to time.” 

The Barr Lumber Company, which is operated by 
W. B. Barr and his son, William K. Barr, has con- 
tinued to use newspaper ad space all during the war 
period. These advertisements appear in Denver dailies 
and in farm and ranch papers. Two good examples of 
the messages used in the latter class of publications is 
contained in the recent ad, which said: 

“This Lumber Yard Understands Farm Needs. For 
many years we have catered to farm trade. We have 
free plans for barns, bins, hog and poultry houses, self 
feeders, etc. Our overhead is low. Usually we can 
save you money. Roofing, Paint, Insulation. Put your 
place in good repair. FHA credit terms. Quotations 
gladly submitted.” 

The Barr Lumber Company’s yard is located in a 
good spot to cater not only to city trade, but also farm 
business, as it is situated on the outskirts of Denver 
and on a leading north-south highway coming into 
Denver from a rich farming territory. At the present 
time the Barr company is featuring a display of poul- 


Tl BARR LUMBER CO., Fifty-first and Washing- 
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Shifts Sales 


®Prospers in Spite 


try houses and self feeders in a space in front of the 
display and office building where it can be easily seen 
by those passing along the highway. Prices charged 
for the self-feeders range from $24.50 to $45.00, while 
hen houses average around $40.00. Then, too, a good 
share of this type of merchandise is made to order. 
The pre-fabrication business at the Barr company is 
a paying item and is one that will grow in volume. 

The firm’s city advertising is aimed at those consid- 
ering home repair. “Call Barr Lumber Company for 
Home Repairs,” said a recent ad. “Small repairs made 
now save Big Bills later on. Call us if you have a leaky 
roof or need a new roof—if your windows, garage 
doors, gutters, cement walks need fixing. Complete 
line of all building materials. FHA Terms, low as 
$5.00 a month.” 

This Denver firm make it a point to change the copy 
of its advertisements often, and for the most part, a 
single item is featured in each ad. For example, one 
day it will be “Barr’s Roofing Special.”” Then they 
will tell about attic insulation in a following adver- 
tisement, or there will be a message telling the people 
about “Hot Beds for that Victory Garden,” which were 
offered early this spring at $6.95 each. So it goes on 
down the gauntlet of items offered for sale at a mod- 
ern building material yard. 

The Barr Lumber Company also has an office and 
display building that is a credit to the industry. The 
office is of Colonial Style and the exterior is a display 
of narrow house siding with sash windows designed 
for a house rather than an office building. This makes 
it possible to show just how the different materials 
look when in use and is a talking point when visiting 
with a prospective customer. 

The interior arrangement, as indicated by accom- 
panying photographs, is a good example of what can 
be done in displaying building materials. One side of 
the general office building has wall covering of knotty 
pine, while the other side features wall panel materials 
of different kinds and shapes. A customer there in the 
office, has a variety of wall coverings to study and se- 
lect from. In one corner of the office is what the 
Barr’s term the “Bungalow Corner.” This section of 
the office houses the drafting department of the busi- 


This Lumber Yard Understands Farm Needs 


For many years we have catered to farm trade. 
We have free plans for barns, bins, hog and ag 
houses, self feeders, etc. Our overhead is 
Usually we can save you money. 


ROOFING, PAINT, INSULATION 


Put your place in good repair. FHA credit terms 
Quotations gladly submitted. 


BARR LUMBER CO. 


51st and North Washington Road 
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of Wartime Limitations 


ness. The value of such a room speaks for itself—a 
merchandising asset and a useful room all in one. 

The Barr Lumber Company maintains a complete 
drafting department, and has a complete department 
of remodeling and repairing. W. B. Barr states that 
“he was the first Denver building material man to get 
set for the service of planning and complete help to 
small home builders in 1938.” Mr. Barr has also main- 
tained a department for modernization, remodeling 
and repairing. This has been increased in efficiency. 
“A Barr Lumber Company expert will survey your 
home and make plans and give estimates for the re- 
pair or remodeling,” recently said a publicity message 
from the firm. “Tend to that bad roof, the insulation, 
the weatherstripping, the floors and paint, the porches, 
the added room or apartment—now.” 

Just a little over a year ago a home construction 
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Top: General office view. W. B. Barr (left). Bottom left: "Bungalow 
Corner". Bottom right: General office view showing drafting depart- 
ment. 
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W. B. Barr, head of firm and his son, William K. Barr. 


program was launched in Denver to alleviate the war 
housing shortage. Denver building material firms, 
contractors and others interested organized the Den- 
ver War Housing Center. The building was done by 
private industry with each building material merchant 
taking part being given an AA-2 priority for materi- 
als. The Barr Lumber Company took part in this 
program and furnished building materials for some 
100 new houses in Denver. 

This part of the firm’s activities was extended to 
cities in two other states—Utah and Wyoming. To 
date the Barr Lumber Company has supplied building 
materials for 76 houses in Rock Springs, Wyo.; 112 in 
Ogden, Utah, and 40 in Cody, Wyo. 

The Barr Lumber Company was incorporated back 
in 1920 by W. B. Barr, who has been in the lumber 
business all his life. Eighteen years ago his son, Wil- 
liam K. Barr, associated himself with his father in the 
business and has taken an active part in the success 
of the business ever since. 

“We are successfully passing through the war 
period,” said W. B. Barr, “and the post-war outlook is 
good. Building material merchants should begin plan- 
ning now to get their share of the business when 
peace comes.” 
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Battle of Liberation 


The period of suspense, waiting 
for the invasion, has been long and 
trying. Several Washington lumber 
leaders tell us these fighting years 
have put some lasting marks upon 
our industry; that we may as well 
get ready now to deal with a market 
considerably changed from the one 
we knew before the war. 

First, the immediate effects. Sev- 
eral lumbermen have said that war 
tensions are affecting official control 
orders; that the issuing of these 
orders is being delayed. We’re accus- 
tomed of course to government slow 
motion. Usually it is due to trouble 
in getting agreement among officials 
about policies and methods; but this 
time it’s due to lack of agreement 
about facts. 

If government officials could be 
sure the European war would end 
this fall, they probably would make 
no basic change at all in the lumber 
regulations. They would tighten up 
on enforcement—something  they’re 
fixing to do anyway—and let the 
present rules ride. But there are a 
couple of items that are disturbing. 
Incidentally, neither one of these 
items is “political”; that is, they’d 
haunt any Administration. 





Rescue Housing 


The first item is the chance that 
the invasion will be tougher for our 
side than we expect. That could 
happen. If it did happen, we’d see 
the business through; but the de- 


mands for lumber would be very 
heavy, and the present regulations 
simply wouldn’t be rugged enough. 


Don’t make any mistake about that. 
Military men seem to think the in- 
vasion will be fast and fortunate. 
But if you carried the responsibility 
of the Lumber Division you wouldn’t 
take the chance of being caught out 
with a set of lightweight industrial 
regulations. 

The second item is one the in- 
dustry hasn’t thought about so much. 
It’s the possibility that the govern- 
ment will need lumber for certain 
new purposes. Here’s an illustrative 
rumor: AMG and UNRRA, if we have 
the correct agencies, are juggling 
with the idea of pre-fabricated, nest- 
ed, demountable or otherwise engi- 
neered shelters that can be carried 
around in reconquered territories to 
house rescued peoples. It’s true that 
these rumors are like the Irishman’s 
flea. Put your finger on them and 
they’re not there. Practically every- 
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body denies that any such plans 
exist, but the rumors drift around, 
including statements that bids on 
some hundreds of thousands of units 
have been solicited. 

This rescue housing, if it isn’t pure 
imagination, could be a piece of 
ideological Santa-Claus stuff. But 
again it could be fairly hardheaded. 
For instance: The invasion sweeps 
into France; and immediately the 
freed French territory becomes a 
military highway, carrying supplies 
to the fighting front. But suppose 
the “scorched earth” practice has 
left France a barren waste. The 
distraught population spills into the 
roads, demanding help, unintention- 
ally tangling and blocking military 
traffic. It’s conceivable that GHQ 
would ask for shelter units; princi- 
pally to get these people off the 
roads. 

Under such conditions, this indus- 
try probably would suggest sending 
technicians, machinery, perhaps some 
credits. But it would suggest using 
Russian or Scandinavian lumber. How- 
ever, according to the grapevine, there 
is consideration being given to the 
sending of many hundreds of thou- 
sands of shelter units, fabricated in 
this country of American lumber. If 
this should be done, and if the number 
were large, the chances are that rigid 
lumber controls would have to be car- 
ried over into the post-war period. 


A New Isolation 


Several Washington lumbermen have 
gone out of their way to tell this 
page that there’s a color of unreality 
about these days. 

Think of it for a moment. A global 
war; probably the most widespread 
and destructive in history. This coun- 
try, almost the only place where daily 
events seem even remotely normal; 
where food is plentiful enough so that 
rationing can be relaxed; where shops 
have reasonably good stocks of mer- 
chandise; where no bombs fall and 
where there is slight fear of military 
invasion. The isolation of compara- 
tive economic welfare and security! 

Of course we’re glad this is true. 
No American wants bombs to fall in 
our towns or scarcity to overtake our 
markets, just to “give us a sense 
of reality.” Equally of course thou- 
sands of families with relatives in uni- 
form have a terrible awareness of the 
war. 

But the fighting is a long way off; 
and, even with the great news services 
to spur our imaginations, plenty of us 
don’t quite take it in. It’s too big to 
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be personalized, and there’s a kind of 
fatalism about it. We accept the war 
much as a child accepts a_ house. 
There it is; so we make personal ad- 
justments to it. The result may be 
the getting of things out of propor- 
tion. Here’s an example. A _ labor 
group went on strike; held up the 
production and dispatch of drugs 
needed by sick and wounded soldiers, 
The point at issue? As near as we 
can tell it was a jurisdictional fight to 
determine which local union was to 
deliver soda pop to the workers in the 
plant! 

A lumberman talked to us about 
this “soda-pop war.” 

“It’s easy to guess,” he said, “that 
the workmen who struck thought they 
had a sound reason for doing it. They 
didn’t have a sound reason; for not 
only was the particular issue a stupid 
piece of business but the strike as a 
tool of labor defense is outmoded and 
is so recognized by smart union men. 
But they thought they were justified. 
Jurisdiction, in their minds, is of such 
importance that they couldn’t see any- 
thing else. I’ve no doubt they per- 
suaded themselves that the govern- 
ment was responsible if wounded men 
died for lack of needed drugs. The 
government could order whatever it 
was the men were striking for; just 
like that! It scares you to see how 
much out of perspective a person can 
get, when he’s out to prove that the 
hand is quicker than the eye. 

“A few things, roughly similar to 
that, show up on our side of the fence, 
too. I have a bale of correspondence 
from a lumberman in a rather special- 
ized field. He can’t understand why 
public control officials have been so 
‘hard’ on him and the men in his line. 
He can’t make any money, so he 
claims, and the bureaucrats have said 
really nasty things about him. And 
so on. He may be just as puzzled as 
he says he is; but practically every- 
body else knows that his group took 
advantage of an understanding, a 
gentlemen’s agreement, and sold lum- 
ber on private account that according 
to the agreement was to have been 
sold to war agencies. The explanation 
offered was that the agreement was 
not written into a formal order and 
so was not really binding. As nearly 
as I can make out, the hardship of 
which he complains is that, following 
this shyster business, the officials have 
abandoned the idea of working, at 
least with him, through gentlemen's 
agreements; and for clear reasons. 

“Look. With millions of men set 
for the toughest invasion of history, 
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HOW TO MAKE YOUR MEDIUM TRUCK 
EARN MORE MONEY 



































GENERAL HAULING i sting of two piexles; two-speed DUMP TRUCK WORK 











ngs; wheels; tires, 


ADD THE THORNTON "ee wu DRIVE! 
CONVERT IT INTO A HEAVY DUTY TRUCK 





Whether you own, or expect to buy, a medium truck, you both 

save and make more money when Thornton properly engi- Cu SAVE On 
neers and installs this 2-drive axle BOGIE, thus converting a . 

14-2 ton medium truck into a powerful, 6-wheel heavy duty Vinvestment, operation, upkeep. 


truck, capable of delivering 100% more rim-pull which per- 
mits hauling 100% more payload through sand, mud, muck, power, insurance, time-delivery sched- 
snow, over ice and up steeper grades. 


ules. 
@ Make your converted truck do double duty . . . haul twice 
as much , .. earn more money. NO PRIORITY 


@ Write today for full particulars. Installations readily available. 


VGas, oil, tires, chains, wages, man- 
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: ‘Thornton Tandem Co. 

THORNTON TANDEM C0 - 8709-A Grinnell Avenue : 
' 1 —_— Detroit 13, Michigan, U.S.A. 

8709-A GRINNELL AVENUE © Plaza 9700 \ Please send me catalog of facts on changing my 112-2 ton ‘ 
DETROIT 13, MICHIGAN, U.S.A. truck into a heavy duty truck. 
Investigate THORNTON Automotic-Locking ‘ oe H 
DIFFERENTIAL for Replacement in Truck Axles - Address 

fe City State H 

In Canada see: H. V. WELLES, LTD., Windsor ; tin it tase oa 
: Used for 
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needing enormous supplies of lumber, 
it shouldn’t be hard to put first things 
first. In our industry, the first things 
are production and getting the lumber 
to those jobs that will best back up 
the invasion forces. It’s clear enough. 
In fact it’s so clear we don’t always 
see it. We’re guilty now and then of 
our own soda-pop wars. 

“Plenty of details ought to be cor- 
rected, and I’m for correcting them. 
Here’s one; the rule that low-grade 
softwoods shall be priced on the ‘five 
& ten’ formula. The idea was that 
this material should be sold and used 
as dunnage. But some of it, not so 
needed, goes to distribution yards and 
is sold for permitted civilian uses. In 
that case, it should carry normal dis- 
tribution price ceilings. Things like 
that can be and should be corrected. 


Retail Policies 


So much, then, about the industry 
as it is now; with the invasion shad- 
owing the world. So much about cur- 
rent first things. But the war will 
end; and we’ll have to start over again 
from there. What about those future 
policies ? 

H. R. Northup, of the NRLDA, is 
looking along these lines and is get- 
ting committees and individual lum- 
bermen started to working out retail 
formulas. Cotton knows it'll take 
some doing; and he’ll welcome your 
help. 

A few considerations, to explain 
why he thinks it ought to be done, and 
now. About every lumber yard, un- 
less it was a one-man concern to begin 
with, has lost staff workers. These 
losses hit at haphazard; but it’s the 
unusual yard that hasn’t had to give 
up men and women who had the sell- 
ing know-how and who understood the 
local customers. This means that the 
sales staff will have to be rebuilt to 
take care of post-war business. 

Rebuilding the staff is hard enough, 
in itself. But that isn’t all. There’s 
a still tougher knot; one that is easily 
named but isn’t easily analyzed. It 
has to do with the changing character 
of retail markets. Do you remember 
that Saturday evening, late in ’forty- 
one, when you closed the front gate 
at the end of the last working day of 
peace you were to know for weary 
months and years? If the market on 
the first day after the war would be 
as it was on the last day before the 
war, then there wouldn’t be much to 
say. If you were good in ’forty-one, 
you could train up a staff in those 
methods for post-war days; and there 
you'd be, all set to go. 

A lot of the old methods will be 
good; but look out for the man who 
says that salesmanship never changes. 
Because it does. It changes as the 
market changes. Not space enough to 
set up a treatise on scientific selling, 
even if this page claimed to be up on 
such science; but note a few things. 

The retail lumber market, in the 
main, has been the so-called American 
middle class. That class will continue 
market. 


to be the backbone of our 
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Nobody in the industry has ever snoot- 
ed other classes as buyers; but all you 
have to do to prove the middle-class 
theory is to remember the pre-war 
yards that had the big sales. Then 
remember what their sales rooms 
looked like. Those sales rooms and 
the services contained in them tell the 
story of the customer class they were 
supposed to attract. 

Note briefly some of the changes in 
the middle class. Formerly these peo- 
ple owned real estate; farms, business 
blocks, shops, factories, stores. Go 
back a couple or three generations and 
count the people who owned the busi- 
ness—the store, the shop, the bank, 
the farm—from which they made a 
living. Eighty out of every hundred. 
Now? Fifteen out of every hundred. 
The bulk of the so-called middle class 
at present are working for salaries. 
Chances are that the most solvent and 
secure people of the next generation 
will be the managers of business; 
administrators, finance managers, en- 
gineers and the like; the managers of 
business they don’t own. Further- 
more, more and more wage earners 
consider themselves middle class, as 
they have every American right to do 
if they want to. In short, the class 
has shifted from the owners of real 
estate to the holders of paid positions. 

Is this going to make any difference 
in the selling the lumber and building 
merchant will need- to know? We 
think it will; and so does the NRLDA. 
Washington leaders of the industry 
look with some concern at the selling 
efforts being made here and there. 
Business energy and the forward look 
are always cheering; but even these 
qualities have been known to miss the 
bus. We’re told that certain building 
merchants are making sales arrange- 
ments now for post-war construction. 
They’re following the pattern of a lot 
of manufacturers who feel that they 
must have a backlog of orders if they 
are to be able to reconvert and keep 
their workers employed. Well, some re- 
tailers are trying the same formula. 
We hope they succeed, for that kind of 
boldness and resolution ought to suc- 
ceed. Washington leaders of the in- 
dustry wouldn’t discourage this en- 
ergy; would, however, point out a few 
things that ought to be watched. 

This is rather definitely pre-war 
selling; the kind of deal in which the 
customer knew pretty well where he 
wanted to build and what he wanted 
to build. His reluctance had to do 
with undertaking the long and per- 
sistent job of paying out. It was 
there that the selling occurred; finan- 
cing plans, with incidental stimulation 
of ambition and owner pride. Not 
quite that simple, but it’ll serve. But 
the post-war owner doesn’t yet know 
where or what he wants to build. Hun- 
dreds of thousands of people have left 
their old communities; don’t yet know 
where the tides of resettlement will 
leave them. This affects more than 
the migrant people, themselves. It 
affects post-war business; retail 
stores, factories, transportation. 


Under such circumstances, making 
tentative sale of a house to be con- 
structed after the war may be good 
business. The customer may have the 
resources, under any conditions, to do 
the job; may know exactly what he 
wants and where he wants it. In that 
case it’s okeh. But no extensive mar- 
kets can be built on that basis; and to 
make a tentative sale to a man who 
may be left without a way of making 
a living by general post-war shifts js 
little more than to get him to say that, 
sure, he’d like to build a house, come 
the peace. 

This means simply that the basis of 
retail markets is likely to be shifted; 
that the market turns upon the cus- 
tomers and what happens to them; 
that retailing in our industry involves 
knowing and helping to shape the 
great resettlement plans. The muni- 
tions ghost towns are extreme exam- 
ples; but they’ll serve as parables of 
what can happen when industries and 
populations shift. It’ll not do, this 
time, just to take markets for 
granted. 


Lumber Allocation 

At this writing we’re still officially 
in the dark in regard to the new lum- 
ber order. Those in charge say the 
formulas should be issued within a 
few days after you get this copy 
of THE AMERICAN LUMBERMAN. 
Not much point to repeating rumors; 
for changes in the tentative copy are 
rapid and drastic. Saturday’s memo- 
randum is Monday’s ancient history. 
But if you’ll keep in mind that this is 
purely grapevine, you may have a 
couple of rumors. 

The higher ups are pretty definite 
in saying that this is going to be a 
tighter order than any of its prede- 
cessors. There will be fewer gaps 
through which to drive a load of lum- 
ber; or to carry a piece of shelving, 
for that matter. Also, more of the 
distribution control is to be applied 
at the distribution-yard level; and 
while this isn’t quite so definite it is 
something the top men want. If pur- 
chase is by certificate, and if a mill 
has, say, certificate outlet for half its 
stock, what’s it going to do with the 
other half? There’s been some feel- 
ing, especially in the South, that this 
method might cause a reduction of 
cut. The probable way of handling it, 
as of this writing, is to allow such a 
mill to sell its so-called surplus to dis- 
tribution yards. In that case the allo- 
cation control would be applied in the 
distribution yard. If so, it may well 
mean additional responsibility for the 
retailer; screening customers accord- 
ing to their authority to buy. But 
there should be a certain advantage to 
the retailer in having the screening 
done at his level. 

Rumors around the control offices 
are to the effect that the compliance 
division is going to be more heavily 
staffed. Statements about an addi- 
tional two-hundred enforcement offi- 
cers are heard; but this definitely, as 
of the moment, is only rumor. 
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Good lumber has always been “good 
living’ for termites—but good lumber 
treated with Dowicides is something 
that won't be found on any termite’s 
menu, for the Dowicides put a positive 
end to termite attack. 


Developed after many years of re- 
search, the Dowicides—a group of 
seventeen related products, each with 
a specific task to perform in the battle 
between industry and bacteria 
growths, mold, insects and decay— 


provide termite control. 





Dowicide-treated lumber is clean, 
easier to handle, non-bleeding, paint- 
able material. Whether used at the 
time of initial processing, or on the 
finished end product, there is a Dowi- 
cide that will do the job easily and 
economically. Plywood, fibre and wall- 
board likewise lend themselves to Dow 
termite control. Write to The Dowicide 
Division for additional details. 


THE DOW CHEMICAL COMPANY 
MIDLAND, MICHIGAN 
New York * Boston + Philadelphia * Washington « Cleveland 


Detroit + Chicago + St. Louis * Houston * San Francisco 
Los Angeles «+ Seattle 























HELP FARMERS REDUCE WASTE 














Whaat ! LAN uals 


Hay stored in the open is effec- Surplus grain can be stored in 
tively protected with SISALKRAFT, bins covered with SISALKRAFT, 
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: Poultry houses lined with 
Portable Silos made with Treated SISALKRAFT ore free from 


SISALKRAFT enable farmers to make drafts — production is boosted. 


Protect corn stored in open 


MORE silage, produce more milk cribs with SISALKRAFT covers. 


aes SISA LKRAFT 


The uses of SISALKRAFT here illustrated are only a 


few of many that are helpful to the war effort in increas- 








ing production of farm products and protecting crops. 


Because of this fact, SISALKRAFT is available for 
farm use and we are permitted to fill orders for treated 
SISALKRAFT for Portable Silos and genuine Orange 
Label SISALKRAFT for protecting hay, corn, grains 


and equipment. Folders are available for 








you to distribute to your farmer customers. 


Write for copies. 


| Manufacturers of SISALKRAFT, FIBREEN, SISAL-X, 
-SISALTAPE AND COPPER-ARMORED SISALKRAFT 
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Thos. B. Malarkey 
Elected president 


OUR DEVELOPMENTS within 
the Douglas Fir plywood indus- 
try, disclosed at the annual meet- 
ing of the Douglas Fir Plywood 

Association in Tacoma, Wash., May 
23, serve as evidence that the industry 
is grooming its product for peace- 
time sales, even though the entire 
current output continues to go to fill 
direct war needs. 

To wit: (1) plywood manufacturers 
own or control more than 10 billion 
feet of standing timber as sources of 
raw material. In 1939 their timber 
holdings were negligible; (2) plywood 
manufacturers have established a re- 
search foundation to develop new 
wood products separate and apart 
from lumber, plywood and pulp. (The 
existing plywood association research 
laboratory continues to operate on an 
enlarged scale); (3) plywood adver- 
tising has been expanded in trade 
journals as promotion of the industry 
is intended to tell specifiers the ma- 
terial again will serve private builders 
once military demands lessen; (4) 
the industry promotional organization 
now is supported by every manufac- 
turer in the 30-plant Douglas fir ply- 
wood industry. Thus, the plywood 
makers present a “solid front” for 
the marketing of their product. 

Plywood Research Foundation is the 
name of the new experimental insti- 
tute financed by the industry to in- 
crease utilization of Northwest tim- 
ber and develop additional products 
that will build payrolls of the area. 


W. E. Difford (center), managing director Douglas Fir Plywood 
Association, presents printed report of industry activities to new 
officers: at left, Arnold Koutonen, Olympia Veneer Co., Olympia, 
Wash., elected vice president; at right, Herman E. Tenzler, North- 


west Door Co.. Tacoma, Wash., secretary. 


Buffelen Lumber & Manufacturing Co., Tacoma, treasurer. 
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New Developments 
Disclosed at Douglas 
~~ Fir Plywood Annual 


The laboratory will be located in Ta- 
coma. An initial fund of $100,000 has 
been established to launch the labora- 
tory and the subscribers have pledged 
themselves to provide continued sup- 
port for the project. It is a long-term 
undertaking, and a separate corpora- 
tion has been formed to carry on its 
activities. 

Both E. W. Daniels, chairman of 
the management committee of the ply- 
wood association and president of the 
Harbor Plywood Corp., Hoquiam, 
Wash., and W. E. Difford, Tacoma, 
managing director of the promotional 
association, discussed the research bu- 
reau in their annual reports to the 
industry, the only talks made during 
the meeting. 

“The new foundation will not con- 
cern itself with plywood or uses of 
the established product,” Mr. Difford 
explained, “as the existing plywood 
laboratory, also at Tacoma, will con- 
tinued to function with increased ac- 
tivities.” 

Mr. Daniels, in describing establish- 
ment of the foundation, said, “Articles 
of incorporation for the foundation al- 
ready have been signed by representa- 
tives of the industry, and upwards of 
100 applications for the position of 
managing director have been received 
from leading technical men in all parts 
of the country. It is imperative that 
one of the nation’s top ranking sci- 
entists head the institute, and men of 
this caliber are being attracted.” 

During 1944, more than 60 percent 
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of all “peeler” logs going into ply- 
wood factories to produce an esti- 
mated billion and a half square feet 
of plywood will come from holdings 
of the plants, association members 
were told. In addition, the panel man- 
ufacturers will cut 700 million feet 
of saw timber, not suitable for con- 
version into plywood, to sell to lumber 
mills. 

Early in the meeting, pared ‘down 
sharply from peace time sales conven- 
tions, the plywood men elected Thomas 
B. Malarkey, vice president of M & M 
Wood Working Co., Portland, Ore., 
president of the association to succeed 
N. O. Cruver, general manager of 
Wheeler Osgood Sales Corp., Tacoma. 

Other new officers of the industry 
association are: Arnold Koutonen, 
president Olympia Veneer Co., Olym- 
pia, Wash., vice president; Herman 
N. Tenzler, president Northwest Door 
Co., Tacoma, secretary, and J. P. 
Simpson, general manager of Buffelen 
Lumber & Manufacturing Co., Ta- 
coma, treasurer. 

Trustees, include: E. W. Daniels; J. 
R. Robinson, president Robinson 
Manufacturing Co., Everett, Wash.; 
George H. Royer, sales manager 
Smith Wood Products, Inc., Portland, 
Ore., and Craig L. Spencer, president 
Elliott Bay Mill Co., Seattle. 

New developments reported by the 
laboratory are: overlay and surfacing 
treatments for plywood including 
plastics, impregnated veneers, metal 
and glass; studies of built-up plywood 
beams and other structural applica- 
tions; tests of preservative treatments 
and water repellants for plywood; 
paint and other finishes for plywood; 
and industrial and agricultural appli- 
cations of the panels. 


Meanwhile, the entire output of the 
plywood industry, 1,500,000,000 square 
feet in 1943, has gone directly to the 
war effort, the industry reported. An 
appraisal of plywood’s part in the war 
has been made by, the War Production 
Board itself in the statement that 
“probably no other industry in the 
Nation has as high a proporttion of 
its production going to vitally essen- 
tial war needs as has the Douglas fir 
plywood industry.” 





Newly named trustees of Douglas Fir Plywood Association are (from 
left): Craig L. Spencer, Elliott Bay Mill Co., Seattle, Wash.; E. W. 
Daniels, Harbor Plywood Corp., Hoquiam, Wash., and also chairman 
of industry management committee; George H. Royer, Smith Wood- 
Products, Inc., Portland, Ore.; and (circle) J. R. Robinson, Robinson 
Manufacturing Co., Everett, Wash. 
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Electonics Applied to 
Moisture Determination in Lumber} 









E characteristics of moisture in 

lumber has led to an entirely new 

approach to the problem of elec- 

trical moisture determination. 
The new system involving extremely 
high electrical frequencies was _ in- 
spired by these factors (1) the elec- 
trical resistance of wood increases at 
such an enormous rate with decreas- 
ing moisture that it is impracticable 
to measure below seven percent. (2) 
a small change in moisture content 
causes a relatively great change in 
electrical resistance. (3) the moisture 
gradient may be such as to make the 
resistance determination valueless. (4) 
the method was not rapid. 

After considerable experimentation 
a circuit was adopted which makes use 
of the power loss at very high fre- 
quency to determine directly the mois- 
ture content. Moisture Register Co., 
Los Angeles, made the first commer- 
cial application some years ago. 

Substantial correction for the varia- 
tion in moisture gradient in wood is 
included in the circuit design by caus- 
ing the electric field to penetrate the 
wood to a depth beyond the point of 
average moisture content of the sam- 
ple. Because of this field penetra- 
tion, it is not necessary to drive pins 
into the wood, and very rapid meas- 
urements may be made. 

The power lost when a material 
such as wood is placed in an electro- 
static field is known as dielectric loss, 
and is dissipated in the form of heat 
in the wood. This loss is affected by 
a number of variables in addition to 
moisture, including temperature, fre- 
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quency change, electric field concen- 
tration, structure of wood, resins and 
soluble extractives. The moisture fac- 
tor has by far the greatest effect, and 
it has been found that the other fac- 
tors tend to compensate one another. 
The remaining factors (temperature; 


frequency and field concentration) 
may be grouped into a constant fac- 
tor for a given design and material 
and called the “dry loss factor.” Thus, 
even at zero percent moisture, the 
power loss is a positive amount, and 
is measured as easily as a large mois- 
ture content. 

The special oscillator shown in Fig. 
1 provides circulating currents in the 
plate and grid circuits with applica- 
tion of load, so that a meter placed in 
either or both grid and plate circuits 
will indicate the load on the oscillator. 
The microammeter in Fig. 1 is in the 
grid circuit. These circulating cur- 
rents exhibit substantial decreases in 
magnitude for relatively slight in- 
creases in load. 

Simply stated, the power absorption 
takes place as follows: All materials 
contain “bound” and “free” electrons. 
If a material substance is placed in 
a space adjacent to a continuously 
varying charge, ‘say M, an electric 
current will flow in this material in 
alternate directions. This current is 
considered as induced into the ma- 
terial by variations of the charge M. 
The motion of the free electrons con- 
stitutes an electric current, which 
likewise creates an electromagnetic 
field. 

The depth to which this electric field 
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penetrates is a function of (1) the 
plate current of the oscillator tube, 
(2) the width of each of the elec- 
trodes, (3) the thickness of these elec- 
trodes, (4) the distance separating 
the two electrodes, and (5) the shape 
of these electrodes. The penetration, 
in practice, may be arranged to vary 
all the way from 0.1 inch to 5 inches. 

When the electrode plates are fairly 
narrow in width and so arranged as 
to cover symmetrically a substantial 
area of the material to be tested, the 
amount of power absorbed by particu- 
larly wet spots in the sample is rela- 
tively small compared to the total 
power absorption. This, in effect, 
minimizes the tendency toward a 
“peak” response when a small spot of 
high power absorbing characteristics 
is encountered. Thus an integrated 
average reading, in width as well as 
in depth, is obtained with little chance 
of a false high reading because of a 
local wet spot. 

Originally a capacity type dielectric 
constant instrument was designed for 
obtaining calibration curves for dif- 
ferent species of wood. Each mois- 
ture increment involved the solution 
of several equations in order to adapt 
the reading to the calibration curve 
because of differences in arbitrary 
units. 

This laboratory instrument recently 
was abandoned in favor of the one 
shown in Fig. 2. This instrument will 
handle wood samples one inch in di- 
ameter or larger and gives readings 
identical to the lumber instrument s0 
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FARM FENCE 


Keystone’s present fence is the 
highest quality possible under ex- 
isting government regulations. It 
is made of copper-bearing wire, 
well galvanized, for long, satis- 
factory service . . . not RED 
BRAND, however, because of 


war demands for zinc. Look for RED BRAND back as soon 


as war pressure lifts. 

















STEEL POSTS 


Present Studded Tee Posts are 
made from identically the same 
steel as prewar Red Tops—reroll- 
ed from tough resilient railroad 
rails. The finish is a bit different, 
of course—now an all-red baked- 
on enamel replaces the former 
aluminum finish. 














KEYSTONE 
Poultry Netting 


Buyers easily see the outstanding points of 
superiority in Keystone Poultry Netting. It 
unrolls FLAT like a rug . . . no buckle, no 
curl. Flawless reverse-twist weave is uniform 
and strong. Special copper-bearing steel wire 
provides longer wear. Galvanized before 
weaving—perfected by 53 years of fence- 
making experience. This netting has the 
STAND OUT features that get the business. 


KEYSTONE STEEL & WIRE CO., Peoria 7, Ill. 
RED BRAND FENCE .. . RED TOP STEEL POSTS 
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that quick and accurate calibrations 
may be obtained. 

Fig. 3 is a photograph of a stand- 
ard lumber instrument. The elec- 
trodes in this case are quadrants flexi- 
bly mounted in order to accommodate 
themselves to an uneven surface. The 
oscillator is contained in the cylin- 
drical shell, while the batteries, meter 
and meter zero-control are housed in 
the plastic case. 

The instrument is simple to use. 
The gun, or oscillator, is held in the 
right hand. The left hand is placed 
on the handle of the plastic case. The 
right hand button is pushed and the 
unit is energized. The left hand knob 
is rotated until the meter needle reads 
zero, while the oscillator is kept away 
from any object. The electrodes are 
then placed firmly on the lumber to 
be tested. A reading is taken as soon 
as the meter needle comes to rest. If 
the dial is of the direct reading type, 
the percentage of moisture is obtained 
instantly from the reading. If a nu- 
merical dial is used, the reading ob- 





Fig. 2—Laboratory standard for calibrating 
all species of wood. 


tained is compared to a chart provided 
with the instrument. When the kind 
of wood is known, the numerical read- 
ing is translated directly to moisture 
content by reference to this chart. 
The application of this oscillator is 
being extended to a number of mate- 
rials other than wood and veneer. 
Some of the newer materials include 
insulation, fiber board, tile, hard plas- 
tics, plaster and various composition 
boards. The moisture content of 
powdered and granular materials may 
also be determined by this process. 





Fig. 3—Commercial lumber instrument. 
Moisture Register Co. photos 
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Business 
Slogans 


(Continued from page 25) 


(England) came to summarize the 
part brevity plays in an effective 
slogan, we do not know; but you 
will have to go far to find a better 
standard than the following one: 
“The dullest wit must be able to 
pick it up; the weakest memory to 
retain it. Anything balanced or 
accurately stated would inevitably 
be too long.” 


Importance of Brevity 


The good Bishop implies that the 
whole truth has to be sacrificed for 
brevity. To some extent this is 
true. A slogan may be factful in 
its general outline, but a sweeping 
statement, such as is often em- 
bodied in a slogan, calls for a more 
detailed explanation. When a slo- 
gan is new to the public, advertis- 
ing copy elaborations of it are 
advisable. In this way the slogan 
to a specific business becomes the 
equivalent of a headline to an indi- 
vidual advertisement. The main 
difference is that the headline is 
changed with every insertion, while 
the slogan is repeated from day to 
day without alteration. 

Any business man who has cus- 
tomers in the foreign-speaking sec- 
tion of a large city knows what it is 
to be sparing with words—the 
right ones of one syllable each. One 
such business man, when he needed 
a slogan, sat down with a handful 
of well-sharpened pencils and a pad 
of cablegram forms. He carefully 
appraised every word, pretending 
he was paying the full daytime 
tariff to some far-distant country. 
He filled in a number of the forms 
before he had the desired brevity 
without any loss of clarity. The 
final message was laid aside to sim- 
mer for a few days. 

Nine is the absolute limit in 
slogan wordage, according to the 
best authorities. Go beyond the 
nine and the ‘“caught-in-a-flash” 
appeal of the slogan is destroyed. 
It takes longer to memorize—and 
the successful slogan is one which 
is chanted on many lips. 

The slogan which generalizes 
often ends in conveying nothing. 
A certain learned professor can de- 


scribe things at greater length than 
anyone else we know. Well-mean- 
ing friends, hoping against hope 
to keep him to the point, gently 
chime in with—‘“And what does the 
matter narrow down to?” 

Big words, or hard-to-pronounce 
ones, have proved fatal to many a 
slogan. You might be on the right 
track if you were selling rare books 
to collectors, but your slogan has to 
penetrate the mind of the person of 
average intelligence. 


Possible Outside Aid 


Have you considered seeking out- 
side counsel in obtaining a forceful 
slogan? Sometimes a business man 
keeps his advertising copy nose so 
close to the grindstone, that his an- 
nouncements go over the public’s 
head. Or he fails to consider pos- 
sible reactions. Money is wasted 
in either event. 

It is, of course, quite possible, 
that the very message you have 
long sought will come to light in a 
slogan contest open to the general 
public. 

The unpleasant possibility in 
store is that of the disgruntled com- 
petitor. It is but human for un- 
successful runners-up to consider 
their entries far superior to the 
chosen slogan. You may lose valu- 
able trade on this account. Unless 
you feel your business is strong 
enough to withstand such hard 
knocks, the contest idea is best left 
alone. 

The winner of a major prize in 
one slogan contest frankly admitted 
he knew absolutely nothing about 
slogan technique. He had that 
precious gift—an analytical mind, 
so he ransacked the local library for 
all the data available on the sub- 
ject. His was not an easy task, as 
he found much of the data incom- 
plete and conflicting. Finally, he 
decided he had five simple rules to 
observe, and we give them here be- 
cause of their wide application: 1— 
The slogan must be specific. 2—The 
slogan must lend itself to easy 
repetition. 3—The slogan must 
have a sense of rhythm. 4—The 
slogan should observe the art of al- 
literation. 5—The slogan must be 
brief. 

In concluding these mental proc- 
esses, it is obvious that the slogan 
is a form of advertising to be read 
on the run, so to speak. Try re- 
peating a sentence to yourself sev- 
eral times to determine if you can 
remember it afterwards. If you 
can, the aforesaid slogan ought to 
be able to perform the function ex- 
pected of it. 
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THE HOME FRONT 
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In the long shadows of morning Paul Bunyan’s Loggers take up posi- 
tions in the woods to keep logs moving to Westwood. There are many 
gaps in the ranks where men have gone to the armed forces but urgent 
demand for lumber and wood products must be met. The Red River 
mill and factories are in continuous operation the year round day and 
night. 


“Paul Bunyan’s” CALIFORNIA PINES Ponderosa & Sugar Pine 





LUMBER MOULDING PLYWOOD VENETIAN BLIND SLATS 
s , 
MEMBER WESTERN PINE ASSOCIATION  Drederesa Face Woodwork MEMBER WOOD FOR VENETIANS ASSOCIATION 


as 





THE RED RIVER LUMBER COMPANY 


MILL, FACTORIES, GENERAL SALES, WESTWOOD, CALIFORNIA 
MiINNEAPOLIS Cuicaco New Yorx 
DISTRIBUTING YARDS CuHicaco MINNEAPOLIS 


SALES OFFICES 


_ a 


San Francisco 


Los ANGELES 
Los ANGELES Reno : 
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ANDERSEN 
COMPLETE WOOD WINDOW UNITS 


As a . « . 
Series of windows, this WINDOWALL performs two useful” 


functions: first, t 
: , to fi i : 
teopeiaaahie’ rame an expansive view of an ocean sound; second, 
Spacious livingroom to the invigoratin It- 
that make seaside life so stimulating. Here i od. yore ie 
- : S no coo - ling—— 
the breadth and depth_of the whole outdoors. Ee ee 
As a wall, this WINDOWALL is a barrier that protects the comfort 
ofthe inside from the occasionally disagreeable weather outside. It is’ 
double-glazed, weatherstripped and engineered for thorough-weather- 
“tightness. ? 
a WIN DOWALL of Andersen Horizontal Gliding Window Units next 
to a large fixed sash. Home in West-Faimouth, Massachusetts, designed; 


by E. Gunnar Peterson, architect. 
For details, consult Sweet's Catalog,-or_ write Andersen, 
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Redwood Logging Conference 

Geared to the appropriate central 
theme of “More Logs for the War”, 
the eighth Redwood Logging Confer- 
ence, held at Eureka, Calif., May 26 
and 27, drew a record attendance of 
loggers and company officials faced 
with the wartime problems of woods 
operations in the redwood lumber in- 
dustry. 

The annual field trip was devoted 
entirely to a demonstration of chain 
saws for falling and bucking. This 
demonstration was carried out in a 
stand of redwood timber located near 
Eureka and owned by William Dunn, 
shingle manufacturer. Saws used in 
the trials were the Atkins, Hassler, 
Titan and I. E. L. The Atkins was 
driven electrically, while the others 
were powered by gas. In addition, 
there was on display a Mall chain saw 
and a Hansen drag saw. Approxi- 
mately 150 persons witnessed the 
falling and bucking demonstrations. 

In the evening, following the field 
trip, some 164 were served at the 
annual Redwood Logger’s Dinner at 
Eureka Inn. Walter G. Collins, Ham- 
mond Lumber Co., Samoa; was toast- 
master. Speakers were: Lt. Comdr. 
Stanley Woodman, U. S. Navy; Frank 
Reynolds, member of State Board of 
Forestry; Don McKenzie and Dewey 
Anderson, president and vice presi- 
dent, respectively, of Pacific Logging 
Conference. Archie Whisnant, secre- 
tary of Pacific Logging Conference, 
acted as narrator for the entertain- 
ment features. 

The indoor session at Eureka. Inn 
on Saturday, attended by some 90 
loggers and visitors, developed much 
active discussion from the floor as 
each speaker presented his subject. 
Hubert I. Bower, logging engineer, 
The Pacific Lumber Co., was chairman 
of the session, which was opened with 
an address by Kenneth Smith, presi- 
dent of California Redwood Associa- 
tion. Following was a report on a 
trial of combining falling, bucking and 
peeling, by George Allen, logging su- 
perintendent, Holmes Eureka Lumber 
Co., Eureka. James Glenn, State For- 
est Ranger, Fortuna, reported on a 
slash disposal experiment, bulldozing 
slash away from reserve trees. From 
the point of view of livestock man- 
agement, R. L. Adams, professor of 
Farm Management, University of Cal- 
ifornia, discussed the financial aspects 
of holding cutover land; Emanuel 
Fritz, associate professor of Forestry, 
University of California, covered the 
subject from the angle of timber grow- 
ing. Harold Holman, WPB, spoke on 
pricrities for equipment and parts, 
and Capt. Thos. Burke and Lt. E. C. 
Keachie, U. S. Engineers, discussed 
manpower shortage problems. Other 
discussions covered power saws and 
the status of bark peeling. 

The conference elected John Gray, 
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Union Lumber Co., Fort Bragg, as 
chairman of the 1945 Redwood Log- 
ging Conference to be held at Fort 
Bragg. 


Named Educational Director 
Southern States Forest Fire Com- 
mission, Birmingham, Ala., has an- 
nounced appoint- 
ment of Ben E. 
Adams as educa- 
tional director of 
the organization. 
His duties will be 
to address rural 
schools of the 
South and teach- 
er associations, 
and further a 
farmers educa- 
tion program in 
“thinning” as 
against “skin- 





Ben E. Adams 
ning” southern timberlands for pulp 


and saw logs. During the summer 
months he will visit the forest areas 
of Texas, Arkansas, Louisiana, Mis- 
sissippi, Alabama, Georgia, and Caro- 
linas, and Virginia, with a view of 
setting up the general program to 
perpetuate the lumber and general 
wood processing industries of the 
deep South. 

Former State editor of the Macon 
(Ga.) Daily Telegraph, Mr. Adams 
was a member of the South Carolina 
legislature for five consecutive terms 
and was instrumental in aiding the 
statewide fire control law now in force 
in that State. He is considered one of 
the ablest exponents of conservation 
in the South. 


Nebraskans Hold 
District Meetings 

District meetings of the Nebraska 
Lumber Merchants Association were 
held during May and early June for 
the purpose of electing directors. 


Southern Cypress 
Manufacturers Elect 

John L. Roe, Cummer Sons Cypress 
Co., Jacksonville, Fla., was elected 
president of the Southern Cypress 
Manufacturers Association at that or- 
ganization’s streamlined wartime con- 
vention in that city on May 30. The 
one-day program, devoted exclusively 
to business matters and discussion of 
trade topics, was well attended by rep- 
resentative lumbermen from _ the 
Southern States. 

Mr. Roe succeeds C. R. Macpherson, 
Wilson Cypress Co., Palatka, Fla., in 
the presidency, a position which the 
latter had filled for thirteen years. 
Other officers chosen, were. E. L. 
Heitert of the Louisiana Cypress Lum- 
ber Co., Ponchatoula, La., vice presi- 
dent and treasurer, succeeding Mr. 
Roe; E. G. Swartz, New Orleans, of 
the Lee Cypress Co. of Perry, Fla., 
honorary chairman of the board—a 
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new position; and J. A. Currey, presi- 
dent Lee Cypress Co., elected to the 
directorate, succeeding J. A. Redpath 
of Forest Products Corp., Osceola 
Fla. 

The board of directors, at its meet- 
ing, named B. R. Ellis to succeed him- 
self as secretary. 


Southern Wholesalers Will Mee 


The Southern Wholesale Lumber As. 
sociation will hold its annual meeting 
at the Battery Park Hotel, Asheville, 
N. C., on June 23 and 24. The assgo- 
ciation maintains headquarters in the 
Jackson Building, Birmingham, Ala. 
Robert F. Darrah is secretary-man- 
ager. 


Open San Francisco Office 


The Lumber Merchants Association 
of Northern California, with head- 
quarters at Fresno, Calif., has opened 
an office at 245 Monadnock building, 
San Francisco. C. D. Dart, assistant 
to Secretary Barber at Fresno, has 
been placed in charge of the office. 

James E. Clarke, manager Ham- 
mond Lumber Co., St. Helena, has 
been appointed a director of the asso- 
ciation. 


Texas Mill Managers 
Hold Annual 


The Texas Mill Managers Associa- 
tion held its annual meeting at the 
Indian Springs Club, near Carmona, 
Texas, May 20. After a_ business 
session, all officers and _ directors 
were unanimously re-elected, as fol- 
lows: president—R. M. Eagle, Car- 
mona; first vice president—J. E. 
Stone, Nacogdoches; second vice 
president—C. J. Woodward, Nacog- 
doches; secretary-treasurer—Al. E. 
Cudlipp, Lufkin. 

Re-elected directors are: J. W. 
Richards, New Willard; S. B. Craw- 
ford, Trinity; George Grogan, Biv- 
ins; W. T. Whiteman, Alto; W. F. 
Edens, Corrigan; G. F. Dalton, Fos- 
toria; E. G. Prudhomme, Pineland; 
M. C. Rigsby, Honey Island; Cecil 
Smith, Deweyville, and J. W. Sut- 
ton, Chireno. 

The day’s meeting started with an 
elaborate barbecue lunch, and after 
a full afternoon’s business _ session 
the evening was devoted to a full- 
course dinner and an informal social 
session. Included among the guests 
and informal speakers were Paul T. 
Sanderson, president Texas Long 
Leaf Lumber Co.; H. M. Seaman, 
Kirby Lumber Corporation; Lynn 
Boyd, president Lumbermen’s Asso- 
ciation of Texas; M. M. Bryan, act- 
ing U. S. Forest Supervisor, Hous- 
ton; Jack Dionne, Walter Trout, and 
others. 


Carolina Salesmen 
Become Aggressive 

The Carolina Lumber & Material 
Salesmen’s Association announced 
plans for a program to bring before 
the public generally the professional 
nature of the work of lumber and 
building material representatives as 








Asbe: 
is cri 
of sh 


Since 
short 
essen’ 
Thus 
impo 
YOU 
And 

YOU 
advar 


comb 
weatl 






presi- 
0 the 
dpath 
ceola, 


meet- 
1 him- 


Meet 
er As- 
eeting 
eville, 
- asso- 
in the 
, Ala. 
7-man- 


ciation 
head- 
opened 
ilding, 
sistant 
0, has 
fice. 

Ham- 
a, has 
e asso- 


ssocia- 
at the 
rmona, 
usiness 
rectors 
as fol- 
2, Car- 
—J. FE, 
1 vice 
Nacog- 
Al. E. 


J. W. 
_ Craw- 
n, Biv- 
W. F. 
n, Fos- 
ineland; 
ls Cecil 
V. Sut- 


with an 
d after 
session 
a full- 
11 social 
. guests 
Paul T. 
; Long 
Seaman, 
; Lynn 
s Asso- 
‘an, act- 
, Hous- 
out, and 


Material 
inounced 
g before 
fessional 
ber and 
tives as 


BERMAN 








2. 


...Your use of Ashestos Sidings helps provide a critical war material! 





Asbestos fibres are mined in a variety of lengths. Long fibre 
is ctitically needed for vital war products. But many tons 
of short fibre must be mined to obtain one ton of long. 


Since asbestos sidings and shingles are the chief outlets for 
short fibres, the more of them that are used, the more war- 
sential long fibres can be mined. 


Thus your sales and use of asbestos sidings benefits 2 very 
important partners! 
YOU! 


And UNCLE SAM! 


YOU can put to work for your profit all the well-known 
advantages of asbestos fibre and Portland cement... which 
combine to make Flintkote sidings fireproof, rotproof, 
weatherproof, termite-proof...and ageproof besides! 


igure on FLINTKOTE tor Forty-Four! 
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And with Flintkote’s wide variety of styles and finishes to 


choose from you can have wide freedom of design 
remedy any “ailing house.” 


to 


Besides, when you encourage the use of asbestos sidings 
for essential maintenance and repair, you contribute sub- 


stantially to the war effort! 


That’s why WPB has given the green light to asbestos 


siding sales. 


And for top-quality in these profit-packed building prod- 


ucts, figure on Flintkote! 


THE FLINTKOTE COMPANY 


30 Rockefeller Plaza, New York 20, N.Y. 
Atlanta - Boston - Chicago Heights - Detroit - East Rutherford - Los Angeles - New Orleans - 
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WE’RE SPECIALISTS a 


WEST COAST 
LUMBER and 
SPECIAL LUMBER 
PRODUCTS 








*LUMBER direct from our 


pine saw mills at Canby, Cali- 
fornia. 


*DEFENSE SHOOK AND 
FRUIT- VEGETABLE SHOOK 


direct from our box shook fac- 
tory at Alturas, California. 


*CARPENTER’S AND SPECIAL 
MOULDINGS direct from 


our factory at Klamath Falls, 
Oregon. 


Please mention your priority number 
when ordering Ponderosa Pine, In- 
dustrial Lumber, Ladder Stock, Hem- 
lock, Douglas Fir, Sitka Spruce 
or Port Orford Cedar. 





e 





A > Address All Correspondence to 


RALPH L. SMITH 
LUMBER Co. 


1635 Dierks Bldg., Kansas City, Mo. 
Telephone Victor 4143 
Manufacturers and Wholesalers 


% a 
ST COAST OFFICE - 908 PORTER BLDG. - PORTLAND 4.° 


Member of Western Pine Assn. 
Member of National Wooden Box Assn. 
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liaison men between manufacturers 
and wartime users. It is also designed 
to promote closer co-operation be- 
tween building material dealer organi- 
zations and lumber and building mate- 
rial representatives’ organizations, 
public, and war agencies, and to pro- 
mote among representatives of similar 
qualifications a spirit of co-operation 
and fraternalism. 

Plans for the program were worked 
out in a meeting recently at which 
E. W. Proctor of Columbia, S. C., 
president of the association, spoke on 
the need for such a program. Mr. 
Proctor will head the program in 
South Carolina and George W. French, 
Charlotte, secretary of the associa- 
tion, will push the program in both 
states, with special emphasis on the 
work in North Carolina. 


Texas Association Doings 

For the first time in his official ca- 
pacity as president of the Lumber- 
men’s Association of Texas, Lynn 
Boyd, Pampa, visited the association 
office in Houston over the week-end of 
May 20 and on Sunday afternoon 26 
Houston dealers and wives entertained 
him at the San Jacinto Inn. As re- 
ported by genial Gene Ebersole, execu- 
tive vice president, “no business, just 
a typical Houston Sunday evening of 
visiting and eating.” 

On May 20, accompanied by associa- 
tion Vice president Hinkle and Gene 
Ebersole, President Boyd visited the 
Indian Springs Camp of Saner-Ragley 
Lumber Co., Carmona, Tex., for a day 
of barbecuing and visiting with the 
Texas Mill Managers Association. At 
this meeting, as a token of service 
performed for the association, Presi- 
dent Boyd presented the Distinguished 
Service Medal of the association—a 
sterling silver spur clip with gold ini- 
tials—to Paul Sanderson, president of 
Texas Long Leaf Lumber Co., Trin- 
ity, Tex., for his fine convention 
speech in Dallas recently. 

On May 22, President Boyd met 
with a delegation of Galveston dealers 
who are already busy in laying the 
groundwork for the 1945 association 
convention. 


Washington (D.C.) Hoo-Hoo 


Big doings marked the final meeting 
of the season for Hoo-Hoo Club No. 
99 at the Mayflower Hotel, Washing- 
ton, D. C., on May 17, with more than 
200 members and guests attending. 
The program, arranged by “Fish” 
Herring, vice president, included din- 
ner and entertainment. Expenses, 
other than the dinner, were through 
the courtesy of Washington wholesale 
and retail dealers. 


Chicago Lumbermen Will Golf 


The 38th annual tournament of the 
Lumbermen’s Golf Association of 
Chicago (the oldest trade golf as- 
sociation in the United States) will 
be held at Elmhurst Country Club, 
Elmhurst, Ill., on Friday, June 23. 
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Cost of combined ticket for greens 
and dinner is $6; luncheon will be 
served a la carte from 11:30 to 2:30 
at the club house, to be paid for by 
the individuals. 

Reservations should be made with 
Secretary Joseph L. Strong, 30 North 
La Salle St., Chicago 2. 


New Western Manager 


Paul C. Stevens, 
Portland, Ore., re. 
cently appointed 
western manager of 
National - American 
Wholesale Lumber 
Association to suc. 
ceed the late Roy 
Dailey. It is planned 
to move the western 
branch office of the 
association from 
Seattle to Portland. 





Philadelphia Wholesalers 
Celebrate Fiftieth Anniversary 

The Philadelphia Wholesale Lumber 
Dealers’ Association celebrated its 
fiftieth anniversary on April 27 with 
a banquet in the Franklin Room of the 
Benjamin Franklin Hotel in Philadel- 
phia, attended by more than a hun- 
dred members and guests. 

The organization paid tribute to 
Robert G. Kay, its only living charter 
member, by presenting him with a 
manuscript bound in red leather and 
suitably inscribed. Frederick S. Un- 
derhill, second ex-president of the 
association, was given the privilege of 
presenting the manuscript, which was 
accepted by Mr. Kay with heartfelt 
gratitude. 

Featured speakers of the meeting 
were Sid L. Darling, secretary, Na- 
tional-American Wholesale Lumber 
Association, New York City; and Dr. 
A. O. Michener of the Philadelphia 
Board of Education. Ben C. Currie, 
also an ex-president of the associa- 
tion, upon invitation, gave an interest- 
ing extemporaneous speech. 

President John J. Hickey presided 
at the meeting and Frank A. Bedford 
acted as toastmaster. 


Scheduled Meetings 





June 23—Lumbermen’s Golf Association 
of Chicago, Elmhurst Country Club, 
Elmhurst, Ill. Annual tournament. 

June 23-24—-Southern Wholesale Lum- 
ber Association, Battery Park Hotel, 


Asheville, N. C. Annual conference. 

July 18—Southeastern Hardwood Manu- 
facturers’ Club, Bon Air Hotel, Au- 
gusta, Ga. Summer meeting. 

July 24-25—National Plywood Distribu- 
tors Association, Edgewater Beach Ho- 
tel, Chicago. Annual conference. 

July 26-27—Southern Woodwork Asso- 
ciation, The Cloister, Sea Island 
Beach, Ga. Executive meeting for 
members only. 

Sept. 5-6-7— Pacific Coast Wholesale 
Hardwood Distributors Association, 
Santa Barbara Biltmore Hotel, Santa 
Barbara, Calif. Twenty-second an- 
nual and war conference. 

Sept. 28-29—National Hardwood Lum- 
ber Association, LaSalle Hotel, Chi- 
cago. Forty-seventh annual and 
hardwood industry conference on 
postwar problems. 
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CURTIS RECORD-BREAKING INQUIRIES 


Inquiries produced by Curtis advertising in leading consumer magazines 
are breaking all records! This year, inquiry reports show a 100% to 200% 
increase in the number of people who want more information about Curtis 
Silentite Windows and Curtis Architectural Woodwork. Never before has 
public interest in Curtis Woodwork been so intense. 

How can you—as a dealer—cash in on this accelerated interest in Curtis 
windows and woodwork? How can you use these inquiries to build a bet- 
ter, more profitable post-war business for yourself? Here are some sugges- 
tions on what to do right now: 


STEP UP YOUR “'FOLLOW-UP’”’ 


Curtis dealers are making profitable post-war contacts today by follow- 
ing up inquiries sent to them by Curtis. These inquiries represent top-grade 
prospects — people right in your own community who will be ready to build 
and remodel as soon as restrictions are lifted. Why not make them your 
customers? 


SALES HELPS 


Curtis offers dealers a complete post-war business-building plan with 
newspaper mats, special letters and literature for your prospects — sug- 
gestions for customer meetings. This plan has proved that it works. It can 
work for you. 


USE CURTIS 






Don’t miss this opportunity to put yourself in a better 
profit position. We'll gladly give you full information. 


Curtis Companies Service Bureau, Clinton, lowa 
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Lumberman—Soldier 


Gentlemen: 

I received the Annual Issue on Sat- 
urday and the latest regular issue of 
the American Lumberman on Mon- 
day of this week. 

You “dood it” again. The Refer- 
ence Number this year was the best 
I’ve seen. Your editorial was excel- 
lent. 

When victory is achieved the lum- 
ber industry will be faced with a tre- 
mendous job. I personally believe 
that the retail dealers can meet the 
challenge. I’ve never known them to 
fail yet and I think they will be pre- 
pared to enter into a vast postwar 
construction program. 

I was pleased with your choice of 
prize winning letters. They gave me 
much food for thought. Our indus- 
try must have a plan for its future 
operation. It must be a long range 
plan and one that is flexible enough 
to meet any changes due to unfore- 
seen events. We have our products 
and our services to sell and we can 
do a fine job of merchandising that 
will mean additional profits. And, we 
can also aid in firmly establishing a 
sounder and a stronger America. I 
believe that we have some of the 
shrewdest business men in America 
in the retail lumber business. 

I think there is a bright future for 
all of us in the industry. We must 
be prepared to change our set ways 
of operating in many cases. Most of 
us will be selling new products in the 
post war era. There are many new 
ideas ready to be marketed that are 
naturals for a lumber dealer to sell. 

The directory of Associations, sales 
agencies and products was a particu- 
larly fine feature of the annual issue. 
It’s a Reference Number that many 
dealers should have in their files for 
future reference. 

The articles on the farm trade were 
very good. The farmer should be in 
a good financial state for a few 
years yet. He should be a good cus- 
tomer if we do a proper job of selling. 

I know there are many features of 
the magazine that I have not touched 

upon. Not because they weren’t 
good, but because of a lack of time 
on my part. I am impressed every 
time I receive my copy of American 
Lumberman. I’m impressed by the 
fact that our dealers have someone 
who is helping us. I don’t consider 
American Lumberman just a magazine. 
It’s more than that. It’s an institu- 
tion, that is fighting a fine fight for 
every lumber dealer in the U.S.A. 
It’s an asset to any lumber dealer 
who will read it and use the informa- 
tion he gains and put into practice 
the ideas and sales and advertising 


information contained in its pages. 
A magazine like anything runs hot 
or cold. But I’ve never read an issue 
of American Lumberman that didn’t 
measure up to the high standards of 
publishing, that you have set nor to 
the level that the dealers expect in 
a trade magazine. It’s a requisite, a 
must in any successful lumber dealer’s 
office. 

I was pleased with your editorial 
in the May 27th issue. It is another 
example of your personal interest in 
the dealers’ welfare and problems and 
a spirit of fair play. 

After reading the annual issue, 
I’m more anxious than ever to get 
in the harness and be a vital part of 
the vast postwar construction pro- 
gram. 

Congratulations on a job well done. 

CPL J. F. ESTEP 
USAAF 


@ Corporal Estep managed the 
Ebensburg Lumber Co., Ebensburg, 
Pa., before entering the Army about 
a year ago. He was an active, inter- 
ested member of the Lumber Dealers 
Association of Western Pennsylvania, 
an authority on government regula- 
tions affecting the lumber industry, 
and one of Pennsylvania’s most pro- 
gressive young lumbermen.—Ed. 


May 27 Editorial 


Dear Sirs: 

Your Editorial in May 27th issue. 
I am also pleased to learn that the 
boys at Chicago golf club will get a 
shelter for their bathers and I hope 
the boys at the Washington Park 
Jockey Club get a good grade of lum- 
ber for their stables. I know they 
will be pleased to learn that an allot- 
ment of 3” Gum & Magnolia has been 
made to make SWAGGER STICKS. 
The footage is small. However, I am 
sure that larger allotments can be 
had, because I feel that this war can- 
not be won without Swagger Sticks 
and a shed for the Ponies and the boys 
in the pool. I am sure it is not neces- 
sary to get lumber for food boxes. 
Think you will agree with me. But 
read interpretation of Hardwood regu- 
lations revised, MP 97 Sec. 1382.105 
(E) with respect to “combination 
grades.” 

All my shipments of mixed Hard- 
wood & Grades come from small mills 
who get only a car or two a month 
while cutting pine. Under the new 
interpretation they can get around 
$23.00 or the price of lowest grade. 
However, they can rehandle this lum- 
ber (there is plenty of labor). It 
would only cost $3.00 or $4.00 per M 
if they want to get NHLA Inspector 
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or competent Inspector. If you could 
get either I am sure it would not cost 
over $100.00 or less than $50.00 per 
car. 

But I should not worry about this 
lumber for food boxes as long as the 
Ponies are taken care of and the boys 
have a shelter over their heads and 
we get Swagger Sticks. I can get 
$45.00 per M for lumber for Swagger 
Sticks and $23.00 if it goes for food 
boxes for, our Army & Navy. 

A. F. SCHANTZ 
Jackson, Ala. 


Dear Sirs: 

It is unfortunate that the writer of 
the editorial in your May 27th issue 
didn’t sign his name to it. For it 
is undoubtedly the finest editorial I 
have ever read that pertains to the 
lumber business, and it hits the nail 
right on the head. 

The unfortunate part about it is 
that the people that should read it 
will probably never see it. They will 
go merrily on their way feeling that 
they have put over a smooth deal. 
Let’s hope that all of your subscrib- 
ers read it and pass on the word. 

A combination of crooked politi- 
cians, race horse men, and gamblers 
is hard to beat, and while our boys 
are fighting for the things that they 
believe right, the said combination 
continues to garner the profits from 
the suckers. 

Will you please pass this letter on 
to the man who wrote the editorial 
(if you didn’t) and give him my 
thanks. 

J. J. LAVENGOOD 
J. C. Proctor Lbr. Co. 
eoria, IIl. 


AA-2 Farm Lumber 


Gentlemen: 


In your item entitled “250 Million 
Feet of AA-2 Farm Lumber for Sec- 
ond Quarter” (page 44, Apr. 29) you 
indicate that small sales, up to 500 
feet BM are made out of dealers’ in- 
ventories, the dealer submitting the 
SL-200 forms to his County AAA 
Committee once each week or ten 
days in application for GA-201 cer- 
tificates bearing AA-2 ratings, after 
delivery. On sales over 500 feet the 
SL-200 forms should be submitted be- 
fore delivery. 

The Camden County committee ad- 
vises that this procedure is incorrect 
in this district. Because of our very 
small allotment in Camden County 
(17,000 feet per month) the County 
Board requires that ALL SL-200 be 
first submitted before the lumber is 
delivered. 

E. J. MARINER 
Westmont, N. J. 


@ A logical practice which is prob- 
ably being followed in other small- 
allotment areas.—Editor 
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Denver Defines a 
"Substandard" Dwelling 

The proposed housing ordinance be- 
ing considered by the city council of 
Denver, Colo., sets up a highly de- 
tailed definition of “substandard 
dwelling unit.” 

If a dwelling unit does not fulfill 
any of the terms of the definition the 


city building inspector may order re- 
pairs or changes “necessary to correct 
the substandard condition,” and if his 
order is not carried out he can de- 
mand that the building be “repaired, 
condemned, wrecked or vacated.” 

The definition of substandard con- 
ditions contains 19 sections, one of 
which has ten subsections. Any dwell- 








Canadian Plant Seasons Over 
4 Million Feet Per Month In 
Moore Cross-Circulation Kilns 


More than four million feet of spruce and pine lumber per 
month are seasoned in these Moore Cross-Circulation Kilns 
at Great Lakes Lumber & Shipping Ltd., Fort William, 


Ontario. 


These Moore Automatically Controlled Kilns season entire 
output green-from-saw (note absence of yard piling in 
above picture) and enable this progressive company to ship 
lumber two or three days after it is sawn. 


Have our experienced engineer show how your present 
old-type kilns —end- or cross-piling design—can be con- 
verted to Moore Cross-Circula- 


tion System, using existing => 
equipment to reduce conversion 


cost. Write today. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE 1, FLORIDA 
NORTH PORTLAND, ORE. 
Cc e 


VANCOUVER, B. 
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ing unit or its premises would be re- 
garded as substandard if it had any 
of the following conditions: 

Structural unsoundness, defective 
chimneys, weakened foundations, 
crumbling plaster, cracked or bulging 
walls or partitions, defective ceilings 
or roof, broken windows or doors, no 
weatherproofing, “not capable of being 
adequately heated with reasonable 
consumption of fuel.” 

“Defective, dark, cramped or ob- 
structed passageways or stairways or 
insufficient exits,” any dwelling unit 

. having any conditions dangerous 
to the occupants thereof; “any dwell- 
ing unit that is insanitary, infested 
by insects or rodents, or is a health 
hazard; having damp rooms used for 
living purposes. 

In addition, dwelling units would 
have to have running water if it is 
available, and heating equipment cap- 
able of heating all rooms except bed- 
rooms to- 70 degrees when outside 
temperature is 10 below. 

Every room would have to have a 
minimum area of seventy square feet 
of floor space, and no ceiling could 
be lower than 7 feet 6 inches. Every 
room would have to have an outside 
window equal in area to one-eighth 
of the room’s floor area. Plumbing 
and wiring would have to conform to 
city codes. 

Dwelling units, the proposed ordi- 
nance declares, could not be occupied 
by an excessive number of persons 
so as to endanger health and morals 
of the occupants or the community. 

The building inspector would en- 
force the ordinance. If he or his 
deputies found on inspection a sub- 
standard unit, notice would be given 
the occupant and the owner to make 
repairs. Time given for making re- 
pairs would be not less than 30 days. 

If the repairs were not made within 
the time granted, another notice 
would be given the owner and occu- 
pant to appear before a “board of 
review” and show cause why the 
board should not order repairs or con- 
demnation. 

The board, created by the ordinance, 
would be made up of the fire preven- 
tion bureau, manager of health and 
the city engineer. 

Occupants or owners of a dwelling 
occupied in violation of the housing 
code after hearing by the board would 
be punished by a fine up to $300 or a 
jail term of not more than 90 days. 

Appeals could be made from the 
building inspector to the board of re- 
view, but no machinery is provided 
for appeal from the board, which pre- 
sumably would levy fines and jail 
terms. 


Home Loans Increase 


The total volume of money bor- 
rowed from savings and loan associa- 
tions and cooperative banks for home 
ownership the first three months of 
this year was 38 percent larger than 
that for the same period of 1943, the 
United States Savings and Loan 
League reports. While the average 1n- 
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demand among buyers. 


ample supply for all comers. 


*Morrison, Gross & Co.........Erwin, W. Va. 


Lignasan-dipped West Virginia Hardwoods. Band Mill. Dry 
Kiln and Planing Mill. 


*Mowbray & Robinson Lbr. Co..Cincinnati, Ohio 


Mills at Combs, Ky. and West Irvine, Ky. 
Complete Line of eeu = Hardwoods. Maple and Oak 
coring. 


‘Kitchen Lbr. Co...............Ashland, Ky. 


Manufacturers of Appalachian Hardwoods, principally Poplar, 
ak, Maple and Beech. 


*M. E. Crisp Lbr. Co..........Welch, W. Va. 


West Vag and Kentucky gpatachion Hardwoods, Oak, 
Poplar, Beech, Maple, Ash, ickory, Chestnut and other 
hardwoods. All facilities. 


*Stearns Coal & Lbr. Co..........Stearns, Ky. 


Appalachian Hardwoods, Hemloek and White Pine. 


*Cherry River Boom & Lbr. Co..Philadelphia, Pa. 


Mills, Planing Mill, Dry Kilns at Richwood, W. Va. Spruce, 
Hemlock, Hardwoods, Flooring, Mouldings, Trim, Standardized 
Paneling. Mixed cars. 


*Elk River Coal & Lbr. Co...Swandale, W. Va. 


Mirs. Famous “‘Elrico’’ Brand Appalachian Poplar and Other 
ardwoods. 


“The Mower Lbr. Co......Charleston, W. Va. 
West Virginia Hardwoods, Air-dried, Kiin-dried, Rough or 


Surfaced. 
Mills: Omar, Marmet, Cass, Colcord and Pettus, W. Va. 


*Blackwood Lbr., Co. Inc. .East LaPort, N. C. 


Manufacturers Band-Sawn Appalachian Hardwood Lumber. 
Can Surface, Kiln-Dry and Resaw. 


D. D. Brown.................. Elkins, W. Va. 
Mirs. Band and Circular Sawn West Virginia Appalachian Hard- 
woods—Kiln-Drying and Planing Mill Facilities. 

Established 1880. 


The M. B. Farrin Lbr. Co... .Cincinnati, Ohio 


Kiln-Dried and Air-Dried Appalachian Hardwoods. 
Oak and Waste Flooring. 


“Century” 


May Hardwood Co...........Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, Butternut, 
Hard and Soft Maple, Oak, Poplar and Walnut. 
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In Demand -- In War -- And In Peace 


Appalachian Hardwoods, because of their fine texture and workability, have always enjoyed wide 
Now in wartime, although producers and distributors are doing their best 
to maintain volume, there just aren't enough Appalachian Hardwoods to go around. Buyers who 
have been disappointed can depend on it that with Victory Appalachian Hardwoods will again be in 


*“McCracken & McCall, Inc....Lexington, Ky. 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ky. 


*Tennessee-Eastman Corp....Kingsport, Tenn. 


Specializing in White Oak and Yellow Poplar from the famous 
limestone belt in the Appalachian mountains. 


Hutton & Bourbonnais Co.. .Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and pinus 
strobus white pine. Pianing mills. dry kilns, box factory. 


“Vestal Lbr. & Mfg. Co......Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Knoxville, Tenn. 


*Bringardner Lumber Co.........Pineville, Ky. 


Finest Appalachian Hardwoods 
Path Fork, Kentucky Band Mills Gardner, Kentucky 


*W. M. Ritter Lbr. Co........Columbus, Ohio 


Appalachian Hardwoods 
Dry Thick Oak—Boat Oak 


*jJ. B. Belcher...............Bluefield, W. Va. 


Appalachian Hardwoods, Air or Kiln Dried. 


*Meadow River Lbr. Co......Rainelle, W. Va. 


Manufacturers of West Virginia Hardwood Products. 


*West Virginia Lbr. Co.......Elkins, West, Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. | Rough, 
Dressed or Resawed. Appalachian Oak and Maple Flooring. 


*Wood-Mosaic Co., Inc........Louisville, Ky. 


“Parkay”’ ee pene ol Flooring, Lumber, 
eneers, Dim " 


Stimson Lbr. Co..............Owensboro, Ky. 
Successors to D. C. Stimson Lbr. Co. 
Appalachian and Northern Kentucky Hardwoods, Soft textured 
Poplar and Oak, Maple, Basswood, Ash, Hemlock and Pine. 
Mills at Haddix and Madisonville, Ky. 


BUY 
UNITED STATES 
WAR BONDS & STAMPS 


*Member Appalachian Hardwood Manujacturers, Inc. 
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dividual loan is a little larger than 
it was last year, the set-up in volume 
is accounted for more by an increased 
number of loans than by the size of 
each, it was pointed out. 

Last week managers of 266 associa- 
tions and cooperative banks in 38 
states, with a fourth of the total as- 
sets of this entire business, met for a 
management conference under United 
States League auspices in Chicago 
and reported their lending activity. 
In all except seven of the states the 
loan volume for the first quarter was 
reported ahead of last year’s. 


Construction 


March was the eighth consecutive 
month in which the total value of pri- 
vate building construction started in 
urban areas of the United States was 
greater than that for the same month 
a year ago. The gain in private and 
non-Federal work, however, has been 
more than offset by a sharp curtail- 
ment in Federal building construction, 
according to the Bureau of Labor Sta- 
tistics. 

The total March volume was 12 per- 
cent less than that for March 1943, 
because of a 52 percent decline in the 
value of Federal construction award 
contracts. Permit valuations for other 
than Federal buildings were 39 per- 
cent greater than in March a year 





ago. The dollar valuation of all new 
residential building fell off 27 percent 
and of new nonresidential structures 
20 percent. However, valuations for 
additions, alterations and_ repairs 
climbed 60 percent above the total for 
March 1943. 

According to F. W. Dodge Corp., 
construction contracts awarded during 
April were valued at $179,286,000 in 
the 37 eastern states. This was 
slightly better than the $176,383,000 
recorded in the previous month but 41 
percent below April 1943. 

Non-residential building totaled 
$69,491,000 for the month and was 
below both March 1944 and April 
1943, while both residential building 
and heavy engineering work showed 
an improvement over the preceding 
month but were 47 percent and 56 per- 
cent respectively, behind April a year 
ago. 

The largest drop was in the utilities 
classification which amounted to $31,- 
926,000 this April as compared with 
$85,841,000 in April 1948. The second 
largest drop was in multi-family resi- 
dential structures which were off $26,- 
021,000 from the $35,280,000 recorded 
in April last year. These declines were 
accompanied by an $8,357,000 drop in 
miscellaneous non-residential build- 
ings and $7,584,000 in shelter con- 
struction of the barracks and tempo- 
rary dormitory type. 










® Stair nosing 

® Wallboard Mouldings 
® Table Edge 

® Counter Edge 

® Sink top mouldings 
® Sinkwell Rims 

® Decorative Mouldings 


OR THIS 


STAINLESS STEEL 


MOULDINGS 


NEW 


CATALOG 









Increase your Sales with 


FORD mouldings 


Ferd Stainless Steel Mouldings will help you sell 
smart kitchen modernizing jobs with linoleum 


sink tops and counter tops, artistic wall paneling 


The Ford Line is complete 


jobs, etc. Send for the Ford pattern sheet today! 


FORD METAL MOULDING CO 


329 EAST 45th STREET 


° NEW YORK CITY 
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Warns of Price Trends 
A warning against a_ threatened 
runaway price movement in urban 
homes, accompanied by inflationary 
mortgage lending on such properties, 
was issued last week by John H, 
Fahey, commissioner of the Federal] 
Home Loan Bank Administration. He 
drew a_ parallel between present 
ascending price levels and the “boom” 
market of the ’twenties, which col- 
lapsed in a tide of foreclosures. 

“The development of inflationary 
prices for existing houses which at- 
tracted attention in some centers of 
war industry in 1942 has now spread 
to many sections of the nation,” said 
Mr. Fahey. 

“Two years ago, the effects of mass 
migration of workers and the short- 
age of housing in many cities began 
to be apparent. With prices on ex- 
isting homes far above normal be- 
cause of the stoppage of the construc- 
tion of houses for all except war 
workers, mortgages in unjustifiable 
amounts are now being made in an in- 
creasing list of cities and towns 
throughout the country. The chief ex- 
ception to the general trend is in the 
northeastern group of states, where 
only in 1942 did home values begin 
to recover from the extreme deflation 
of the ’thirties. Even in these states 
real estate prices and loans are now 
climbing to hazardous levels in a few 
communities. 

“Loans based on valuations far be- 
yond a reasonable level are being 
made by all classes of financial insti- 
tutions, in growing numbers, in the 
same states where similar lending 
practices led the nation into the rec- 
ord-breaking mortgage panic which 
began in 1930. Just as in the ’twen- 
ties, states well in front in this move- 
ment include Michigan, Ohio, Cali- 
fornia, Arizona, Illinois, Indiana, Wis- 
consin, Oklahoma, Oregon and Wash- 
ington. This unhealthy activity is also 
conspicuous in parts of other states. 

“In connection with the sales of 
4,097 properties on which mortgages 
were held by the HOLC, new loans 
were made by private institutions 
during the past eight months showing 
an average loan increase of $1,504 per 
property, or 81 percent, more than 
the balance owed on them when the 
HOLC loan was paid off.” 


Housing 


Construction was started on 9,134 
new privately financed dwelling units 
for war workers during April under 
the mortgage insurance program of 
FHA, Commissioner Abner H. Fergu- 
son announced last week. 

Family dwelling units completed 
under the FHA program during April 
numbered 9146, compared with 12,017 
completed in March 1944 and with 
9769 completed during April 1943. 

During the first four months of this 
year 36,184 new units were started 
and 40,094 completed under the FHA 
program, compared with 35,239 
started and 34,934 completed during 
the same period in 1943. 
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SELL “"PENNVERNON”’ 


... not just “Window Glass” 














































s6 BUILDINGS? Pennvernon Win- 
dow Glass has the transparency, 
beauty and good visional proper- 
ties to assure quality glazing. As 
in this Pennvernon-glazed B. B. 
Chemical Co. building, Cam- 
bridge, Mass. ... 


... MODEST HOMES? The same high 
standards of Pennvernon quality 
make this window glass ideal for 
residential glazing. 


For big buildings or small, sell 
Pennvernon ... the window glass 
that has made a name for itself! 





PENNVERNON Window glass 


PITTSBURGH PLATE GLASS COMPANY | 


GRANT BUILDING, PITTSBURGH, PA. 


‘PUTSBURGH * stand fot Luality Class and (Print 
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Mileage Restriction Eased 


Under certain conditions motor 
trucks operating exclusively in the 
transportation of forest products 


have been relieved from compliance 
with the mileage reduction require- 
ments in General Order ODT 17, and 
also the loading and operating re- 
quirements as specified in original 
ODT Order 17, Section 501.69, Para- 
graph (a), Subparagraphs (1) and 
(2). The conditions under which free- 
dom from the restrictions is granted 
are listed in General Permit ODT 
17-11A. 


Propose Amendment of L-335 


The WPB has proposed an amend- 
ment of L-335, which will place a 
ceiling over lumber consumption for 
various end-uses, issue directions to 
producing areas, and control produc- 
tion and distribution more rigidly 
than at present. 

Need for this over-all contrul of the 
industry was agreed upon at a joint 
meeting of the Hardwood Lumber 
Manufacturers and Softwood Loggers 
and Lumber Manufacturers Industry 
Advisory Committee held in Washing- 
ton on May 27. The meeting was 
held to discuss steps to be taken to 
adjust demand to supply. Lumber 
requirements for the third quarter 
of 1944 will probably be one and a 
half billion board feet greater than 
the supply, it was estimated. 

Supply in the third quarter, 1944, is 
estimated to be 9,217,000,000 board 
feet; estimated requirements total 
10,570,000,000 board feet, WPB offi- 
cials said. Requirements break down 
as follows, in millions of board feet. 


Major industrial consumers (Class 
I consumers, as defined in L-335, 
who were required to file WPB 
Form 3640) } 
Military, export, and indirect mili- 
tary construction 


ee ee ’ 


7 
1 
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Authorized civilian construction... 1,128 
Civilian maintenance and repair.... 1,027 
Small industrial consumers...... 344 
EE. in b oa des beeen he eee ew wkew 10,570 
The essential problem is how to 


make certain that military and other 
essential needs for lumber are met, 
J. Philip Boyd, Director of the Lum- 
ber and Lumber Products Division, 
told the Committees. 

There are approximately 37,000 
commercial sawmills in the country, 
with production capacity ranging 
from over a million feet per day to 
less than 50,000 feet per year. Nearly 
half of all lumber produced comes 
from 28,000 mills, each of which has 
an output of less than 5,000,000 feet 
a year. Existing orders, which for 
the most part control distribution by 
species, do not cover the very small 
mills. 

The situation is further compli- 
cated by the distribution pattern. 
Some 25,000 retail and wholesale dis- 
tribution yards supply lumber to 
hundreds of thousands of industrial 
consumers and contractors and to 


50 








millions of farmers and homeowners. 
Approximately 40 percent of all lum- 
ber normally moves through distribu- 
tion yards. 

Proposed over-all control will take 
the form of an amendment of L335, 
which will place a ceiling over lum- 
ber consumption for various end-uses, 
plus directions to producing areas, 
controlling production and distribu- 
tion. These directions will in general 
affect the major species produced in 
the areas. 

The tentative plan, as presented at 
the meeting, was approved by com- 
mittee members, according to WPB. 


New Price on Northern Maple 

To provide uniform prices for pro- 
ducers in the Northern hardwood re- 
gion on the No. 2 Common grade of 
hard maple lumber in 2%, 3 and 4 
inch thicknesses, the OPA established 
(effective May 30) dollars- and-cents 
maximum prices of $63, $68 and $73 
respectively for these thicknesses in 
this grade. 

At the same time, OPA established 
a differential of $2 per thousand 
board feet, to be added to prevailing 
maximum prices, for a “special” se- 
lection of 6 inches and wider, 8 feet 
and longer stock in the Selects grade 
of any hardwood species. 

This action, which becomes effec- 
tive May 30, 1944, formalizes by writ- 
ing into the Northern hardwood lum- 
ber regulation prices already granted 
to many producers under the regula- 
tion’s special pricing provision. Thus, 
the necessity for special pricing is 
eliminated. 


Wood Workers Still 
on Essential List 


Discussing the new Selective Serv- 
ice deferment policies, Harold Boesch- 
enstein, acting director of WPB’s 
Forest Products Bureau, said recently 
that the continuation of forestry, log- 
ging, lumbering and forest industries 
as essential activities, and the recog- 
nition of off-seasonal work in such 
industries, should be added incentive 
to forest product production in meet- 
ing the Nation’s critical lumber and 
pulpwood shortage this year. 

Wood workers, both full-time and 
part-time, are still recognized as en- 
gaged in essential activities under 
revised Selective Service policy. 


Lumber Survey 


Forty percent of the wholesale and 
retail lumber yards that were asked 
by the Lumber and Lumber Products 
Division to participate in a survey of 
lumber stocks sent in the desired in- 
formation by late in May. Yards 


that have responded represent a 16.8 
percent coverage of all distributors; a 
20 percent coverage is desired. 

A sampling of yards, totaling 9,000 
were asked to report their inventories 
of hardwood and softwood lumber as 
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of Dec. 31, 1943, and March 31, 1944, 
by species, grades, and sizes; also re- 
quested was data on lumber received 
by the yard or by customers to fill 
orders placed by the yard during the 
six months ending Jan. 1, 1944, and 
the three months ending April 1, 1944, 
Individual reports will be used only 
for statistical purposes. 


Insulating Materials 
Available Says WPB 


Anticipating a new demand by citi- 
zens for weather stripping, storm 
windows, asphalt roofing and insulat- 
ing materials generally because of an 
expected fuel deficit next winter, the 
War Production Board recently listed 
the availability of such materials as 
follows: 

Weather stripping: Felt will be in 
good supply and there should be no 
trouble obtaining it at retail stores. 
Wood also is available. It is generally 
used in connection with felt to keep 
the felt stripping rigid. 

A fair amount of zine will be avail- 
able, and should be obtainable with 
little or no difficulty. Zine can be 
used on double hung windows, but 
cannot be used on swing (French) 
windows and doors where some give 
is required. Production is now at 60 
percent of 1941 production, when de- 
mand was unusually high. 

Rubber and copper weather strip- 
ping are not available for the indi- 
vidual consumer. 

Storm windows: Enough storm 
windows are expected to be available 
to meet demand where climatic condi- 
tions make the use of storm windows 
necessary and advisable. Since storm 
windows are fairly long-lived, a large 
percentage of those bought last year 
or before should still be usable. 

Insulating materials: There is an 
ample supply of mineral wool, but a 
shortage of labor and applicators for 
“stuffing” the wool; hence home own- 
ers and other users would find it ad- 
vantageous to get insulation this 
summer, before the fall rush. 

Asphalt roofing: Should be bought 
and used now, since seasonal peak 
use is in fall. Since wood shingles 
are scarce, 90 percent of all roofing 
used is now asphalt roofing, which 
comes in rolls and simulated shingles. 


Circulate Recommended 
Standard for Pine Doors 


A recommended commercial stan- 
dard (TS-3728) for standard stock 
Ponderosa pine doors is being circu- 
lated to producers, distributors and 
users of pine doors by the National 
Bureau of Standards of the U. S. De- 
partment of Commerce. 

In January copies of the proposed 
standard were submitted to interested 
technical, producer, distributor and 
consumer organizations for their com- 
ment, and the standard was then re- 
vised in accordance with their sug- 
gestions. The standard is now being 
circulated to the trade for written 
acceptance. 
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FIRE has always boon the forest's greatest enemy. Today, with lumber 
war's most critical material, a forest fire is an enemy to Victory ... At 
Brooks-Scanlon, fire crews, working with radio-equipped trucks carrying 
water tanks, booster pumps and other fire-fighting tools, combine with 
the radio and lookout towers and wood’s telephone system of the Florida 
Forest and Park Service to hold the loss of timber to an absolute mini- 
mum .. . Today, with Florida’s timber resources a vital cog in the 
machinery of war, forest fires are a common enemy, a threat to Victory 


and the concern of every citizen. Do your part to prevent damage to 


mature timber; help to preserve young growth for the needs of the 


peacetime world. 
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First Quarter 
Production Figures 

Estimated lumber production for 
the first quarter of 1944 totaled 7,701,- 
602,000 board feet, of which 4,433,- 
626,000 board feet were produced in 
the East and 3,267,976,000 board feet 
in the West. Comparison with produc- 
tion for the first quarter of 1943 re- 
yeals an aggregate increase of 3 per- 
cent. The increase in the West was 
22 percent. In the East there was a 
decrease of 8 percent. 

The heaviest regional decline, 15 
percent below the first quarter, 1943, 
was reported from the South where 
rains and floods disrupted operations. 
In all other sections of the country, 
weather conditions during the first 
three months of 1944 were favorable. 

March, 1944, estimated production 
totaled 2,742,963,000 bd. ft., with 
1,536,567,000 bd. ft. in the East and 
1,206,396,000 bd. ft. in the West. 


Plywood People Promise 
Postwar Employment to Many 

The forest products industry can 
furnish considerable employment over 
present or prewar levels, several out- 
standing figures of the pulp and pa- 
per, plywood and lumber industries 
told the committee for post victory 
employment of the Washington State 
Planning Council at a meeting in Ta- 
coma, Wash., May 23. 

E. W. Daniels, president of the 
Harbor Plywood Corporation of Ho- 
quiam, Wash., declared that prefabri- 
cation of houses and parts of houses 
could add greatly to the employment 
ot the plywood industry... He said 
Washington plywood companies have 
6,000 hourly employes and that 2,500 
former employes are in the military 
service. Of the latter, 1800 could be 
remployed simply by reducing the 
working week from 48 to 40 hours. 


New Plywood Set-up in WPB 


Establishment of a Plywood and 
Veneer Braneh of the WPB Lumber 
and Lumber Products Division, in 
place of the former Plywood and 
Veneer Section of the Marketing Con- 
ttol Branch, was announced recently 
by J. Philip Boyd, director of the 
division. 

Clifford P. Setter, formerly chief of 
the Plywood and Veneer Section, is 
thief of the new branch. The three 
sections which comprise the branch 
are the Hardwood Plywood Section, 
with George R. Thompson, chief; the 
Softwood Plywood Section, with Ber- 
ney A. Hondo, chief; and the Hard- 
wood Veneer Section, with Horace W. 
Nordyke, chief. 

Mr. Setter, who comes from Cat- 
araugas, N. Y., has had a long ex- 
perience in the plywood and veneer 
field. During the last war he was in 
charge of production of aircraft ply- 
Wood used by the Curtiss Aircraft 












- « SUB-HEAD TOPICS 


Co. He was president of Setter Bro- 
thers, Inc. of Cattaraugas, manufac- 
turers of hardwood plywood and 
veneer, before going to WPB. 

Mr. Thompson was assistant to the 
president of the Pilgrim Plywood 
Corporation, Waterbury, Vermont, 
for seven years prior to going to 
WPB in 1942. Mr. Hondo was asso- 
ciated with the Oregon-Washington 
Plywood Company of Tacoma, Wash., 
from 1934 until he joined, WPB in 
1948. Mr. Nordyke, who is from In- 
dianapolis, was president of the In- 


dianapolis Manufacturing Co. and 
manager of the H. W. Nordyke 
Veneer Co. He has been with WPB 
since 1942. 


Home Owners Club 
Formed in Cincinnati 


A “Home Owners Club” which will 
feature free educational sessions in 
matters involving home construction 
and remodeling has been formed by a 
Cincinnati savings and loan associa- 
tion. 

According to an official of the spon- 
soring agency the object will be to 
acquaint prospective home owners 
with the problems of building so that 
they may be better prepared to solve 
them when home building is again 
made possible. It is essentially a sav- 
ings club for persons desiring to build 
their own homes, in which member- 
ship is free of any charges or fees. 

Meetings will be held at which the 
members will be advised by building 
experts on selection of homesites, 
financing, designs and specifications, 
heating, lighting, and plumbing as 
well as other important items with 
which the home builder will be con- 
fronted. Membership is also open to 
those merely wishing to save for pos- 
sible future home ownership and to 
those contemplating remodeling their 
property. 


Minnesota U. Gives 
Short Course for Lumbermen 


Manpower saving devices held chief 
attention of 28 logging and sawmill 
operators of Minnesota who registered 
for the logging and sawmilling short 
course given at Cloquet, Minn., May 
17-29 by the University of Minnesota 
division of forestry. Job instructor 
training was demonstrated and dis- 
cussed by Gordon E. Allen, Wood Con- 
version Co., Cloquet; H. H. Huseby, 
Northwest Paper Co., Sloquet, and 
A. G. Kalbrener, Berat-Forester-Dix- 
field Co., Cloquet. Speakers included 
Parker Anderson, extension forester, 
who recently returned from quinine 
research work in Ecuador for the U.S. 
government; C. J. Telford, Forest 
Products laboratory, Madison, Wis., 
who discussed ways and means of 
keeping small mills running and pro- 
ducing better lumber; J. S. Olson, 
Henriette, Minn., sawmill operator 
who discussed maintenance of circular 
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Fly Sonne Cloth 


| 
“KEYSTONE BRAND” 


Limitation order L-303 recently issued by 
W.P.B. greatly restricts our distribution 
and the sizes and meshes of cloth we can 
weave. 








We will do our very best to supply our 
customers. Full infdérmation will be cheer- 
fully given to your inquiries. 


Allow us to quote 
Phone 631 


THE 


Seneca Wire & Mfg Co. 


FOSTORIA, OHIO 




































(HERE'S WHA r) 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
plaster. This plastic 
repair material comes 
in powder form...just 
mix with water and 
use. Will not shrink. 
Sticks and stays put. 
a 


WILL NOT SHRINK 
PR OLUURILS Ptr 








Your jobber con give immedicte 
delivery on Durham's Rock-Hard 
Woter Putty. Pocked twelve 1-Ib. 
cons or four 4-Ib. cans to case. 
Also available in 25, 50 and~ 
100-Jb drums for industricl users. 


DONALD DURHAM CO. 
Des Moines . lowa 





The PLASTIC Repair Material 
in POWDER Form 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 
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saws; Tom Adams and H. A. Bray, 
Duluth, ODT officials; A. R. McDonell, 
Minneapolis Regional WPB official 
and Russell Barnes of the Duluth 
WPB office. Pointers on sawmill op- 
eration were also given by Joseph 
Donny, Forest Products Laboratory, 
Madison, Wis. Louis Rees, assistant 
professor of the University of Min- 
nesota Division of Forestry, explained 
and demonstrated proper lumber pil- 
ing for rapid seasoning. 

In charge of the program were T. 
Schantz-Hansen, Cloquet forestry sta- 
tion director and J. D. Christianson, 
University of Minnesota director of 
Agricultural short courses. 


Warn Against Employment 
of Minors 


A warning against the employment 
of persons under 18 years of age in 
logging and sawmill operations has 
been sounded by Joseph C. Noah, Re- 
gional Director of the Wage and Hour 
Division of the Department of Com- 
merce. 

In peckerwood mills there are no 
job considered safe for minors under 
18 according to Mr. Noah and this in- 
cludes logging, hauling and work 
around the mill. In the larger mills 
there are only a few jobs such as 
packing shingles or pulling lumber 
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Spokane Pine 
Precision 
Frames 


are made of choice 
Idaho White Pine and 
Ponderosa Pine, care- 
fully seasoned for this 
All units 


are precision ma- 


special use. 


chined, fitting to- 
gether snugly, making 


weather-tight joints. 
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Put your large or small war orders for stock or special millwork up 


to us. 


Submit your details and specifications for quotations. Our 


plant is modern throughout, our organization skilled. For satis- 
faction on your needs, address your inquiries to 


XIC—PRESERVATION 

















LICENSE TO 
[ | “TAPPROVED |} 
NATL. DOOR MFRS. ASSN. 


SPOKANE PINE PRODUCTS COMPANY 








LONG LAKE LUMBER COMPANY 


Spokane, Washington 





June 10, 1944, AMERICAN LUMBERMAN 


from the dry chain, drop sorter or 
green chain, where children under 18 
can be employed without violating the 
law. 

Mr. Noah suggested that if any 
lumberman was in doubt as to whether 
he was complying with the child labor 
laws that he contact the wage and 
hour regional offces in Birmingham, 
Jackson, Miss., or New Orleans. 


Pacific Lumber Strike Abates 
A break came in the 12 day strike 
of AF of L and CIO lumber. workers 
in the Pacific Northwest when 26,000 
AF of L workers promised May 31 to 
return to work immediately. A total 
of 40,000 workers and more than 100 
plans were affected by the walkouts. 


Lumber Industry 
Cooperates with WMC 

The intensified program of war 
manpower utilization is bringing defi- 
nite results according to a report re- 
leased by B. R. Ellis, in charge of 
Forest Products Industries for the 
Industry Associations Committee, 
Bureau of Manpower Utilization, War 
Manpower Commission. 

Mr. Ellis is secretary of the South- 
ern Cypress Manufacturers’ Assn. 
and director of priorities of the Lum- 
ber and Timber Products War Com- 
mittee. In order to further assist the 
war program, Mr. Ellis is serving 
part time in a consulting capacity in 
a program designed to bring about 
more efficient and increased use of 
war manpower. 

A general standardized program 
was first set up, applying to all in- 
dustries and, according to Mr. Ellis, 
the Industry Associations Committee 
concentrated on a _ program that 
would apply to the Forest Products 
Industries. 

There were put into force complete 
changes in plant operation, means 
and methods of utilizing war man- 
power saving devices, minimizing ab- 
senteeism and labor turnover, the 
substitution of oldsters, use of wom- 
en, handicapped part-time workers. 

In order to screen and correlate such 
methods as were adopted by industry, 
the trade associations were asked by 
the Bureau of Manpower Utilization 
of the WMC to ask their members 
what had been accomplished in their 
industry. This information was in 
turn sent to the Industry Associations 
Committee where the data were re- 
viewed, screened and digested for 
their adaptability in related segments 
of the industry. 

An outstanding example of steps 
taken by the pulp and paper industry 
in cooperation with this Committee is 
summarized in two special bulletins 
issued by the American Paper & Pulp 
Assn., describing a hundred or more 
practices being employed by its mem- 
bers as contributing to the program. 

In some plants clever new machines 
have actually reduced the number of 
men required to do the work by as 
much as 30 per cent. Other plants 
show manpower savings of five per- 
cent to 10 percent, according to WMC. 
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Patented air cell con- 
struction gives the all 
hardwood Rezo door 
great strength, makes 


it warp-proof, light in 


weight, U.S. Pat. 1,887,814 


....and You can 
bank onit/ 


¢ swing toward flush door installations in postwar 
using is gathering momentum. Builders by the hundreds 
¢ planning homes with this more modern, more at- 
mctive door. The alert dealer will recognize in this 
ination, the importance of getting a strong and dominant 
‘source behind him, of being ready and able to supply 
istomers with what they want when they want it... and 
the price they want to pay. 

Right here is where the Paine Rezo door will mean 
tore business and more money for you, for Rezo is not 
ly the original, patented and best known air cell flush 
wor, but a manufacturing organization with tremendous 
pacity is behind it. In addition, Paine will channel 
siness your way with powerful, hard-hitting advertising 
“ected to contractors and home builders. Plan ahead... 
tbeahead with Paine Rezo, the one profitable, flush type 
“or that you can bank on today... Write: 


Manufactured $y the 
MINE LUMBER (0,Ltd. #4 
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CHECK 
MOISTURE 
REGISTER Advantages 


Convenient handle 
Smooth contact. No ~! makes square, 
points to break off S\ firm contacts. 


or injure surface. 


reading dial. 
\ 


Nene nnn 


a ‘ 
we’ Direct percentage 


Durable, light q 
plastic housing ) 
protects mechanism. % 


OWe 


moisture-testing method 
CHECK. in the savore provided 


if the answer is ‘‘yes."’ 


.-- Against 


YOUR MOISTURE 
METHOD REGISTER 


1 Does it give you moisture content on a 
direct percentage reading dial? 

Does it give you moisture content instantly 

— at the press of a button? 


Is it accurate on all types of lumber? 


Does it test material deeply enough to 
give a dependable result instead of merely 
testing the surface? 


Is the equipment completely portable? 
(Moisture Register weighs 5 Ibs.) 


Can your tests be made by anyone instead 
of requiring a technician? 


Can you test low moisture content — as 
low as 0%? 


Does your method avoid marring lumber 
surfaces with sharp pins or points? 


Is your present equipment rugged and 
economical to operate? 


oO ON OO UU fF WO ND 


Does your method show results based on 
standard oven testing methods? 


OOOOUOOUUO0 
SINNNWAWN NAW 





How does your method compare? 





For better testing, depend on MOISTURE REGISTER. 


Write today for complete information 


MOISTURE REGISTER CO. 


5117 KINZIE STREET LOS ANGELES 22, CALIF. 
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Engineering in Lumber 
is progressively increasing 
the efficiency of wood as 
a structural material... 
Modern wood products 
are making important con- 
tributions to better, more 
economical construction. 


Teco Metal Timber connectors 
make it possible to join wood 
members; utilize 80% or more 
of the working strength of wood. 





neering 














Modern structural glues make 


possible Glued Laminated Wood 
roof trusses, arches, plybeams 
and other structural members. 





Glued wood laminated framing 
members combine roof and side- 
wall in a unit, giving stronger, 
more wind-resistant buildings. 





“Tay, 
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New processes for the treatment 
of wood extend its service life, 
broaden its uses, and increase 
its value in many fields. 
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WA Lumber 


produces better, lower cost farm buildings 





FARMERS are thinking about farm buildings and equipment in new 
terms. They are regarding them, not as fixed and static structures, 
but as dynamic working tools. ‘They know that efficient buildings, 
correctly designed and soundly constructed reduce animal mor- 
tality, protect health, save labor hours and steps in care and 
management, save feed and increase production. 


Engineering in lumber has made impressive contributions to 
farm building progress. It has developed glued laminated wood. 
arch rafters which are being increasingly used in the construction 
of nearly every type of farm building. In large dairy barns these 
arch rafters provide generous hay storage free from objectionable 
bracing, while in smaller structures they give ample head room 
and wide post-free interiors. 

These laminated wood rafters are continuous framing members 
running from foundation to roof ridge, thus eliminating the joint of 
sidewall to roof. Anchored at the sill with strong angle irons and 
joined at the ridge with metal plates and bolts, they make a more 
rigid, durable, wind-resistant structure. They save time in erection. 

Engineering in lumber concerns itself with the development of 
wood as a building material and improvement in the design of farm 
buildings. It is working for you and your customers. And as soon 
as farmers can build again, improved 4-Square lumber and other 
timber products, together with the engineered designs of the 
4-Square Farm Building Service will enable you to deliver better 
and more economical farm structures. 





WEYERHAEUSER SALES COMPANY 


FIRST NATIONAL BANK BUILDING e¢ SAINT PAUL, MINNESOTA 


= treatment Py od is proving its versa- : 5 j 
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61010 


A display board with samples of 
merchandise carried in stock is being 
furnished to dealers by The Celotex 
Corp. Under each sample a descrip- 


Merchandise Display 


No Need to put off tfsentit — or Repairs 





tive card tells the salient features of 
each product. Cards are available 
describing twelve products in order to 
fit each dealer’s needs. The dealer 
selects the cards and samples of the 
products he wishes to feature. Check 
Number 61010 for more information. 


61013 


Several basic advantages are 
claimed for the “Chain Lightning”, a 
new forest saw of the chain type, 
manufactured and marketed by the 
Lombard Governor Corp. The fast 
eutting action claimed for this saw is 
said to result from a narrow kerf and 
from a series of four teeth arranged 
as follows: The right cutter tooth is 
followed by a right raker of about 2/3 
the width of the kerf. The left cut- 
ter is followed by a left raker of the 
same width, so the rakers overlap 


New Chain Saw 





their cuts in the center. 

By using a permanently welded 
hook form of construction, an inter- 
locking chain is provided. Chain links 
may be assembled or disassembled 
simply by hooking and unhooking— 
may be quickly replaced in the field 
without the use of tools. 

The narrow kerf is said to result 
in minimum power consumption. The 
welded chain body, although less than 
% inch thick, has unusual strength 
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and tests have shown a safety factor 
of more than 20 to 1. 

Other advantages claimed by the 
manufacturer are easy sharpening, 
long chain life, and no chain clogging 
or binding. The saw is driven by 
steel gears running in oil, and chain 
lubrication is manually controlled. 

The “Chain Lightning” is available 
in air driven and electric driven 
models with cutting chain lengths of 
24 inches and 36 inches. The saw 
comes complete with all necessary 
tools and one spare chain. 

Further information furnished by 
checking number 61013. 


Inserted Tooth 


Saw Gauge 61014 


A polished steel inserted tooth saw 
gauge, about 6% inches long is now 
being distributed gratis by The Amer- 
ican Saw Mill Machinery Co. The 
gauge is notched and marked so that 
the operator can square the saw bits 
with the saw. It carries standard 
notches of 6, 7, 8 and 9 gauge for %, 






CW semszihsamnoree 
O22 ABININOVE THEW OWS Se Diete~ 
Loos ors 


\ kerfs. 
or below the standard notches to gauge 


is, 32 and 3 Easily filed above 
a wider or narrower kerf, if none of 
the sizes fit the operator’s needs. 
Gauge available by checking 61014. 


61015 


In a well illustrated and designed 
booklet, Globe Roofing Co. Inc., por- 
trays its first ten years in the roofing 
industry. Pictures describe the inner 
workings of the plant, showing plant 
and personnel operations. Booklet can 
be had without charge by writing 
Globe Roofing Co. Inc., Whiting, Ind. 


Roofing History 


61011 


Farm building repairs and addi- 
tions, with non critical materials, are 
items covered in an illustrated booklet 
furnished by The Ruberoid Co. De- 


Farm Repairs 
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scribed in the booklet are building 
products that can be had without de- 
lay. Also included are methods of 
constructing various kinds of small 


farm buildings. The booklet also fur- 
nishes a quick easy way of calculat- 
ing roof and sidewall areas. Full de- 
tails furnished by checking number 
61011. 


61016 


Designed to help. truck owners in- 
crease tire mileage and conserve rub- 
ber, the booklet “Truck Tire Tips” is 
announced by The B. F. Goodrich Co, 
Some of the subjects covered in the 
24 page booklet are: guides for tire 
removal, mounting and demounting 
truck tires; load and inflation tables; 
effects of load and speed on tire serv- 
ice; causes of uneven tread wear; how 
load distribution affects tire mileage; 
how to boost mileage through proper 
inflation; and other valuable informa- 
tion. Copy will be sent without charge 
by addressing Associated Tire Lines 
Div., The B. F. Goodrich Co., Akron, 
Ohio. 


“Truck Tire Tips" 


61017 


This 12-page leaflet covers log rules 
in common use and methods of meas- 
uring all types of logs. Deals with 
allowance for inside and outside de- 
fects, crooks, butt rot and other scal- 
ing problems. Publication will be sent, 
without charge, by addressing New 
York State College of Forestry at 
Syracuse University, Syracuse, N. Y. 


Log Scaling Leaflet 


Walls & Woodwork Easily 


Repaired 61018 


Specially designed to repair dam- 
aged walls and woodwork before 
painting, is “Plastic Patch.” Accord- 
ing to the manufacturer, it neither 
shrinks nor cracks, but adheres firmly 
to plaster, wallboard, brick, metal and 
all painted surfaces. Preparation is 
easy. The material is brought to a 
smooth paste consistency with water 


| New, easy-to-use, quick-drying 
* 








plaster. 
== =< : 





Diesribeced by the makers of 





ec WALL FENise 


and applied with a flexible broad knife 
or putty knife. It may also be used 
satisfactorily for filling cracks and 
nail holes in plaster, wallboard joints 
and woodwork. Mixed batches will 
stay workable up to four hours if cov- 
ered with a damp cloth, “Plastic 
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WOOD Adds Insulating Value; 
another good reason for using wood 


Postwar construction will involve a lot of refrigera- 
tion work. That means insulation, and wood adds 
to its efficiency. Profit by this trend by recom- 
mending that insulation be housed in wood. 

Of course, the wood must be protected against 
ever-present decay and termite attack. Wolmanized 
Lumber* solves that problem. It is ordinary wood 
made highly resistant to this attack by vacuum- 
pressure impregnation with Wolman Salts* pres- 
ervation. This is the story we are telling in adver- 
tisements like that reproduced here. American 
Lumber & Treating Company, 164: McCormick 
Building, Chicago 4, Illinois. 


*Registered trademarks 
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No. 10 in a series on modern lumber manufacturing. 


J. NEILS LUMBER COMPANY 








to more severe test conditions 








BANANA xicgutng sume axe held af Nanpinatises, 
between 56° and 70° F. Humidities are about 95%. 


“Ideal conditions for rapid growth of wood-destroying 
fungi, sate Soke leteatien a5 no oraibaty wood. oe 





Removal of mature trees in- 
sures more food and sunlight for 
the many trees that are left, 
which will greatly accelerate 
their growth. 


The forests need thinning and 
respond to careful, intelligent 
care just as your Victory Garden 
does. 


Timber is a crop and our tim- 
berland is a tree farm. 

Left — “Limbing” — removing 
branches to prepare the har- 


vested tree for its trip to the 
mill. 


Libby, Montana 
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LUMBER COMPANY 


ALAMOGORDO, NEW MEXICO 


On war work now, we'll be 
back with our usual service as 
soon as possible. 


High in the Sacramento moun- 
tains, at an altitude of 10,000 
feet, grows the timber that 
yields our lumber. This mod- 
ern band mill, with up-to-the 
minute machines, has every 
facility for quality production. 
Douglas Fir, White Fir, Ponde- 
rosa Pine . . . Dimension, Tim- 
bers, Ties, Lath, Yard and Shed 
Stock, Bevel Siding, Mouldings, 
Box Shook, Crating. Up-to-date 
lath mill, planing mill, box fac- 
tory. 45 years’ service to the 
lumber trade. 
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Patch” is packaged by Sherwin-Wil- 
liams Co. in one, 2% and five pound 
packages. Check number 61018 for 
further details. 


Metal Moulding Catalog 61012 


An attractive four page catalog has 
just been released by Ford Metal 
Moulding Co. The catalog contains 
full size illustrations, covering all the 
items carried in stock. Items covered 
are stainless steel stair nosing, butt 
and carpet edging, stainless steel 


He 
12) 
EVERYTHING IN METAL MOULDING [Bo 
Oo 


FORD 


MOULDING 


FORD METAL MOULDING Co. 


, NEw YORK City 
329 EAS MURRAY HILL 4-5537 





laminated wallboard mouldings, sec- 
tions for table edge, sink top, desks, 
etc. One page is devoted to factory 
formed sink rims, with instructions 
how to measure for sink rims. The 
manufacturer also says they are 
equipped to supply special sections. 
Longer lengths can be furnished on 
special order. 


Use of Glass Blocks in Hospitg); 


A booklet covering the various ugg 
of glass blocks in hospitals is noy 
being published by the Insulux Diy; 
sion of Owens-Illinois Glass Co. }y 
the booklet are drawings and photo. 
graphs showing specific application, 
of glass blocks. Items covered ap 
cleanliness, sanitation, maintenane 
insulation and sound transmissio 
qualities. Designs, sizes and descrip. 
tions of glass block are _ included 


Plastic Portable Electric Drill 
61019 


An interesting and eye catching 
booklet, describing the use of plastic 
in the manufacture of electric drills, 
has ‘been put out by Independent 
Pneumatic Tool Co. Besides furnish. 
ing factual data concerning the stam. 
ina of the plastic drills, this booklet 
also illustrates the growing applica. 
tion in the use of plastics for indus. 
trial purposes. Check number 6101) 
for more information. 


Membership Directory 


A revised directory of membership 
has just been published by The West- 
ern Pine Association, superceding the 
April, 1943 issue. Location of plants, 
estimated capacity of mills, addresses 
of sales offices and percentage of pro- 
duction of Idaho white pine, Ponder. 
Osa pine, sugar pine and associated 
species are some of the items cov- 
ered in the directory. Mailed without 
charge by addressing Western Pine 
Association, 510 Yeon Bldg., Portland, 
Ore. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


61010 61012 61014 61016 61018 

61011 61013 61015 61017 61019 
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1e, Ponder: ¥ U Q | TA C0 & D mum quality and service at mini- 
associated » _ mum price. That, in brief, is the 
ee wh en arm y Su S p j es best description ever written of 
stern Pine 3 2 | MASTER GLAZIERS Primeless 
+» Portlant, sto é moving: Putty! It’s laboratory controlled to 


Tying down and protecting war supplies assure consistent quality and uni- 
in transit requires stupendous quantities 
of sash cord. 





formity, minimum shrinkage, faster 


Meeting such priority demands keeps setting, easier application. Take 


PURITAN Mills busy day and night. advantage of our trial offer to dis- 
ii What our armed forces don’t need, you get. cover for yourself what this lead- 
aes ' The day approaches when you'll be able ‘ 
rs to be once more to get all the PURITAN Sash ing Putty can do for you. Mail the 


tly to the Cord you want... when you want it! coupon now. 
e desired Til then, let’s back the attack! 


PURITAN CORDAGE MILLS, Ine. AMERICA’S LARGEST EXCLUSIVE 
18 LOUISVILLE * KENTUCKY THE an A Vink 
re 


Manufacturers of sash cord, clothes line, 


and braided and twisted cotton cords. tte 


The Biddle Company tis 


612 S. Main St., St. Louis 2, Mo. 
Gentlemen: 
Oo greene ee on rie Gatiae etoonation 
about timeless Putty. 
Buy MORE War Bonds OC) Please send us the Introductory Offer of 
100 Ibs. at the 1,000-Ib. barrel price. 
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* TELEPLY TICKER * [IVORY PINE. ste rerun 


Up-to-the Minute 7 About the Availability of Plywood and Veneer Klamath Basi 
All that the name implies Timber 








NO. 494 CHICAGO. ILL. JUNE, 1944 
| Quality lumber from modem mill 
| le) ye 0 [ p A F ] 4 le) fe 0 AR A and kilns. Manned by an effi- 
| cient organization—small enough 


to give your orders INDIVIDUAL 


PHENOLIC RESIN-GLUED _ | stentiontarge enough to serve 


ALL your needs. Member West- 


| WATERPROOF PANELS ern Pine Association. 
| Also BASSWOOD - BIRCH - MAPLE PLYWELD Ry Dine Comp: AN 7 = 


| | MANUFACTURERS OF fai Rough & ‘Drese | 
| market, we have not been’ air mail today about your PONDEROSA: PINE Ktamata usORe. aT 

| able to fill all of the orders needs. 
| 


hat h f h . . 
EXTesior Conde of Fir bw AETNA service will assure Pp LAN = R A | D y 


your receipt of a quick re- 


other types of Plyweld. sponse concerning the imme- J Ol NT € R KNIVES 


But, for the near-term out- diate availability of any items : : 
look at lean, we shall be in of “EXTerioror ony” other | soddiae Mio bigh speed kxives and 
a better position to supply material that you may call for ing industry 

sd Western Agents: 


| : 1 

your more important require- out of our comprehensive 

| ments for this material. warehouse stocks of softwood TAYLO R-STILES te co. Hell & Grows 
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URING the emergency . phone, wire or write us via 








Our stocks are changing rap- and hardwood plywood, sin- RIEGELSVILLE, NEW JERSEY gg ay 
idly from day to-day. There- gle-ply veneer, aircraft spe- — 
fore, it is suggested that’ you cials or plywood accessories. 


LARGE WAREHOUSE STOCKS | P. M. BARGER LUMBER CO. 


ans ene Reina ore WHOLESALE LUMBER—MOULDINGS AND SHINGLES 
Mas eipiel ull Telephone 876—Statesville, N. C. 


NA PLyYwoo D& VE NEER 519 Colorado Bidg., Washington 5, D. C. 
TARTER, WEBSTERSJOHNSON, inc. 
Crocker First National Bank Building., SAN FRANCISCO, CAL. R U S S » LL & p U G 4 LU M ‘6 FE R C 0. 







































AR 7100 — Teletype CG 305 Telephone Oliver 3450 
'Mitage pe 
Ay) i ELSTON AVE., CHICAGO 22, ILL. BARGER MILLWORK COM PANY 
WHOLESALE WINDOWS AND DOORS 
Telephone 733—Statesville, N. C. 
CALIFORNIA SUGAR PINE 
PONDEROSA PINE-- WHITE FIR SPRINGSTON, IDAHO 
SAWMILLS i é 
White Pines, Cal. North Fork, Cal. Westpoint, Cal. Dorris, Cal. ae oe ee \ ny 
I ir edar *< 


American Car Door Roller 


EVERY YARD SHOULD HAVE ONE —a SAWMILL MACHINERY * MILL SUPPLIES 


eS es ee - re ve A Can be furnished with wood or steel 
ment. Adjustable to fit openings joan. “American” Logging Tools and 
5 to 6 ft. wide: double extension Appliances best on the market. Write 
roller for door 5 to 8 ft. wide. for catalog and information. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 
KNIGHT SAW MILLS FOR YOUR PROTECTION 


= Let the Lumbermens representative in your com- 
All lron & Steel Construction munity analyze your insurance needs, and tell you 





























MACHINERY COMPANY SHREVEPORT, LOUISIANA 














just what various insurance coverages provide. With- 

DOGS, SET WORKS, EDGERS out any obligation to you he will gladly audit your 

Manufactured by present policies and help you determine which oe 

are necessary for your peace of mind and financia 

THE KENT MACHINE COMPANY protection. If you don’t know the name of your local 
117 Portage St. Cuyahoga Falls, O. Lumbermens agent call or write: 


4 


wee sere || Lumbermens 
Ser Meter Tracks & Ry. Cars. Speed load- MUTUAL CASUALTY COMPANY 


ing & unloading; haul larger loads; save 
stakes; speed dispatch of equipment. 








James S. Kemper, President 





i Or CHICAGO Mutua) Insurance Building U. S.A 
t 
iS Money der Today! Lumbermens writes all forms of casualty insurance and fidelity 
Cc. H. VAN DONK bonds throughout the United States and Canada. Fire and 














1337 E. Mason St. Green Bay, Wis. allied lines written in affiliated fire companies. 
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- Reports from Lumber Markets 





Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore, Md.; Buffale, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk. Va.; 
Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.: Birming- 
ham, Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle. Wash.; 
Spokane, Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


The long-expected invasion of Eu- 
rope began early this week, and all 
over the Nation citizens read the 
news in their Tuesday morning papers. 
More than 4000 ships carried the 
first wave of American and British 
soldiers in their assault on the French 
coast, while big naval guns hammered 
shore installations and Allied planes 
raked enemy positions. 

Now that the invasion has actually 
started, a sobering influence will 
probably be felt in business and in 
civilian activity in general. Until 
the European campaign is well un- 
der control, there will be increasingly 
heavy demands for shipment of mili- 
tary supplies to the expeditionary 
forces. Naturally this will require 
even more crates and boxes made 
of lumber. 

With the Government buying most 
available lumber, civilian supplies 
have been practically nil for some 
time, and lumber is likely to become 
even more critical in the weeks ahead. 
Substantial alleviation can be ex- 
pected only when a military victory 
in Europe is in sight. 


West Coast Strike Situation 


The recent strikes of West Coast 
sawmill operators appear to be at an 
end and there is a possibility of some 
improvement in the supply situation 
in that area. So far as can be deter- 
mined there has been no permanent 
settlement reached, but the workers 
are back on their jobs pending fur- 
ther action by WLB. 

The outlaw strikes (unauthorized 
by union officials) tied up the Pacific 
Northwest’s lumber industry for near- 
ly two weeks at a time when stocks 
were already at the vanishing point. 
Even the Government has had diffi- 
culty in getting lumber it needs and 
practically none is available for civil- 
lan buyers. There is no doubt that 
lumber production suffered  enor- 
mously, but the full losses will not 
be known until production figures are 
received. 

A WLB decision refusing the saw- 
mill operators a 15 cent hourly wage 
Icrease (from 90 cents to $1.05) 
prompted the walkouts. The workers 
have returned to their jobs because 
of WLB assurance that a prompt 
hearing will be granted to reconsider 
the case, 

Even with the mills back on full 
time operation it is doubtful that 


there will be a substantial increase 
in lumber available to regular trade 
channels. Probably it will take some 
time to clean up the backlog of high 
priority government orders. 

Prolonged bad weather and flood 
waters have practically paralyzed the 
production of Southern hardwoods. 
There is little activity in the industry, 
and labor is still scarce. No improve- 
ment in the situation can be foreseen 
at this time. 

Production of Northern pine has 
picked up a little over the early part 
of this year, but is still considerably 
behind the comparable period of a 
year ago. During the past two weeks, 
gross stocks crawled a little higher 
and shipments dropped off substan- 
tially. The labor situation is still 
tight but producers expect some re- 
lief from the recent WMC order chan- 
neling workers into high priority pro- 
duction. 

The statistical department of the 
Southern Pine Assn. reports that 143 
southern mills had a total pine stock 
of 139,670,000 feet on hand May 20. 
Unfilled orders on that same date 
amounted to 138,537,000 feet, leaving 


an unsold pine stock of 1,133,000 feet 


on hand. 


The wholesale price 


was 153.9. 


A recent revision of prices for 
Southern pine lumber has been in- 
corporated in the lumber indexes be- 
ginning with the week ended August 
The Bureau of Labor Sta- 
tistics has issued a statement show- 
ing the revised indexes by weeks. 
This statement shows that wholesale 
prices of Southern pine lumber have 
climbed steadily from that time to the 
present. The index stood at 131.8 
for the week ended August 1, 1942, 
and the week ended May 13, 1944, 
at 153.9 
On July 31, 1943, the 
index stood at 139.7 and a week later 
Another 
sudden rise took place between March 
18 and March 25, 1944, when the in- 


1, 1942. 


closed with the 
(1926 = 100). 


index 
it had jumped to 144.3. 


dex moved from 148.9 to 152.4. 


Demand 


North Central Market 


Governmental agencies continue to 
absorb practically all of the available 
supply of Northern pine in the MINNE- 
APOLIS area, a small amount of mate- 
rial going into rural construction and 
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some urban repair work. Heavy rains 
and flood conditions which hampered 
the retail outlets have cut into the 
already small flow of business, a con- 
dition which should improve in the im- 
mediate future. 


index 
(1926 = 100) for the lumber sub- 
group for the week ended May 27, 


Orders accepted in the past two 
weeks by the six mills of the Northern 


_Pine Manufacturers Assn. total about 
3,530,000 feet and the unfilled order files 
continue extremely heavy, well above 
the 10,000,000-foot mark. New business 
booked has taken a sharp drop very 
recently, probably due to the heavy ac- 
cumulation of unfilled orders and the 
likelihood of severely limited produc- 
tion during the rest of the production 


season, 


West Coast Market 


At the most recent auction in PORT- 
LAND some 70,000,000 feet of lumber 
was accepted by the mills. Government 
demand still is mostly for one and two 
inch lumber. The purchases included 
dimension sold under paragraphs 301 
and 302 which gives the mills $2. and 
$5. more respectively. This was done to 
bring dimension more on @ parity with 
boards in price. 

There is no change in domestic de- 
mand which to put it briefly will take 
any lumber it can get. Shingle and 
cedar siding demand is as strong as 
ever. 


Southwest Market 


The overall demand for lumber in the 
Southwest continued unusually large, 
but as has been the case for months 
little of the production is going into 
civilian channels. Figures released this 
week by the Federal Reserve bank and 
the Department of Commerce show 
smaller volume in retail and wholesale 
lumber trade for April, as compared 
with a year ago. This is in face of an 
increase in inventories. Yards are not 
holding back on making a sale but un- 
less it is made to one with a priority 
which would permit replacement the 
yard would be at a disadvantage in ef- 
fecting the transaction. Thus on one 
hand the official report shows that in- 
ventories are building up a little (al- 
though far below normal) and sales are 
sliding off. A compilation of 141 line 
yards in the Tenth district shows that 
retail sales are 32 percent smaller than 
a year ago. The report explains that 
sales in Kansas in April were 25 per- 
cent less than a year ago; Missouri, 
down 5 percent; Oklahoma, down 3 per- 
cent; Colorado, down 17 percent and 
Nebraska, up 23 percent. Wholesale 
volume, the report continued, was off 
12 percent for April, as compared with 
a year ago, but up 5 percent for the 
cumulative figures for the first four 
months of 1944. The West Coast strike 
brought some added business to mills 
in the South, as the CPA was reported 
to have shifted some of its purchases 
to soft woods from this area. Demand 
chiefly is for common lumber, chiefly 
inch stock, which is needed for boxing 
and crating materials. 


Southern Market 


At the “lumber letting’ May 24, held 
at the Crystal Ball Room of the Wash- 
ington Youree Hotel, SHREVEPORT, 
the government accepted bids amount- 
ing to $7,482,442. The amount submit- 
ted to the forty vendors who attended 
the meet was approximately twenty 
million feet. Unofficial comments of the 
“grape-vine” variety indicate that the 
shortage of lumber of all sorts needed 
by the government for urgent war 
uses is now up to about 450,000,000 feet. 
A few releases on form 2720 are ap- 
pearing, and it is understood that the 
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government will loosen up and approve 
of a few of these commitments which 
have been held up for over a month, 
especially some of rather urgent na- 
ture. But the volume of releases does 
not as yet amount to much. All the 
civilian buyers can do is to send their 
orders in to their mill suppliers and 
tell them to enter and order and ship 
when ever they can get a release on 
form 2720 from the WPB. In the main 
there are no radical changes. However 
comment has been made on the fact 
that some wholesalers were placing or- 
ders with the mills and offering to by- 
pass the taking of the two percent dis- 
count for cash, notwithstanding pay- 
ments are made in full when the B/L 
is received. This is distinctly a viola- 
tion of governmental regulations. Evi- 
dently the buyers who are offering such 
inducements to their mill friends have 
overlooked the fact that there is a six 
per cent penalty for any such violation, 
and such offers to mills are directly in 
line with extra price inducements, 
which the government has been trying 
to avoid. It is not known just what 
the volume will be which may be pro- 
cessed under form 2720, but inquiry 
would indicate that for the present at 
least it will not amount to a great deal. 
It will evidently be necessary, where 
large orders are split up and sent by 
the government to different mills, to 
regulate the coming out of shipments 
as in one case a certain manufacturer 
of war material had nearly two hun- 
dred cars shipped to him inside of a 
very few days which was more than 
he could unload promptly. So in some 
cases, it is either a feast or a famine. 

Comment is made now and then about 
the “pre-fabricated” houses being ad- 
vertised. Two things will operate to 
make such competition almost negli- 
gible to the yards, and the principal 
one is freight rates. There are so many 
classifications in different parts of the 
country, and so many restrictions about 
what can, and what cannot go in on 
carload rates that the difficulties of 
supplying prefabricated houses is al- 
most unsurmountable. Sooner or later 
the question of rates will have to be 
dug into, clear to the bottom. Few 
people in the lumber business recall 
the sensational advance in freight rates 
which took place from June till Au- 
gust, 1920. On carload lumber rates the 
advance was between 75 and 100 per- 
cent increase. In that brief space of 
time boards and dimension jumped in 
price nearly $10 per M., and heavy tim- 
bers more than $10 per M. on account 
of the advance in rates, which the Sec- 
retary of Commerce of the government 
promised the public would go back to 
pre-1920 basis as soon as the carriers 
were rehabilitated from the rundown 
condition of the first world war. But 
these rates remained frozen in the rate 
structure, and it will take a lot of ad- 
justing and study before the railways 
can be legitimately given any further 
advances. Many of the rates in exist- 
ence now are definitely too high. For 
instance, the rate to Oklahoma City, 
three to five hundred miles from the 
production section, is the same as the 
rate from Louisiana to Chicago, which 
is four times the distance. Some of 
these rate economists need to put on 
their thinking caps and figure out a 
few things for the benefit of the public 
at large. 


Eastern Market 


The lumber situation in and around 
MEMPHIS is static with little wood to 
be had other than that for government- 
approved projects. Retailers are still 
looking to other lines for business and 
are still stressing insulation and new 
roofing. One prominent Memphis re- 
tailer said that of his entire volume 
less than 30 percent was now lumber. 
Retailers are still able to get some 
hardwoods but only a small fraction of 
the quantity they could place. 


o4 


Supply 
Hardwoods 


The mills which can do so are let- 
ting hardwood production alone for 
the present. Practically no hardwood 
logs are coming in, due to the badly 
flooded condition of the hardwood tim- 
ber areas. Water is high every where, 
and there is not likely to be much 
hardwood production for the next 
month or more unless conditions im- 
prove greatly in the area around 
SHREVEPORT. 

So the hardwood business is just 
rocking along, with very little going 
on. There is even little doing in the 
unfrozen items, as gum and yellow 
cypress, but it is understood that there 
are new regulations coming out on the 
last mentioned. Naturally ceiling prices 
govern in all cases. A great deal of 
credit is really due the mills for the 
way they have kept the government 
supplied with lumber, as for the past 
three months the worst weather for 
lumber manufacturing has prevailed. 
There is no let-up in the scarcity of 
labor. The situation shows no change 
in that respect. 

Around MEMPHIS the hardwood pic- 
ture is unchanged with mills receiving 
few logs and having a uniform short- 
age of labor. Production remains at 
around 60 percent of normal with a 
backlog of orders that grows steadily 
and which is currently around seven 
weeks production at present output 
level. Shipments, currently running 
better than 30 percent higher than pro- 
duction, are eating into what small 
supply of stock that remains. Hardwood 
manufacturers are eagerly awaiting 
announcement of the War Production 
Board’s Lumber Control Order (L-355) 
and have just about analyzed the OPA’s 
log ceiling regulations. 

Oak flooring continues to roll from 
the mills at about 25 percent of normal. 
The reduction in output is due to a 
shortage of flooring oak and labor. All 
oak flooring is either going to indus- 
trial plants with an AA 2 X or better 
rating or to authorized housing pro- 
jects. Prices are uniformly at ceiling 
levels. 

With the demand for the military al- 
most as great as ever before, mill op- 
erators in the KANSAS CITY area have 
enough orders on hand to Keep operat- 
ing at capacity the remainder of this 
year and still wind up the year with 
a backlog. The big problem in meeting 
this demand is labor and aggravating 
the situation this year has been excep- 
tionally bad weather. Heavy rains have 
made it impossible to work the forests 
in some areas. Already there is re- 
ported a shortage of logs and mills 
have been unable to work because of 
this condition. 

Many of the small mills did not re- 
sume operations this spring, owing to 
equipment shortages and the inability 
to obtain replacements. This is especi- 
ally true in truck parts and tires. The 
inventory report of wholesalers in the 
Kansas City area does not reflect this 
condition, according to observers. The 
Department of Commerce reports that 
wholesalers’ stocks on May 1 were 34 
percent larger than a year ago. At the 
start of April they were only eight 
percent larger than a year earlier. It 
is explained that a different number 
of firms were included in the compila- 
tion by the department, therefore the 
distortion. The trade reports show that 
inventories have not been boosted that 
much, if any, during the month. Stocks 
of 141 retail yards in the district, ac- 
cording to the Federal Reserve bank, 
had a seasonal rise in April. Stocks 
at the close of April were 20 percent 


larger than a year ago and they were 
six percent larger than in the previous 
month. 


West Coast Lumber 


A twelve-day tie-up of the Pacific 
Northwest’s lumber indutry appeared 
at an end May 31 as plants throughout 
the area either reopened or union lead- 
ers announced that they would reopen 
June 1. No announcement was made re- 
garding what basis the men were re- 
turning to work on, but AFL leaders 
indicated they were asking their mem- 
bers to get back on the job because they 
had received assurance that the War 
Labor Board would reconsider wage 
demands submitted to it by the lumber 
workers. Previousiy, the WLB had an. 
nounced that in accordance with its es- 
tablished policy, it would not recon- 
sider the appeal of the lumber workers 
until they returned to work. Both AFL 
and CIO union leaders, at the time of 
the closures, said the suspensions were 
the result of unauthorized walkouts by 
the men who were irked by a WLB de. 
cision refusing them a 15-cent hourly 
wage increase to $1.05. In TACOMA, 
the Lumber & Sawmill Workers AFL 
union voted at a mass meeting May 31 
to return to work “as soon as possible,” 
and Kenneth Gordon, business agent 
for the Tacoma local, said that most 
of the men would return to work June 
1. He predicted that plants probably 
would not be on a full production scale 
before June 5, but said that employers 
had all assured the union they would 
be ready for operation June 1. Mean- 
while, the International Woodworkers 
of America CIO union workers re- 
mained away from their jobs at the St. 
Paul & Tacoma Lumber mill and log- 
ging camps in the Tacoma area, where 
about 1,000 men are employed, as CIO 
leaders met in Portland to determine 
what further action the union would 
take. The difference in action by the 
AFL and CIO bodies was believed to 
have arisen from a difference in inter- 
pretation of what the War Labor Board 


means by granting a prompt “hearing” 
after the men go back to work. While 
AFL leaders said they had received 
assurances differences would be dis- 


cussed, CIO officials said they under- 
stood the board planned only a session 
to determine whether it shall grant the 
workers a hearing. 

All mills in SEATTLE are operating 
as this goes to press but the Puget 
Sound and Portland areas have lost 
many thousands of feet of lumber due 
to the strike. 

The strike occurred when_ stocks 
were already at the vanishing point. 
Even the government is having diffi- 
culty getting lumber it needs and prac- 
tically none can be found for domestic 
consumption. Shingle mills were prob- 
ably least affected by the strike but the 
full losses will not be known until pro- 
duction figures come in. Siding mills 
have been down. 


Northern Pine 


Northern pine production for the last 
two weeks has been 3,425,000 feet, 
member mills of the Northern Pine 
Manufacturers Assn. report. While this 
is an improvement over the record for 
the earlier part of the year, it is still 
considerably below the production rate 
of the comparable period a year ago 
when a similar period was good for 
over 5,000,000 feet. Gross stocks are 
crawling higher and now total a little 
over 29,150,000 feet. Shipments during 
the past two weeks have dropped sub- 
stantially, going down to 1,985,000 feet. 
Labor situation is still pretty tight, ac- 
cording to MINNEAPOLIS sources, with 
some relief visualized from the War 
Manpower Commission order channel- 
ing workers into high priority produc- 
tion. Just how much benefit can be ex- 
pected must await further clarification 
of the order. 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for 
week ended May 27, covering mills whose statistics for both 1944 and 1943 
are available, and percentage comparisons with statistics of identical mills 


for the corresponding period of 1943: 
Av. No 


4 Per- er- Per- 
Mills Production cent Shipments cent Orders cent 

SOFTWOODS;: Rptg. 1944 of 1943 1944 of 1943 1944 of 1943 
Southern Pine ..... 146 17,445,000 74 20,046,000 70 17,434,0 55 
West Coast! ....... 140 72,821,000 63 82,254,000 68 88,829,000 79 
Western Pine ...... 106 83,180,000 85 76, 777,000 76 75,974,000 79 
Calif. Redwood .... 13 9,915,000 101 11,952,000 91 7,219,000 60 
Southern Cypress 7 599,000 60 662,000 45 987,000 81 
Northern Pine ..... 6 1,730,000 73 730,000 44 520,000 40 
No. Hemlock ...... 9 1,030,000 79 564,000 56 522,000 75 
HARDWOODS: 
Southern Hdwds. .. *76 5,429,000 64 8,093,000 77 6,603,000 89 
Northern Hdwds. .. 9 820,000 110 1,286,000 68 991,000 116 
FLOORING: 
hi gtrahiee i'n, Waele cies 65 3,885,000 116 4,493,000 83 3,287,000 61 
OO ere ee 9 581,000 97 433,000 34 228,000 31 





11944 production all West Coast mills 67.2 
112.2 percent, year to date. 


tUnits. 


2 percent of 1943 for comparative week; 





Lumber and Building Materials Retail Sales 


Following percentage comparisons of 


sales, independent stores, by regions, for April, 


lumber and building materials retail 
1944, were issued by the 


Department of Commerce, Bureau of the Census: 











Percent Change 
Number Apr. ’44 Apr. ’44 
of firms vs Vs. Dollar Sales 

Regions reporting Apr. ’43 Mar. ’44 April 1944 
SP eee rT 85 +7 +8 1,362,599 
EE: WEENIE coc s ete be 560 66900 77 —11 +1 1,200,902 
 WEOEE SOM. .caveeccoeccecsion® 302 —1 +5 3,999,853 
Dt MOE. QOOME, ..cccccoscecene 133 -—4 +10 1,408,828 
South Atlantic 38 —15 oS 558,483 
East South Cent, 11 —7 +1 213,842 
De OEE. GONE. cose cec es osene ee 123 —Ss —! 1,354,932 
I oe acdsee arch cen toicespG apn adio atin. Garis 122 —R8 +3 1,238,759 
NS tar arias We Orde! ack wor oh dse ei wie a 184 3 —2 4,181,094 

INR ac s5 5 cic) ae 5a obo eerniaie ore 1,075 4 +2 $15,519,252 
UE. 5 45h. 6&9. 0 So: 016 Welbaiwe.as 13 4 * 586,423 
EOE HOME. cc cwcecsecevcacs 6 +12 +8 460,879 
ad pen _ . SRE ee ae eee 9 —32 +7 318,261 

Louis, SEE ee 14 +11 th 233,573 
San WUMEEOM, COL, cacscnsiecess 14 —31 —13 548,377 
NE, 46.6) ww 0 eel giece abe el 13 —26 —12 250,426 





*Less than 0.5 percent. 





Relation of Unfilled Orders to Stocks 


Following is a statement of seven groups of identical mills of unfilled orders 
and gross stock footage on May 27, and reports of identical mills for corre- 


sponding period of 1943: 


No. of 

Mills Unfilled Orders 
SOFTWOODS: Rpte. 1944 
Southern Pine .... 146 151,179,000 
meee Comet .....-. 140 874, 366,000 
Western Pine ..... 106 417,062,000 
Calif. Redwood .... 3 164, 670, 000 
Southern Cypress. 7 4,874,000 
Northern Pine .... 6 9,925,000 
No. Hemlock**.... 7 6,52 3,000 
HARDWOODS: 
Southern Hdwds. .. {76 46,351,000 
Northern Hdwds.** 8 6,961,000 
FLOORING: 
EE ei lana aici hcieauas 65 23,187,000 
eee 9 5,955,000 


**Unfilled orders reported by 7 and 8 mills, respectively; 


tUnits. 


_ Stocks 
1943 194 1943 


141,330,000 159, 005, 000 172,022,000 
882,067,000 327,366,000 406,640,000 
441,409,000 616,887,000 619,870,000 
97,392,000 69,360,000 106,001,000 
12,994,000 22,389,000 44,015,000 
14,720,000 30,155,000 35,940,000 
7,074,000 6,613,000 12,420,000 
60,367,000 113,996,000 145,487,000 
10,682,000 12,893,000 20,684,000 
38,301,000 5,129,000 29,309,000 
5,264,000 2,015,000 3,629,000 
y; stocks by 9 mills. 





Softwood Plywood 


Following are production, shipments, 
and stocks of softwood plywood, and 
consumption and stocks of materials 
for March and February, 1944, and 
March 1943. Data are for 27 com- 
panies and represent a complete cov- 
erage of the industry. 


Mar. Feb. Mar. 
1944 1944 1943 
(Thous. of sq. ft., 


Production 36” ae: 
Moisture resistant. 99,856 89,291 0,042 
Biterior ......... 36,927 32,444 135'806 

yetipments 

Moisture resistant. 100,703 86,583 99,901 
Exterior SM Se aera 36,966 31,440 25,749 

Stocks, end of month 
Moisture resistant. 24,256 25,312 21,276 
Exterior ......... 81520 8,875 4,899 
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Consumption and 
Stocks of Logs 


(Thous. of ft., log 


measure) 
Consumption 58,124 53,239 57,200 
Stocks, end of 
eee 75,858 82,011 35,504 


Consumption and 
Stocks of Glue 


(Thous. of pounds) 


AI or eeu andi 215 232 285 
BOY DGRM 2... 060000 2,444 2,090 2,252 
Phenolic resin ... 2,445 2,256 1,748 
ie a 249 225 295 
Stocks, end of 
month 

Ee ae 293 306 339 
DOP WORM ccs cces 1,585 1,453 1,437 
Phenolic resin ... 670 876 685 
SUNG hbiciccare siete ate 456 493 922 





West Coast 
Lumber 





Western 
every effort to meet war requirements 


softwood mills are making 
for lumber. Generally speaking stocks 
are low and order files crowded. Many 
producers are having difficulty in obtain- 
ing labor. Lumber buyers are finding it 
a real problem to obtain needed lumber. 


If the stock you require can be obtained 


The Western Wholesaler 
Will Do His Best For You. 


He is around daily among the mills, pick- 
ing up a little here and a little there, 
putting forth his best efforts to serve his 
customers. 





MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 
(Sawmill: Pine 


CARL SODERBERG —, Savill: Pine 
LUMBER COMPANY *"tcville. Ore.) 


Manufacturers and Wholesalers Ween 
Morrill & Sturgeon 
Lumber Co. 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 











The Mark af Quality 


Yeon Bidg., Portiand,Ore. 











ry Market St., i oer 4, 3 "Calif. 





DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 
SEATTLE, WASH. 
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- - « PEOPLE & PLACES 





E. L. Roberts, of Roberts & Olver 
Lumber Co., Amarillo, Tex., has an- 
nounced his withdrawal from the 
firm, selling his interests to U. N. 
Olver, J. R. Wiggins, and C. E. Burk, 
other members of the firm. Business 
policies of the firm will not be 
changed, but considerable expansion 
is contemplated after the war. 


Green Lumber Co., Laurel, Miss., 
one of the largest wartime prefabrica- 
tors of homes and other structures, 
has been presented with an Award of 
Merit by the U. S. Navy “in acknowl- 
edgment of its patriotic contribution 
to the war effort in obtaining the en- 
listment of the WAVE recruits for 
service in the U. S. Navy.” 


Harold C. Hebb, for the past year 
assistant forester National Lumber 
Manufacturers Association, has re- 
signed that office to become vice presi- 
dent of Kentucky Forest Products, 
Inc., and will headquarter at London, 
Ky. The company handles the prod- 
ucts of small sawmills located in that 
area and Mr. Hebb will have charge 
of company activities. Other officers 


of the company are Robert H. MacLea, 
president, and D. Carlysle MacLea, 
secretary-treasurer. 


L. A. Morrison, San Francisco rep- 
resentative for Eastern & Western 
Lumber Co., Portland, Ore., has been 
transferred to the Portland office as 
vice president and sales manager. 
Bert E. Johnson succeeds Morrison as 
manager of the San Francisco office. 
Both men have been with the company 
for more than 20 years. 


First Lieut. Ralph W. Lamon, son 
of Fred Lamon, Lamon-Bonnington 
Co., San Francisco, and formerly con- 
nected with the firm, is now with the 
First Army, “Somewhere in England.” 


Maj. W. T. Nethery, Jr., son of W. 
T. Nethery, secretary Southeast Mis- 
souri Retail Lumber Dealers’ Assn., 
Hayti, Mo., is spending an indefinite 
furlough at his home in Hayti, follow- 
ing twenty months in the Southwest 
Pacific with the supply branch of the 
Army. 

B. L. Hendrix, who has been serving 
as lumber consultant, without com- 





OVER 50 YEARS OF SERVICE 


comes. 





Now in its 5lst year, W. T. 
Ferguson Lumber Co. is looking 
ahead to better than ever service 
to all customers when Victory 
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ALL TYPES—ALL GRADES 
estern Pines & West Codst Lumber 


arge and Long Timbers - Fir Piling up to 120 ff. B 
CAR and CARGO -WHOLESALE ONLY 
Producers of Lumber & Piling for 29 Years 


of oF 


Terminal Sales Building, Portland, Oregon 
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pensation, to Clarence W. Slocum, Di- 
rector of the Industry Manufacturing 
and Industrial Materials Division of 

PA, recently tendered his resigna- 
tion in order to return to active man- 
agement of his own company, The 
Hendrix Mill & Lumber Co., Estill, 
m Ce 


George A. Petters has been ap- 
pointed assistant manager Dealer 
Building Mate- 
rials, it was an- 
nounced by L. M. 
Cassidy, vice 
president of 
Johns - Manville, 
New York. Mr. 
Petters, formerly 
staff manager in- 
sulating board 
products, will act 
as general assist- 
ant te Cc. F 
Ames, Jr., mana- 
ger dealer build- 
ing materials de- 
partment. Wil- 
liam M. Cullin, formerly engineering 
consultant of the blown rock wool in- 
sulation department, succeeds Mr. Pet- 
ters as staff manager on insulating 
board products. 





George A. Petters 


George A. Roussel, prior to June 1 
with the Navy’s Lumber Coordinating 
Unit at Memphis, Tenn., has joined 
the staff of Steele & Hibbard Lumber 
Co., St. Louis, Mo., W. L. Trampe, 
president announces. Before the war 
Mr. Roussel was sales manager for 
Turner Lumber Co., LeMoyen, La. 


Paul Penberthy, head of Penberthy 
Lumber Co., Los Angeles, has received 
news of the completion by his son, Lt. 
Paul Penberthy, Jr., of 25 bombing 
missions in the European war zone. 
Lt. Penberthy, who participated in the 
first raid made by Americans over 
Berlin, is reported due for an early 
leave home. 


L. R. Gale, who started his lumber 
career in Memphis area in 1908, but 
who has been connected with a St. 
Louis lumber company for the past 
ten years, has returned to Memphis 
where he has been named general man- 
ager of the Welsh Lumber Co., which 
operates an 8-foot band mill and spe- 
cializes in oak and other Southern 
hardwoods. 


W. K. Haley, operator of Haley 
Bros., Santa Monica, Calif., has a 
three-point reason for evincing keen 
interest in current war news—his son, 
Lt. Edgar R. Haley, is serving in the 
Army Medical Corps at Camp Dix, 
N. J.; another son, Lt. Rupert Haley, 
is a Naval officer stationed in the 
Aleutians; and a third son, Lt. David 
Haley, is a field artillery officer in the 
Aleutians. 


John Workman, manager of Buckley 
Hemlock Mills, Inc., Buckley, Wash. 
has purchased the interests of his as- 
sociates in the concern, Craig L. Spen- 
cer of Seattle, and O. R. Peterson, E. 
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It Will Be a Pleasure to Say “Yes” 


Without a Priority- 


We know it will be welcome news for you as well 
as for us when the day comes that Victory is in 
the bag and we can say, "Yes," to our old cus- 
tomers and friends without having to worry 
about a priority. 


We guarantee that postwar O-A Douglas Fir 
will be fully up to all prewar standards. When 
the big day comes, plan to restock your yard 
with O-A products. 


Oregon-American Lumber Corp. 


Vernonia, Oregon 
350,000 Feet Daily--Old Growth Douglas Fir at its Best 
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OLD GROWTH DOUGLAS FIR-=i 
WEST COAST HEMLOCK “2 
| SITKA SPRUCE 
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LUMBER CORPORATION 
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C.D. JOHNSON 





AVAILABLE FOR 
PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 

Various sizes and dogs to meet your needs. 


ne experience in building Saw 
84 ills and woodworking machinery. 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 


SAW MILLS | 

























































































































































A tremendous market is developing 


will get fast turnover on 
a very small investment. 


G. Peterson and B. B. Peterson. He 
will operate henceforth as the Green 
Ridge Lumber Co. The mill, an all- 
electric Swedish gang type, was one 
of the first of its kind to be installed 
on the Pacific coast. 


J. R. Kreig, manager tie department 
Kirby Lumber Corp., Beaumont, Tex., 
has been appointed a member of the 
Eastern Railroad Tie Industry Ad- 
visory Committee of OPA. 


Robert Slettedahl, owner Elma 
(Wash.) Lumber & Fuel Yard, an- 
nounced May 26 that he has pur- 
chased the former Montesano (Wash.) 
retail yard of White Star Lumber 
Co., and would reopen it early in July 
as a retail lumber and fuel yard. 


R. D. Lapham and Louis Nora, for- 
merly with Hogan Lumber Co., Oak- 
land, Calif., have purchased yard of 
Folger Avenue Mill & Lumber Co., 
Berkeley, Calif. Name has been 
changed to Folger Lumber Co. 


Vv. C. Monahan, president Cascade 
Pole Co., Tacoma, Wash., has been 
notified he is one of four Pacific North- 
west manufacturers of western red 
cedar poles appointed to an industry 
advisory committee by the OPA. 
Other appointees include H. E. Zim- 
merman, manager J. H. Baxter Co., 
Seattle; A. D. Decker, sales manager 
B. J. Carney & Co., Spokane, and 


Beecher Hitchcock, secretary-treas- 
urer Schaefer-Hitchcock Co., Sand- 
point, Idaho. 


Earl Hulbert, Jr., member of a 
prominent Aberdeen, Wash., lumber 
family, arrived at his home in Aber- 
deen May 18 for a brief visit, follow- 
ing a 15,000-mile trip aboard a Liberty 
ship as a member of the U. S. Mer- 
chant Marine. 


Raymond Hardwood Co., recently 
organized by Raymond Lewis, M. T. 
Thorpe, and Emmett Anderson, all of 
Raymond, Wash., and Don C. Ander- 
son, Portland, Ore., expects to have 
its new mill in Raymond operating by 
the fore part of June. The mill will 
specialize in cutting logs smaller and 
shorter than those handled in ordinary 
sawmills, and, while especially 
adapted to alder lumber cutting, will, 
during the present war lumber mar- 
ket at least, operate primarily in cut- 
ting fir, spruce, and hemlock lumber. 
For the present, the mill will special- 
ize in cutting box and crate lumber 
for wartime shipping, according to 
Raymond Lewis. 


Ralph L. Smith Lumber Co., Kansas 
City, Mo., with sawmills and remanu- 
facturing plants in California and 
Oregon, has been announced as a new 
member of Ponderosa Pine Woodwork 
Association. 





























for better window hardware after 
Victory. New construction—remodel- 
ing—even painting and decorating 
jobs—will offer excellent opportuni- 
ties for dealer profits on the new 
Amerock Sash Lift and Wintite Sash 
Lock. Another Amerock “first”. 


BUYING FROM YOUR JOBBER will help 
you make big profits because you 























“WINTITE” SASH LOCK (Patent No. 2,151,219) 


Unique eccentric action draws upper and lower 
windows together providing air-tight joint. 


No. E7220 
SASH LIFT 


New! Different! Streamlined 











PRODUCTS 


AMERICAN CABINET HARDWARE 


so yk ee we 


ROCKFORD, 


ILLINOIS 


for beauty — engineered for 
strength. (Pat. No. D126,567) 


The Andron Logging Co., formerly 
operating at Mayfield, Wash., has 
moved its entire facilities to Deming, 
near Bellingham, Wash., where it has 
been operating for several years. 


Fire of undetermined origin recently 
swept through the storage sheds of 
San Pedro Lumber Co., Los Angeles, 
causing damage estimated at $25,000, 


Harold E. Kerry, general traffic 
manager of Rayonier, Inc., has beer 
transferred from Seattle to New York 
offices. Mr. Kerry is well known ip 
lumber, pulp, and shipping circles of 
the Pacific Coast and has been active 
in civic organizations of Seattle, as 4 
former vice president of Seattle Ro. 
tary Club, former president Rotary 
Youth Foundation and as chairman of 
Pacific Coast Railway Advisory Board, 


D. Carlysle MacLea, vice president 
MacLea Lumber Co., Baltimore, Md, 
started May 21 on a business trip to 
the Pacific Coast; he expected to be 
away from his office about a month. 


Eclipse Retail Yard, Everett, Wash., 
on May 5 suffered estimated loss of 
$40,000 to $50,000 by fire. 


Cooper River Lumber Co., Moncks 
Corner, S. C., with authorized capital 
of $100,000 received a charter May 22 
from the Secretary of State, to doa 
wholesale lumber business there. Off- 
cers listed are Otto M. Russell, presi- 
dent and treasurer, and R. E. Nettles, 
vice president and secretary. 


Memphis Lumber & Manufacturing 
Co., Memphis, Tenn., has bought two 
lumber mills near Lonoke, Ark., from 
Glynn Bailey, Bert McAfee, owner of 
the Memphis company announced. 
The mills are being operated by Er- 
est McAfee, son of the new owner 
under the name of the Lonoke Lumber 
& Manufacturing Co. Mr. Bailey will 
continue to operate his other mills. 


National Log Construction Co. 
Marinette, Wis., has broken ground 
for its new factory where prefabri- 
cated log houses will be manufactured. 


Wausau Lumber Sales Co., Wausau, 
Wis., has started operation of its new 
sawmill at Merrill, Wis.; Arthur Nev- 
man is mill superintendent. 


Raymond Yates, Chicago, wholesale 
and commission lumberman, and his 
wife, recently attended two 60th wed- 
ding anniversaries—of his father-in- 
law and mother-in-law, Mr. and Mrs. 
W. N. Allen in Tacoma, Wash., and 
of his aunt and uncle, Mr. and Mrs. 
William Pellington, in Wisconsin. 


Lt. Eric Hexberg, formerly sales 
manager of Anglo-California Lumber 
Co., Los Angeles, Calif., is reported 
piloting a B-25 bomber in China. 


Wendling-Nathan Co., wholesale 
lumber dealers, San Francisco, Calif., 
has moved its offices to the Chancery 
Building, 564 Market St. The firm had 
been located for the past thirty yeals 
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Metal Trims 
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Trade Mark Reg. U. S. Pat. Off. 
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ros SASS 
Covering the building field 
in decorative trim needs 


For every type of building—wherever modern floor and 
wall coverings are used—there is a wide selection of 
extruded and rolled B&T Metal Trims, trademarked 
Chromedge. And when B & T facilities ‘are no longer 
required for war needs, they will be ready again to 
cover the building field, with further improvements ! 


Metals Company 


Columbus 16, Ohio 




























SALES PRODUCERS 
FOR OVER 20 YEARS! 


Strong, light and safe,"Red Joint” ladders 
have become a favorite with customers 
all over the country ... real sales pro- 
ducers for over 20 years, “Red Joint” 
will sell for you too. The distinctive red 
end on each rung furnishes eye appeal 
setting “Red Joint” apart from other 
ladders. It’s a good sales point--the 
heavy red paint keeps moisture out 
of the joints, prevents rot and in- 
creases the life of the ladder. 
Write for information ... there 
are still some territories open. 


FREE 
CATALOG 
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| Lowe Brothers 


PAINTS 






























Veterans of war service are many 
Lowe Brothers finishes which, to- 
day, are protecting military equip- 


ment against the hazards of weather, 
transportation and battlefront wear. 


Product of intensive research devel- 
opment are the new and improved 
Lowe Brothers finishes which 
promise an even higher standard 
of service to your customers, and 
greater profits for you, in the 
competitive days of peace ahead. 


a 


VARNISHES 






_~ For 72 Years... 
in War or Peace 
First in. Quality 
& Dealer Service — 
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Market, when the Navy took over the 
building recently. Paramino Lumber 
Co., formerly located at 110 Market, 
is also now at 564 Market. 


Davis Millwork Co. has opened a re- 
tail lumber yard at 930 Ashby Ave., 
Berkeley, Calif.; Henry Meyer is in 
charge. A full line of lumber, build- 
ing materials, paint, and roofing will 
be carried. 


J. I. (Jimmy) Laird, well known 
lumberman of Houston, Tex., has been 
awarded the “Meritorious Civilian 
Service” emblem by the Chief of the 
Bureau of Yards and Docks, upon the 


recommendation of the Board of 
Awards “as recognition of the excel- 
lent service rendered over and beyond 
those normally required in connection 
with duties in the construction pro- 
gram of this Bureau.” Mr. Laird was 
engaged in the procuring of lumber 
and building materials from which 
was constructed the large Naval Air 
Station at Corpus Christi, Texas. 


Mrs. Grace Atkinson, of Rockford, 
Ill., wife of an Illinois Central rail- 
road man, left her purse in a taxi 
while in Chicago recently. It was 
found by O. T. Swan, secretary of the 
Northern Hemlock & Hardwood Man- 





With the Seabees in the Solomons 













AMERICAN 
SAW MILLS 
HELP SPEED 
VICTORY ON 
FIGHTING 
AND 
PRODUCTION 
FRONTS 


’ Official U.eS. Marine Corps Photo 


U. S. Navy Seabees operating an 
“American'' Saw Mill on New 
Georgia Island shortly after occu- 
pancy by our forces. ‘'American" 
edgers are also in operation in 
the Solomons. 

Left: This is our Economy Belt 
Feed Mill, a dependable popular 
priced machine with a daily ca- 
pacity of 5,000 feet. Mill shown 
in other picture has a capacity of 








12,000 feet per day. 


For their simplicity and remarkable ability to stand up under severe 
use and even necessary abuse AMERICAN SAW MILLS were selected 
by the U. S. Navy for shipment to our hard won Pacific Island outposts. 


For the same reasons plus speed and accuracy AMERICAN Mills are 
chosen for service all over the world but most of all on the lumber pro- 
duction front at home. Made by the largest manufacturers of portable 
saw mills in the world their enviable performance record is your guar- 


antee of satisfaction. 


Six sizes, moderate prices. Send for catalog. 


We make our own saws and parts — re- 
placements quickly available in emergency. 


AMERICAN SAW MILL MACHINERY CO. 


Makers of Saw Mills, Edgers, Trimmers, Lumber Rolls, 


Shingle Machines, Swing Saws, Bolters and Accessories. 





MAIN STREET 


HACKETTSTOWN, N. J. 
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ufacturers’ Association, and returned 
to her. As a reward, Mrs. Atkinson 
sent Mr. Swan $2, which he returned 
to her with a thank you letter and the 
suggestion that the money be given 
to the Red Cross. 


Charles G. Bennett of C. G. Bennett 
Lumber Co., formerly of Lewiston, 
Idaho, advises that the company is 
building a 30,000 foot circular steam 
mill at St. Regis, Mont., to cut Forest 
Service timber. Due to a shortage of 
tractors, skidding will be done by 
horses. The entire cut of the mill 
will be sold through the Wales Lum- 
ber Co., Spokane, Wash. 


A. D. Seth is now manager of the 
Foxworth-Galbraith Lumber Co. at 
Quanah, Tex., succeeding Tom Rob- 
erts, who has joined the Navy. Mr. 
Seth was formerly at the Amarillo, 
Tex., yard. 


In Cocoa, Fla., where he was for 
many years manager of the East 
Coast Lumber & Supply Co. until he 
retired a few years ago, John N. Dun- 
ham has returned to active manage- 
ment for the duration, due to W. H. 
Osteen having been called into mili- 
tary service. 


Arthur W. Greeley, connected with 
the Northern Region of the Forest 
Service since 1935, is being promoted 
from his present position of assistant 
forest supervisor of the Coeur d’Alene 
National Forest to the Division of 
Timber Management of the Forest 
Service at Washington, D. C., accord- 
ing to Regional Forester Evan W. 
Kelley. In his new position, Arthur 
Greeley, son of Col. W. B. Greeley, a 
former regional forester at Missoula, 
later Chief of the U. S. Forest Serv- 
ice, and at present secretary-manager 
of the West Coast Lumbermen’s 
Assn., Seattle, will be assistant to 
E. E. Carter, Chief of the Division of 
Timber Management. 


Business associates in the lumber 
industry paid tribute to Hon. Armand 
Daigle, president of the Daigle & Paul 
Lumber Co., Ltd., at a testimonial 
dinner April 26 in the Windsor Hotel, 
Montreal, Que., in honor of his reecnt 
appointment to the Canadian Senate, 
and presented him with a _ leather 
travelling bag. 


C. M. Gooch, president of the C. M. 
Gooch Lumber Co., and Mrs. Gooch 
have just given $25,000 toward the 
$400,000 building fund for a new Y. 
W. C. A. Home. Last year Mr. and 
Mrs. Gooch set up the Gooch Founda- 
tion to assist deserving students. The 
Foundation is now helping pay the 
way through college of 62 students 
who might otherwise be denied the 
benefits of a college education. 


Capt. R. H. DeWitt, supply officer 
for the base hospital at Brisbane, 
Australia, son of Clinton E. DeWitt, 
manager of the Northwest Export 
Lumber Co., Seattle, wrote his Dad 
the seasons and money keep him con- 
fused. After two years in San Diego 
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Western Pine Assn. 


California Sierras 
High Elevation Quality Timber 


Selects 
Shop Lumber 
Pattern Lumber 


Mouldings 
Common Boards 


Dimension CALIFORNIA 


Planing Mill — Sugar Pine aa Ponderosa 


Moulding Factory 


Quincy Lumber Company, Inc. 


Quincy, California 


Mills at Sales Office 
Quincy, California Quincy, California 
Sloat, California 0. C, Morris, Sales Mgr. 
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If you can't obtain permission 
to purchase HOLT HARD- £: 
WOOD CO. products un- fi 
der CONSERVATION 33 
Order M-364 
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Reliability is Priceless 


and 


When you empty a drum of 
W OODLIF E into your treating 
tank you know you are getting a 


product that is always up to the 
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Members highest standards—whose perform- 
Maple Flooring Man- 
ufacturers’ Assn., . “ ” 
National Hardwood ance is always “tops”. 
Lbr. Assn. and 
Northern Hemlock & 
Hardwood Manu- 
facturers' Assn. 


HOLT HARDWOOD CO. 


OCONTO, WISCONSIN 


Protection Products Mfc 


Mfrs. of PRESERVATIVE SOLUTIONS for Years 
Research Laboratory and Plant KALAMAZOO, 























MEDFORD CORPORATION 
MEDFORD, OREGON 


Manufacturers of Kiln Dried 


Ponderosa Pine . .. . . Douglas Fir 
Sugar Pine . . . =. . White Fir 


Members Western Pine Assn., West Coast Lumbermen’s Assn. and West Coast Bureau of Lumber Grades and Inspection. 
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he shipped out at the end of summer 
only to find summer just beginning in 
Australia. Now he is so used to 
Australian pounds he fears he will 
have difficulty with American cur- 
rency when he comes home. DeWitt 
is a dentist. His wife lives in Oak- 
land, Calif. 


John D. Collins, widely known Se- 
attle wholesaler, has two sons in the 
service and has to keep his eye on 
two fronts to keep up with them. The 
elder, Parker P. Collins, is a private 
first class with the headquarters 
squadron 10th air force in India. The 
younger, John D. Collins Jr., is a cap- 








Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 





















tain with the 50th general hospital in 
the British Isles. Young John likes 
Britain, comparing the climate favor- 
ably with Puget Sound. He has a 
wife and son awaiting him in Seattle. 


Willard N. Morss has been named 
personnel manager for the Longview, 
Wash., branch of the Weyerhaeuser 
Timber Co. according to Harry E. 
Morgan, Weyerhaeuser Longview 
branch manager. The post is a new 
one. Morss has been with the Long- 
view Weyerhaeuser branch since it 
started operations in 1929 and for the 
last five years has been the company’s 
plant superintendent at Longview. His 
successor as plant superintendent has 
not been announced. 


Philip Garland, vice president and 
general manager of the Tacoma, 
Wash., plant of the Oregon Washing- 
ton Plywood Co., has been named as 
a member of a committee of admin- 
istrative law recently formed by the 
National Association of Manufactur- 
ers, which will seek to determine 
where delegation of authority in gov- 
ernment administrative agencies 
should end and where encroachment 
of that authority begins. 


The West Coast Remilling Co., lum- 
ber and building material remanufac- 
turing concern, announced May 6 that 








it had purchased the plant of the 
Hoquiam Shipyards, Inc., from Lloyd 
Foster of Hoquiam, Wash. Operations 
will be started as soon as machinery 
has been installed. The West Coast 
Remilling Co. is owned by Ben W. 
Westbo ef Snohomish, Wash.; Fred 
Roberts of Seattle, and W. E. Mce- 
Guire of Aberdeen, Wash. McGuire, 
who will be operating manager of the 
company, said it will be strictly a 
service company, engaging in remanu- 
facturing of materials for other con- 
cerns. Westbo has been connected 
with the Seattle-Snohomish Mill Co., 
Snohomish. 


George W. Dulany, Jr., and Frank 
J. Ward, founders of the Eclipse Lum- 
ber Co., which maintains general 
offices in Clinton, Iowa, were elected 
chairmen of the board of directors 
and president and general manager, 
respectively, at the company’s fortieth 
annual meeting on April 29. G. Wil- 
liam Dulany was elected vice presi- 
dent; F. A. Van Vleck, vice president; 
J. Arthur Thompson, treasurer and 
assistant secretary, and John F, 
Ward, secretary. George W. Dulany, 
Jr., has headed the company as presi- 
dent since it was organized; this year 
the new post of chairman of the 
board was created, to which he was 
elected. Frank J. Ward, who has 
served as vice president and general 








Specializing in 
SELECTS and 
No. 2 COMMON 


, Pilot Rock Sales Agency 


203 Radio Central Bidg., Spokane, Wash. 


PILOT ROCK PINE 


Soft-Textured Ponderosa from the John Day District of Eastern Oregon 
100% Kiln-Drie 


Modern 
equipment 


6 Moore cross-circulation kilns of 
modem design. 


manufacturing 
s. Planing mill. | : po | 




















SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 
*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


*Member of the Western Pine Associa- 
tion, Portland, Oregon. 











SF ate Pes Wirde 


SHEVLIN PINE 


MINNEAPOLIS, MINNESOTA 


NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


Shevlin Pine Sales Company 





DISTRIBUTORS OF 


Reg. U. 8. Pat. A 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


DISTRICT SALES OFFICES: 





SPECIES 
PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 








CHICAGO 


1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 


SAN FRANCISCO 
1930 Monadnock Bidg. 
Exbrook 7041 
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Thurston -Flavelle 


Limited 
Port Moody, B. C. Canada 





Manufacturers of 


Red Cedar 
Lumber & Shingles 

















139 North Clark Street 
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A 
GOOD BOOK 


on the 
use of the 


y STEEL SQUARE 


It has been written so that the 
reader will be able to learn all 
standard uses of the steel square 
entirely from the book. 







The book is filled with actual examples and previously 
acquired knowledge of framing or other intricate carpentry 
operations is not required. The examples are so explained 
nd illustrated that the reader can easily apply the prin- 
ciples to practical jobs he may be doing. 


This book is full sized (51/2”x 81/2”) and is easily read be- 
cause it is printed in very legible type. The many helpful 
illustrations are exceptionally clear. It is handsomely and 
durably bound in water and vermin proof cloth. 


The book contains 96 pages, 101 illustrations, and is thor- 


oughly indexed. 
POSTPAID $1.25 


Send Orders to 


American fumberman 


Chicago 2, Illinois 





. AEG. 0.5 eat. CFR, . 


SAMSON SPOT 


SASH CORD 


the most durable 
material for hanging 
windows 


* 


WHERE THE NEED IS GREATEST 
Samson Braided Cords Serve Best 
Now and Always 


SAMSON CORDAGE WORKS 
BOSTON 10, MASS. 























| CHICAGO 


C/IN€E/INNAT/ 





BIRMINGHAM 
STOP-OVER 
FOR MILLWORK 


Route your southern lumber 
through Birmingham and we 
| will do your mill-work on the 
same through freight rate. We 
have a special milling-in-tran- 
sit arrangement with Bir- 
mingham railroads. We do 
highest type re-sawing, dress- 
ing or running to pattern. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 





| BIRMINGHAM 


MOBILE | 
NEW ORLEANS | 


hia wid 











MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 















































manager since the company was 
founded, this year moves into the 
presidency and continues as general 
manager. 


Schafer Brothers Logging Co., Mon- 
tesano, Wash., has presented the 
Montesano Boy Scout council with a 
camp site and material for building 
cabins at the camp. 


No Illinois Sales Tax on 
Sales to Contractors 

Retailers of lumber and building 
materials in Illinois need not pay 
sales tax on the sale of material to a 
contractor, if that material is there- 


after transferred by the contractor 
to another in the performance of a 
construction contract. This is a final 
decision reached by the Supreme 
Court of Illinois a fortnight ago. 

Dealers, in making tax returns to 
the Department of Revenue under the 
Retailers’ Occupation Tax Act, may 
now deduct on their returns as non- 
taxable all receipts from sales of 
material to contractors. 

In making such sales, Illinois deal- 
ers should obtain from the contractor 
a certificate to the effect that the 
material will be transferred to an- 
other in the performance of a con- 
struction contract. This will enable 





Are Kept 





Tuned Up... 











The high pitched tone of these 
saws as they zip across the lum- 
ber, double end trimming it, is 
music to a lumberman's ear. 
Other machinery, too, whirls in 
harmony so that the present 
scaled needs of the Armed 
Forces may be supplied. This is 
no half-time job. 


Note this, no rest will follow 
when finis has been written to 
war contracts. In chorus the 


KIRBY LUMBER 


refrain will be: ''Fill the bins of 
the retail yards.'' With this 
thought retailers and manufac- 
turers are in harmony. Don't 
think for the length of a quarter 
note in Yankee Doodle that we 
have ever forgotten our retail 
friends. 


With them in mind, we are 
keeping our ''pianos'’ sharp and 
all our other lumber manufac- 
turing equipment tuned as taut 
as the ''e"' string on a fiddle. 


CORPORATION 


HOUSTON 


Southern Pine 


Hardwoods 


Trimmer saws, such as these, are known as “pianos” in saw mill parlance 
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the dealer to support his deduction 
when an audit is made by the De- 
partment of Revenue. 

The Illinois Lumber and Material 
Dealers Assn. suggests a simple form 
of certificate as follows: “The under- 
signed certifies that he is a construc- 
tion contractor and that all of the 
material purchased by the under- 
signed and listed herein will be trans- 
ferred by the undersigned to another 
in the performance of a construction 
contract.” The contractor should sign 
this statement with his name and 
registration number, and the mate- 
rialman should file the certificate with 
the purchase order. 


News from England 


Cpl. Eugene A. Ruttkay, formerly 
owner and operator of the Pioneer 
Lumber Co., Johnstown, Pa., with 
mills in ~Creekville and Estill, Ky., 
now with the 482nd Engineer Mainte- 





Cpl. Eugene A. Ruttkay 


nance Co., wrote May 6 from “some- 
where in England”: 

“It seems years since I have had 
the pleasure of reading your fine 
magazine which I used to wait for 
every two weeks in my mail back in 
the good old U. S. A., but I have been 
in the Army now for about two years 





Lt. Harold J. F. Moore 


and was amazed to find in our entire 
company only two lumbermen—the 
writer and one of our officers, Lt. 
Harold J. F. Moore, formerly associ- 
ated with his father, Frank Moore, in 
the logging business at Shelton, 
Wash.” 
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THE KIND OF PLANER 
YOU HAVE LONG WANTED! 


Big enough to handle all of a lumber com- 
pany’s requirements. Built for the precision 
accuracy formerly obtainable only with the 
larger machines. A husky producer with In- 
clined Bed and many patented features pro- 
moting convenient, time-saving operation and 
highest quality work. Priced way below the 
larger machines. Write for details. 


MACHINE 
238 Eighth St. 








WORKS| 
Holland, Mich. 











{ LISTEN TO THAT PLANER PURR ! 





Yes, happy is the con- 
centration yard operator 
who is being supplied.these 
days with Corley-cut lum- 
ber. Corley-cut lumber is 
accurate—no “rainbows” or “thick and thins”— 
and it goes through your planer smooth and 
easy—without waste or damaging strain. 


Of course, you know the value, the increased 
profits — from accurately cut lumber. Well, 
that’s the kind Corley sawmills produce. 


There are sawmill operators in your vicinity 


using Corley equipment. 
CORLEY MILLS 


Find out for yourself what CUT 


many planing mill men al- lecurale Lumber! 


ready know—that Corley cir- 
SDAS APA ADAASA LE. 











cular sawmills cut ACCU- 
RATE lumber—in eae 
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TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 


Manufacturers and Distributors of all 


WEST COAST WOODS AND SHINGLES 
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. Ideal for Planing Mills—Remanufac- 
turing plants—Wholesale yards. Rugged, 
fast, low priced. Economical and easy to 
operate. 

Write for Bulletin 7oC 


The ROSS CARRIER CO. 


Factory: Benton Harbor, Mich. 


Seattle - Portland - San Francisco - Vancouver, 
B. C. - Pine Bluff, Ark. - New York City - 
Hoboken, N. J. 
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Third Termer 

Murrel Crump, advertising manager 
of Sinclair Coal Co. and its affiliates, 
including Locke 
Stove Co., was 
installed presi- 
dent of the Kan- 
sas City Adver- 
tising & Sales 
Executives Club 
May 29 for his 





Murrel Crump 





third consecutive 
term, having 
been re-elected by 
unanimous vote 
on May 8. This 
is the first time 
in the 43 year 
history of the or- 
ganization that 
this honor was ever bestowed upon 
any member. 

The Kansas City club has 700 mem- 
bers and owns its own modern 3-story 
building in the heart of the city’s 
financial district, which was acquired 
under Mr. Crump’s leadership. Mr. 
Crump also has served as chairman of 
the public relations division of Jack- 
son County (Missouri) War Finance 
Committee during all the current War 
Loans, and during the 2nd Loan, 





served as chairman for the entire 10th 
Federal Reserve District. Besides 
serving as chairman of many and 
various local organizations, Mr. Crump 
finds time to take part in other civic 
activities and also to do a little farm- 


ing on the side. 





Ben H. Miller, manager of Frank Paxton 
Lumber Co. at Fort Worth, Tex., was mar- 
ried June 3 to Miss Dorothy Hawkins of 
that city. Above snapshot shows Mr. Miller 


relaxing after a golf game. Frank Paxton 
Lumber Co. maintains headquarters in Kan- 
sas City, Kan. 


Exceeds Quota 

Thurston-Flavelle, Ltd., Port Moody, 
B. C., was presented with the “Three 
Star Victory Flag” on May 4 for its 
record of employee participation jp 
the 6th Victory Loan Drive. The com. 
pany exceeded its quota by more than 
25 percent, subscribing $32,400 while 
the quota was $26,000. The record 
was accomplished in eight days and 
95 percent of all employees partici- 
pated. This did not include previous 
war savings certificates purchased 
during the last six months, which 
amounted to more than 15 percent of 
the total payroll for the same period, 
This award of the Three Star Victory 
Flag is the highest honor any payroll 
section of any plant can attain. The 
record which won this award was ac- 
complished through employee organi- 
zation. That is, the staff was divided 
into seven departments covering dif- 
ferent parts of the plant. The com- 
pany provided a $50 prize for the first 
department reaching its quota—won 
by the dry kiln department. The ship- 
ping department won a $100 bond 
prize as the department investing the 
largest percentage in the loan. An- 
other $50 went to the dry kiln depart- 
ment for the second highest percent- 
age invested. Miss Marguerite Audet, 
of the office staff, was given a $50 
surprise award in recognition of her 
splendid work: in handling the sale of 
bonds to employees. Other plants are 
just learning that a pretty girl with 





Over There ... and Here 


Dierks’ 321st man has gone to 
war...together with most of its 
lumber! But here at Dierks’ 
four plants the Battle of Pro- 
duction backs our invasion 
fronts all over the world! 


When the war is won, Dierks 
will be ready... 
our returning heroes .... and 
lumber in volume for loyal 
dealers ....to help build the 





Staff Sergeant Carmon 
Thomas Payte, Army En- 
gineers, was Learn 


plant tractor driver at 


Dierks Lumber & Coal Co. New America. 


DIERKS LUMBER & COAL CO. 


Kansas City, Mo. 


Dierks Building 


with jobs for 


11 


CROSBY 










Rely on Crosby for your 
postwar needs in South- 
ern Pine for quality, serv- 
ice and satisfaction. 


LUMBER & MFG. CO. 


CROSBY, MISSISSIPPI 


ieee 











ENTERPRIS 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, 
but built to tried and _— 
princi of design and con- 
struction for profitable opera- 
tion. 


ENTERPRISE meets the require- 


ments for accuracy and speed of opera- 
tion with low maintenance cost. Give us 
details of your r uirements for our rec- 


ommendations and prices. 





The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 


BALL BEARING 
TIGHTNER 
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“3 en — District Sales 
| ae or and Cellar Representatives 
‘Sighs Mr. R. F. Tayl 
ys ~ e FRAMES No. 24 Welwyn. Road 
iS > . , ome a L. L, 
3 Trim, Mouldings, Casing, Mr. H. M. Tripp 
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= po : ture Specialties, Etc. 1448 West 731 dst. 
ee een ee ee Member Western Pine Assn. 
BILES-COLEMAN LUMBER CO., | WASH. 











Home of ANACONDA 


Ponderosa Pine 
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Busy on war work now, the big Anaconda plant 
will be back on full civilian lumber production 
as soon as government restrictions will permit 
—same reliable Anaconda quality as always, 
same prompt service. 


Member Western Pine Assn. 


Anaconda Copper Mining Co. 
Lumber Department SALES OFFICE: 1204 Conway Bldg., CHICAGO 2, ILL. 























| Bonner ° . ‘ ‘ : Montana || Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 
















6 Warehouses for Orderly Distribution 


Les Angeles, Calif, St. Paul, Minn. Kansas City, Kan. 
— fag aed Chicago, Ill. Baltimore, Md. Garwood, N. J. 
e e 





Doors ... Frames ... Mouldings 
Fast Courteous Service by Truck and Train ALSO sash and Glass . . . Wallboard 





AMERICAN LUMBERMAN, June 10, 1944 77 





























VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Loaders 
Automatic Hot Press Unloaders 
Hot Press Feed Elevators 

Hot Press Off Bearing Elevators 
Hydraulic Elevating Tables 
Electric Elevating Tables 


Saw Mill Equipment 


tors 
Dry Kiln Car Lumber Stackers 
Kiln Car Lumber Unstackers 


Elevating Tables for 
Smooth End Trim Saws 
Rip Saw - Band Resaws 


Cut Off Saws and Planers 
Electric Lumber Transfers 


and Veneer Equipment 
What Are Your Problems? 





Planer Feed Break Down Eleva- 


Sticker Machines - Regrade Chains 


We Specialize in Designing Saw Mill 


AMERICAN 


MANUFACTURING CO. INC. 


2119 Pacific Ave., Tacoma 2, Wash. 











Preservatives 


Chlorinated Phenol Toxic Base. 







Excess Moisture, etc. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 





Toxic-Water Repellent 


Positive protection against Rot, Fungi, Termites, 


Formulations to meet all official specifications. 
A profitable retail item for Lumber Yards. 





WHITE PINE jo fecose— 


California White 


Also and Sugar Pine 


Fir Wallboard ae of nal Products 


William Schuette Company 
New York 
| Office--41 East 42d St. 


PITTSBURGH, PA. 





Gillies Bros. & Co. Ltd. 


BRAESIDE, ONTARIO, CANADA 


genuine WHITE PINE 


Genuine 


Members N. W .L. D. Assn. 


DRY STOCK--ROUGH or DRESSED. Prompt Shipment 


JAMES W. SEWALL N 


Consulting Forester 


JAMES W SEWALL 
Old Town, Maine 
Established 1910 


Ruttan Block 





(PINUS 
STROBUS) 


Air-Seasoned e Water-Cured 
For 102 years, 1842-1944. Capacity 30 million . annually 


PHILLIPS & BENNER 


Port Arthur, Ontario 


personality is hard to beat as a bond 
salesman. 

President of the company, Aird 
Flavelle, is proud of another record 
of the patriotism of his employees. 
Thirty-eight percent of them are in 
the armed forces—that is, out of a 
total crew of 250 employees, 97 have 
joined the armed services. 


Destroyer Named for 
Lumberman's Son 


The U. S. S. “Knudson,” destroyer 
escort vessel, has been named for 19- 
year-old Milton L. Knudson, seaman 
first class and sen of Mr. and Mrs. E. 
R. Knudson of Polo, Ill. E. R. Knud- 
son is manager of the Farmers’ Lum- 
ber & Supply Co. The destroyer was 











S.1/¢ Milton L. Knudson 


sponsored by Mrs. Knudson, mother 
of the hero, in launching ceremonies 


which took place recently in the 
yards of the Bethlehem-Hingham 
Shipyard, Hingham, Mass. S8.1/e Mil- 


ton L. Knudson was awarded the Pur- 
ple Heart and the Navy and Marine 
Corps medal posthumously for heroic 
conduct while his ship, the “Laffey”, 
was rescuing survivors of the tor- 
pedoed aircraft carrier U. S. S. 
“Wasp” in the South Pacific area. 
Young Knudson, with courageous dis- 
regard for his own safety, dived over 
the side of his ship innumerable times 
to swim considerable distances to 
rescue survivors. 


Buys Timber and Logging 
Operation 


The St. Regis Paper & Pulp Co., 
Tacoma, Wash., subsidiary of St. 
Regis Paper Co., New York, has pur- 
chased the North Bend Timber Co., 
North Bend, Wash., thus adding an- 
other block to its timber holdings and 
acquiring a modern logging operation. 

The North Bend Timber Co. was 
one of the pioneer logging and lumber 
concerns of the Pacific Northwest. 
Beginning in 1904 when R. W. Vinn- 
edge and W. C. Weeks purchased two 
sections of timber on the South fork 
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of the Snoqualmie River from the 
Weyerhaeuser Timber Co., the busi. 
ness was incorporated the following 
year as the North Bend Lumber (Co, 
The company built and operated saw. 
mills at Edgewick, Wash. In 191 
the town of Edgewick, including the 
company’s sawmills, was destroyed by 
flood which resulted when Seattle's 
Cedar Lake power dam broke. The 
mills were not rebuilt and the com. 
pany continued as a commercial log. 
ging operator. In 1923 the corporate 
name of the company was changed to 
North Bend Timber Co. 


Sawmill Adds Chipping Plant 

Weyerhauser Timber Co., announces 
operation of a new chipping plant at 
its Longview, Wash. mills. 

Fir logs assigned for the St. Helens 
Pulp & Paper Co., St. Helens, Ore, 
will be broken down and chipped at 
the new plant. 

Chips are flying now at the rate of 
one hundred units to the shift. Loaded 
on barges, they are towed down the 
Columbia River to the St. Helens 
plant. 


Buys Timber Holdings 

Otto Pick, Vancouver, B. C., and 
associates, have purchased large tim- 
ber holdings on Vancouver Island. In 
the deal, said to involve $6,000,000.00 
and more than three and a half bil- 
lion feet of timber, Eburne Sawmills, 
Ltd., and Pacific Veneer Co., Ltd., ac- 
quired the shares of Canadian Forests 


Products, Ltd., and Beaver Cove 
Timber Co., Ltd. The latter named 
companies were British Columbia 


subsidiaries of the Puget Sound Pulp 
& Timber Co., Bellingham, Wash. 
When about two and a half years ago 
Ossian Anderson and associates of 
the Puget Sound Pulp & Timber Co. 
purchased the large blocks of timber 
generally referred to as the Nimkish 
timber, they established a record for 
the largest timber purchase in British 
Columbia history. The timber in 
this untouched virgin forest is large- 
ly Douglas fir with smaller _per- 
centages of western red cedar and 
west coast hemlock. A railroad to 
tap the timber was started by the 
Bellingham interests and construction 
on this will now be rushed to com- 
pletion. 

Mr. Pick is president of Eburne 
Sawmills Co. and his son-in-law, L. L. 
Bentley, is managing director. For- 
merly large textile manufacturers in 
Europe, they came to this country 
prior to the war and purchased the 
Eburne Sawmills and Pacific Veneer 
companies and during the past few 
years had acquired upwards of a bil- 
lion feet of timber. The Pick in- 
terests thus in the course of a few 
years have become one of the most 
important factors in the Pacific Coast 
lumber industry. 

Under the contract of purchase, the 
Puget Sound Pulp & Timber Co. will 
be represented on the board of d 
rectors of the purchasing corporation 
and will have call on all Crown Grant 
exportable logs put in by the new 
operators. 
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|. Obituaries 


HENRY ALCUS, 75, retired New Or- 
leans, La., lumber merchant, died April 
9 at his home there, after an illness of 
four months. A son survives. 


ENOCH A. BEACH, 82, associated 
with the Denver Lumber Co., Denver, 
Colo., died at a hospital in that city 
recently. He is survived by two 
daughters. 


ERNEST EDWARD BEAN, 70, who 
established the Piney Creek Lumber Co. 
in Yazoo City, Miss., some years ago, 
died April 8 of a heart attack; he had 
been in ill health for some time. Sur- 
vivors are his widow, a daughter, and 
a son. 


JOHN EDWARD BERRY, 99, early 
day lumber mill operator in California, 
died May 2 at his home in Boonville, 
Calif., to which he had retired forty 
years ago. Three daughters and a son 
survive. 

LESLIE P. CARTER, 82, retired Den- 
ver, Colo., lumberman, died May 23 at 
his home there. Survivors include three 
daughters. 


FRANK M. CLINE, 79, who had been 
associated with the Adkins Lumber Co., 
Baltimore, Md., and later was secre- 
tary-manager of Delmarva Credit Bu- 
reau, Salisbury, died May 11. 


WILLIAM L. CUMMINS, 62, vice pres- 
ident and secretary of the Searle & 
Chapin Lumber Co., with headquarters 
in Lincoln, Neb., died at Hot Springs, 
S. D., May 23, where he had gone about 
a month previous. Mr. Cummins was 
a veteran of World War I and was ac- 
tive in Boy Scout work. He was a 
member of various fraternal organiza- 
tions. Surviving are his widow and five 
sisters. 


LAWRENCE DODDS, 57, owner of 
Lawrence Dodds Lumber Co., Omaha, 
Neb., died unexpectedly of a heart at- 
tack May 14 at an Omaha hospital. Mr. 
Dodds had been in the wholesale lum- 
ber business for more than thirty years, 
for the past fifteen for himself. Previ- 
ous to that he had been in business 
with his brothers. Active in civic af- 
fairs, he was also a member of various 
organizations. Survivors include his 
widow and a son. 


LOUIS HENRY ENGELKING, 74, an 
organizer of the former Sheboygan 
Woodworking Co., Sheboygan, Wis., 
died at his home there May 20, follow- 
ing an illness of two years. The busi- 
ness was discontinued in 1942, when he 
retired. His widow, a _ son, and a 
daughter survive. 


JOHN ENGSTROM, 81, for many 
years engaged in manufacture and re- 
tail sales of lumber in Kind and Sno- 
homish counties, died in Seattle, May 4; 
he had been in ill health several years. 
Surviving are two sons, a daughter, and 
a brother. 


GEORGE WOODWARD FOSTER, 69, 
treasurer of Foster Lumber Co., with 
headquarters in Kansas City, Mo., and 
operating in six states, died May 14 ina 
hospital in that city, after an illness of 
two weeks. The business was founded 
by his father, John McCullough Foster. 
An enthusiastic golfer, Mr. Foster was 
a member of various organizations. Be- 
sides his widow, he leaves two 
daughters, a son, two. sisters, two 
brothers, Benjamin B. Foster, president 
of the lumber company, and James 
Neal Foster of Kansas City, and six 
grandchildren. 

A. B. GARRISON, 60, owner of the 


Garrison Lumber Co., Eufaula, Ala., 
died May 2, following a heart attack 


he had suffered three weeks previous. 
He was active in religious affairs. Sur- 
viving are his widow, four daughters, 
and four sons. 


EVANS HATTON, 78, operator of a 
sawmill and a lumber dealer in Spring- 
field, Ohio, until four years ago, died at 
his home in Christiansburg, Ohio, May 3, 
following illness of four years. He is 
survived by his widow, a son, two 
brothers, four grandchildren, and two 
great-grandchildren. 





WILLIAM HOFFRICHTER, 65, pro- 
prietor of West Side Lumber Yards, 
Pontiac, Ill., died recently at his home 
there. His widow and two sons survive. 


NELS M. JOHNSON, 71, retired lum- 
ber dealer, died at his home in Los 
Angeles, Calif., May 23. He is survived 
by his widow, two sons, and a daughter. 


ARTHUR LINDSAY KEARNEY, sec- 
retary-treasurer of Carruthers & Son 
Lumber Co., Memphis, Tenn.,_ until 
about two years ago when he retired 
because of failing health, died May 23 
in that city. He began his career as a 
lumberman in 1902 with the Cole 
Manufacturing Co. and later he and his 
brother joined their father in the old 
Memphis Lumber Co. founded by their 
father. He was an enthusiastic sports- 
man. Surviving are his widow, two 
brothers, and a sister. 


WALLACE RICHARDSON KILBY, 72, 
secretary of the Nansemond Lumber 
Co., Suffolk, Va., died May 13 at his 
home there, following a brief illness. 


JACKSON F. KIMBALL, 70, promi- 
nent Northwest lumberman, died May 
21 at his home in Klamath Falls, Ore. 
For many years he represented lumber 
interests in Oregon legislative sessions 
and was land representative for the 
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New Orleans 1: 
118 North Front St. 


Chicago 3: 
100 W. Monroe St. 





FIELD WAREHOUSING 


DOUGLAS-GUARDIAN 


WAREHOUSE CORPORATION 


Write to one of the addresses above and we will have a representa- 
tive from the nearest of our 16 nation-wide offices get in touch with you. 


New York City 4: 
50 Broad St. 


\ yy 


DOWICIDES — 


A. D. CHAPMAN & COMPANY, INC. 
CHICAGO « MEMPHIS « NEW ORLEANS « NEW YORK * PORTLAND 





BOOKS THAT WILL INCREASE YOUR PROFITS 


AMERICAN LUMBERMAN can fill your needs for practically 
any book on any subject pertaining to Mill Work—Calculat- 
ing footage & prices—Wood Identification—Estimating—Con- 


struction, Etc. 


WRITE FOR COMPLETE CATALOG 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 
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George Drolet, 


Consulting Forester 
Depletion Reports 





TIMBER ESTIMATES 


Management Plans 
Valuation Surveys 


TUSCALOOSA, 
ALABAMA 











such contracts. 


We Are Interested in Furnishing 
Boxes or Shell Cases for the Army 


or Navy 


and would like to negotiate with any concern having 


We would be willing to estimate any 


orders with an AA-1 Priority attached. 


The Malta Mfg. Co. 


Phone: No. 4 Malta, Ohio 
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Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


Shop—Selects—Common 
Dimension 
Pattern—Flask 
WRITE 


714 Railway Exchange Bldg., 
Chicago 4 


ALTFORNIA 


SUGAR & WESTERN 
PINE AGENCY 
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Selects and 
Shop 


California Ponderosa Pine 
Mouldings and Cut Stock 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACT 
YARD STOCK FE j CLEARS. 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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Change Your Saws to Simonds 


F, 3, or 2! inserted tooth. Cut more lumber at les 


expense, and no saw trouble Saw returned 2nd day as 


a new one, at about '; the cost of new. SAVE on 2', 


edger sawn, alse on solid and trimmer saws< 


J. H. MINER SAW MFG. CO., Meridian. Miss. 





Weyerhaeuser Timber Co. In later 
years he was manager of Klamath For- 
est Protective Association. 


W. M. LINGO, 68, nationally known 
lumberman and prominent’ business 
leader of Dallas, Tex., died May 27 at 
his home in that city after an illness 
of about two weeks. He was president 
of the Lingo Lumber Co., which he and 
his father founded. Credited with pro- 
mulgating a plan whereby the general 
public was educated in the value of 
quality lumber, Mr. Lingo is a past 
president of the Lumbermen’s Associa- 
tion of Texas and the Dallas Retail 
Lumbermen’s Association. He also held 
memberships in various organizations 
and with his wife and their three chil- 
dren presented the Dallas Lighthouse 
for the Blind in 1942 in memory of his 
sister, the late Mrs. Cora Kelley. Sur- 
vivors are his widow, a daughter, two 
sons, and seven grandchildren. 


JOHN D. MASON, 15, son of Mr. and 
Mrs. William Marcy Mason, and a stu- 
dent at Robert E. Lee High School, 
Jacksonville, Fla., died suddenly April 
24, following a heart attack. His father 
is proprietor of Mason Lumber Co. in 
that city. Besides his parents, survivors 
include two brothers. 





EDWARD BLYTHE MAXWELL, 43, 
president of E. J. Maxwell Ltd., Mon- 
treal, P. Q., died 
suddenly and un- 
expectedly May 30 
at his home in 
that city; he had 
been at his office 
until 5:30 of the 
evening he died. 
His death removes 
one of the most 
colorful and well 
known men ever 
engaged in the 
forest products in- 
dusty of eastern 
Canada. He was 
always present at 
gatherings of lum- 
bermen and had 
served as a vice 
president of the 
National Hard- 
wood Lumber As- 
sociation (U.S.) 
Chicago, from 1937 
to 1942, when he 
was elected a di- 
rector. Shortly after graduating from 
the engineering course at McGill Uni- 
versity in 1921, he joined the lumber 
firm founded by his grandfather. He 
was active in various organizations. 
Survivors include his widow, his 
mother, a brother, and two sisters. 


DESMOND D. McKAY, 69, Seattle, 
Wash., wholesaler who spent all his life 
in the lumber business, died May 21 at 
Seattle. At the time of his death he 
represented Robinson & Hackett, and 
Eburn Saw Mills, Vancouver, B. C.; 
Etheridge Lumber Co., Chehalis, 
Wash.; Chambers Lumber Co., Chicago; 
and South East Portland Co., Portland, 
Ore. He was also associated with 
Long Bell Lumber Co. He is survived 
by his widow, two daughters, and a 
son. The son, Douglas D. McKay, will 
assume charge of his father’s business. 


CHARLES W. PHILLIPS, 57, one of 
the founders of the Grays Harbor Chair 
& Manufacturing Co., Hoquiam, Wash., 
died May 21 in a Seattle hospital, fol- 
lowing an illness of several months. He 
established the Northwest Chair Co. in 
Tacoma in 1915. Mr. Phillips retired as 
manager of the Grays Harbor Chair 
company in 1941. He is survived by his 
widow, a son, a daughter, two grand- 
children, and two sisters. 


RICHARD NORVELL, 50, executive 
of Norvell & Wallace, Nashville, Tenn., 
died April 29 at his home in that city, 
following a heart attack. Mr. Norvell 
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was active in association affairs and 
had served as president of the Tennes. 
see Retail Lumber Dealers’ Association, 
of which he was an organizer. He wag 
active in civic affairs and in various 
organizations. He served overseas dur. 
ing World War I and was _ twice 
wounded in action. Survivors include 
his widow, two sons, two daughters, a 
brother, and a granddaughter. 


ARTHUR L. REMLINGER, 75, widely 
known Pacific Northwest logging op- 
erator, died May 16 at the home of his 
daughter in Portland, Ore., following q 
long illness. Locating in Portland as 
branch manager for John A. Roebling 
& Sons, he was later transferred to 
Aberdeen, Wash., and in 1928 to Ta- 
coma, where he remained until his re. 
tirement in 1938. For many years he 
was a prominent figure at Pacific 
Northwest logging congresses. Surviv- 
ing, besides his daughter, are his 
widow, a son, and another daughter, 


ARNOLD A. RUNDE, manager of the 
New York office of Hardwood Products 
Corp., Neenah, Wis., since early this 
year, was killed in a subway accident 
in New York May 20. He had been as- 
sociated with the firm thirty years in 
Neenah. Survivors include his mother, 
a daughter, two brothers, and two sis- 
ters. 


FRED G. STEENBERG, 77, retired 
sash and door manufacturer of Fond 
du Lac, Wis., died in a hospital in that 
city on May 31, following an_ illness 
of several weeks. Mr. Steenberg man- 
aged the D. C. Steenberg Co., which 
was established by his father, as secre- 
tary-treasurer from 1894 until his re- 
tirement in 1919. Since his retirement 
Mr. and Mrs. Steenberg have divided 
their time between their city home and 
cottage at Lake de Neveu, and have 
spent much time in traveling through- 
out the United States and down to 
Panama. Mr. Steenberg was a member 
of several organizations. Surviving are 
his widow, two nephews, and _ two 
nieces. 


HENRY MILTON TAGGARTT, 69, one 
of the founders of the Sugarhouse Lum- 
ber & Hardware Co., Salt Lake City, 
Utah, which he had served as secre- 
tary-treasurer until he _ retired five 
years ago, died at his home there May 
24, after a brief illness. He had been 
engaged in the lumber business all his 
business life. On May 31, 1942, he was 
ordained as patriarch of the Granite 
LDS (Mormon) stake. He is survived 
by four sons, a daughter, two brothers, 
a sister, and ten grandchildren. 


CHARLES NEAL WILLIS, owner of 
the Willis-Lucas Lumber Co., Craig, 
Mo., until a few years ago when he sold 
the company but which he still man- 
aged under the new owner until ill 
health forced him to retire several 
months ago, died May 18 at his home 
in Craig. Survivors include his widow, 
a daughter, and a son. 


GEORGE M. WILSON, proprietor of 
Wilson Lumber Co., Portland, Ore., and 
formerly associated with Long-Bell 
Lumber Co., Longview, Wash., died May 
19 at his home in Portland. In his early 
sixties at the time of his death, he had 
spent his entire life in the lumber busl- 
ness. He is survived by his widow, 4 
daughter, and a sister. 


McNARY WYATT, a past president o! 
the Kentucky Retail Lumber Dealers 
Association, and president of the for- 
mer Wyatt Lumber Co., Henderson, Ky. 
died April 9 at his home there. He }§ 
survived by his widow, a son, and tw? 
sisters. 


JOHN WESLEY WYATT, 84, retired 
official of Blanton-Wyatt Lumber C0 
Memphis, Tenn., died at his home ™ 
that city on May 14, after a long illness. 
A daughter, a sister, and four grand- 
children survive. 
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ADVERTISING 





PAYABLE IN ADVANCE 


Copy must be in office of AMERICAN LUM- 
BERMAN by Monday prior to publication 
date. Rates are based on number of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For “blind’’ ad- 
dress care this publication count 5 words. 
Advertisements are set in uniform style, in 
proper classification, with first line in capitals, 
if so ordered. 

Extra lines of white space count as 5 words. 


RATES PER WORD. PER INSERTION 


8 per word for one insertion. 

7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word, per insertion, for 3 to 5 consecu- 
tive insertions. 

Attractive discounts for 6, 13 or 26 consecu- 

tive insertions. 

When answering “blind’’ advertisements ad- 

dress number shown care of 


AMERICAN LUMBERMAN 


139 N. Clark St., Chicago 2, Illinois 








HELP WANTED 


WANTED 


Salesman to call on farmer trade to sell 
ey « maintenance materials, Asphalt 
Roof & bestos sidewall materials. ould 
be home nights; have choice of living in one 
of several good towns in northern Illinois. 
Old established firm. Guaranteed salary. 
Permanent connection. 

Hunter Associates, 81 College Ave., Dixon, IIl. 











CONSTRUCTION MAN WANTED 


Permanent position in a small sawmill town 
in South Central Alabama. Must be able to 
repair and build houses, and do general con- 
struction work. State age, draft status and 
salary expected. Must be reliably recom- 
mended. 

Address N-33, American Lumberman. 





BOOKKEEPER 


Versed in double entry and general office 

work. Permanent position. Advancement to 

Manager associate ard possible. 

— LUMBER & SUPPLY CO., Rockford, 
ois. 





WANTED AT HOMEWOOD, ILLINOIS 
A branch assistant manager familiar with 
lumber and coal. See Mr. R. B. Wyckoff, 


15139 Center Ave., Harvey, Illinois. hone 
Harvey 360. 





WANTED EXPERIENCED FILER 


for band resaw and circular saws used in 
kiln dried hardwoods. Permanent year around 
job with industry located in Williamsport, Pa. 
tate age and experience in first letter. 
Address P-24, American Lumberman. 








We need two men familiar with lumber for 
loading trucks. John Brennan & Co., Cicero, 
ois. 








LUMBER SCALER 


Familiar with trading rules, Appalachian and 
Northeastern Hardwoods. For Western New 
ork furniture manufacturing company yard. 
Proposition for capable steady man. 
ermanent position, no traveling. 
dress Box P-23, American Lumberman. 


HELP WANTED 








WANTED 


Experienced office men for retail lumber yard. 
Whelan Lumber Co., Topeka, Kansas. 








WANTED 


By large Indiana Hardwood Manufacturing 
and wholesale operation: Capable man or 
lady bookkeeper, stenographer for wholesale 
department. lumber inspector, circle sawyer, 
iler, millwright. War contracts, excellent 
postwar prospects. 

Box M-79, American Lumberman. 





WANTED 


To take charge of retail sales department 
for lumber yard in large city in middle states 
area, handling exclusively industrial sales. 
Must be conversant with grades. 

Address N-28, American Lumberman. 





WANTED—HARDWOOD DISTRIBUTING 


Yard Superintendent. Must know Hardwood 
grades, how to pile and care for high grade 
lumber, be able to handle crew of 10 to 20 
men. Steady employment, good salary, state 
previous experience and age. Copeland Lum- 
ber Co., Lima, Ohio. 





EXPERIENCED SAW FILER 


Duties to include care of 4’ band resaws. 
well established firm. Address N-48, 
American Lumberman. 





MAN FOR GENERAL OFFICE DUTY 


Retail lumber and coal yard. Familiar with 
blue prints. 45 to 55 years preferred. State 
salary. Suburban Chicago. Address Box N-42, 
American Lumberman. 





WANTED 


Experienced Band Sawyer, steady work, un- 
ion scale, $1.221/, and overtime. Essential 
lumber industry, call Lafayette 1900, or write 
Mr. Stadelman, Lumber Department, Harris 
3rothers Company, 1349 West 35th Street, 
“Shicago 9, Ill. 


SITUATIONS WANTED 














AUDITOR AND TAX ACCOUNTANT 


Desires position with lumber manufacturer. 
Have been employed for the past 10 years as 
office manager for public accounting firm. 
Good reasons for desiring to make a change. 
Highest references. 

P. O. Box 2192, DeSoto Sta., Memphis, Tenn. 





EXECUTIVE 


I am 47, well experienced in both wholesale 
and retail operations; at present in respon- 
sible executive position with large corpora- 
tion. I want a new connection with a smaller 
firm with the opportunity for a substantial 
share in management =a ownership. Prefer 
West Coast, Mountain or Southwestern State. 
Address P-25, American Lumberman. 





EXPERIENCED LUMBERMAN 


12 years with larger mill operations book- 
keeper, chief accountant and sales manager. 
One year complete charge operations, 12 
years retail owner and operator. Above draft 
and middle age. South preferred. Address 
P-27, American Lumberman. 


BUSINESSES WANTED 








LUMBER & DIMENSION 
WANTED 








HARD MAPLE WANTED 
200,000 feet per month each 6/4 and 8/4. 





Also beech and 4/4 cherry. High priorit 
ratings. H. G. IRWIN LUMBER CO., Garland. 
Pennsylvania. 

WANTED 
Panels, crating, core stock, casket, iture 


and construction lumber AD or ED Rgh. or 
Surfaced. What have you? Wire collect. 
PAUL B. BERRY. Grand Rapids 6, Mich. 





LUMBER WANTED 
6000’ 1°’ FAS or ¢ 1 Common & Better Cherry 
Air or Kiln Dried 
6000’ 6/4°° FAS or *1 Commen 6 Better 
Cherry Air or Kiln Dried 
10000’ 8/4’ FAS or 1 Common 6& Better 
Cherry Air or Kiln Dried 
10000’ 1° FAS or ¢ 1 Common & Better Maple 
Air or Kiln Dried 
5000’ 6/4’ FAS or ¢1 Common & Better 
Maple Air or Kiln Dried 
10000’ 8/4" FAS or t1 Common & Better 
Maple Air or Kiln Dried 
Tell us what you have in Hardwoods 
Charles F. Shiels & Co.. Cincinnati 3, Ohie 





WANTED TO BUY LUMBER 


Straight or mixed cars, all grades. Bissell 
Lumber & Wrecking Co., 7834 W. Grand Ave., 
Elmwood Park, Ill. Phone: Elmwood Park 1198. 





We are interested in buying fairly dry 7x9’ 

Oak switch ties for Chicago delivery. Prefer 

Ohio River, Illinois or Missouri alguna. 
Address Box P-22, American Lumberman. 





WANTED TO BUY 


4" or Heavier—Brazilian or East Indian 
Rosewood Veneer or Lumber. Advise quan- 
tity. price and approximate widths and 
lengths. Will also consider a suitable sub- 
stitute. THE BRUNSWICK BALKE COLLEN- 
DER COMPANY, Muskegon 82, Michigan. 


USED MACHINERY WANTED 














WANTED 


Air dogs for Filer & Stowell #2 R. H. Car- 

riage. Must be in good condition. Advise 

location for inspection and best price. 
Address N-34, American Lumberman. 





WANTED 


DeWalt, combined rip and cut off, saw for 
use in small lumber yard. Midland Lumber 
Company, LaSalle, Illinois. 





BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johnson or Morgan Matchers, Edge Trimmers, 
Squeezers ond Band Resaws, and any other 
box equipment used in box working factories. 
Address ‘K-21.’ American Suadbenienh. 





NAILING MACHINES, ETC. WANTED 


We want 3 Morgan or Doig Nailing Machines 

quickly any size. We also want 1-Shook 

Splicer, Morgan, Doig or Saranac. 1-Hand- 

hole cutting machine. 1—2’’ Dowel Machine; 

also Dowel Sander. Send list of all machines 
ou wish to sell. Chas. N. Braun Machinery 
o., Fort Wayne, Indiana. 





WANTED TO BUY 


Small town lumber yards in Northern Illinois 
or Southern Wisconsin. 
Address N-31, American Lumberman. 


MISCELLANEOUS — PERSONAL 


PERSONAL—Do you know what it means to 
be lonely—to lose a good husband whose life 
work was devoted to the lumber business? 
That’s my situation—a widow at 42 so weuld 
like to correspond with some Lumberman in 
the same circumstances. 

Address N-37, American Lumberman. 














AMERICAN LUMBERMAN, June 10, 1944 








WANTED 


Bell, Jenkins, or other dowel cutting and 
pointing machine. Geo. Mowry & Co., Inc., 
Derry. Pennsylvania. 





WANTED 


Modern Planer and Matcher Ball Bearing— 
Will trade 8’ Modern Ball Bearing Moulder 
as inducement if interested. BROWN-BORHEK 
CO., Bethlehem, Pa. 





Fischer Slab Resaw. McKnight D. E. Chair- 
back Tenoner. Milk Bottle Crate Co., 1545 
Kingsbury St., Chicago 22, Ill. 
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USED MACHINERY WANTED 








MACHINERY WANTED 


Band Resaws, Right Hand Band Sawmill Car- 
riage with four head blocks and two Hammer 
Dogs to open from 40 to 46 inches. TOM 
NORTON, P. O. BOX 134, PETERSBURG, VA. 





WANTED 


Nailer, 6 to 10 track with clincher and yw 
arrangement. Wallace Ongna & Sons, e- 
boygan Falls, Route 3, Wisconsin. 


TIMBER & TIMBER LAND 
FOR SALE 


TIMBER AND TIMBER LAND FOR SALE 


A tract of mixed good Michigan timber and 
not far from railroad. 
Address Box M-101, American Lumberman 











500 MILLION TO ONE BILLION 


feet Virgin Redwood adjacent to Pacific Ocean 
and Highway. Price $2.00 per M. P. O. Box 
3180, San Francisco, Calif. 








WANTED TO BUY 
—MISCELLANEOUS— 








RAILS WANTEC 
Principally 16-20-25-30 !b. 
THE W. H. DYER CO. 
Fullerton Bldg., St. Louis, Mo. 





RAILS: ANY SIZE OR QUANTITY 
Particularly 20 Ib. 25 lb. 30 Ib. 35 lb. & 40 lb. 
Secure our price before selling. 
MIDWEST STEEL C 


Charleston, W. Va. 





WORK BENCHES 


Can you make knock down work benches? 
for immediate delivery? 
We can use quantities. 
United Home Products Co. 
539 Ledger Bldg. 
Philadelphia 6, Pa. 








MISCELLANEOUS—WANTED 








ANY ITEMS TO SELL 


on commission basis to retail }umbermen and 
industrial «nd defanse plants. Address N-47, 
American .zumberman. 








TRANSIT & MILLING 
SERVICES 





$< 





MILLING IN TRANSIT 
l. Resawing 
2. Ripping 
3. Dressing 


For information address 
The Mill Creek Milling Co. 
326 S. Taylor Ave. 


St. Louis 
Mo. 








TIMBER & TIMBER LAND 
FOR SALE 








TIMBER AND TIMBER LAND 


Seventy million feet of standing Northern tim- 
ber. well located and easy to log, also a 
large amount of standing Hardwood and 
Softwood Ties and Pulpwood stumpage. It 
will take considerable money to swing the 
deal. Do not answer if you are not definitely 
interested. 
Address Box M-99, American Lumberman 





STANDING TIMBER 


Four weeks’ cruise, 10% two-strip estimate 
by reliable firm of estimators recently com- 
pleted shows ,000 or more cross ties, 90% 
RED and WHITE OAK. Located 7 miles of 
railroad loading point, Hohenwald, Tenn. 
Blacktop and graded roads throughout tract. 
Terrain level to gently rolling. Soil cherty 
formation, suitable for year ‘round operation. 
Saw Mill site available at railroad loading 
point, no right of way necessary. Sale for 
all slabs at $5 a cord, loaded in car. JOHN 
W. CALDWELL, Decherd. Tenn, 
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MISCELLANEOUS — FOR SALE 


CARPENTERS APRONS 


Write for s les and prices. 
THE MINNESOTA SPECIAL Co., Inc. 
Minneapolis, Minn. 











STEEL WINDOWS 


No priority required. 
Large stock casements, 
pivoted, double hung, etc. 
STEEL SASH SALES & SERVICE 
Weehawken, N. J. 





FOR SALE 


2—55 Gal. Barrels high grade pre-war Red 
Barn Paint linseed oil lead base. Price rea- 
sonable for quick sale. Rib Lake Lumber 
Company, Rib Lake, Wisconsin. 





WHAT HAVE YOU 
TO SELL? 


WHAT DO YOU 
NEED? 


AMERICAN LUMBERMAN 
CAN HELP YOU 


You can insert a 20 word 
advertisement in these col- 
umns THREE TIMES for 
only $3.60. 


To reach the next issue 
mail your copy to reach 
us by next Monday 


AMERICAN LUMBERMAN 
139 N. Clark St. 
Chicago 2, Ill. 





BUSINESSES FOR SALE 
FOR SALE OR RENT 


Sash & Door Plant fully equipped. One- 

story brick building 80x200 ft.: also lumber 

sheds. UNION SASH & DOOR CO., 310 Bel- 
ap St., Superior, Wisconsin. 











FOR SALE 


Ponderosa Pine Mill. Now Operating. Ca- 
—_ 20 to 25M’ per 8 hours. Located on 
paved highway near here, Adjacent to 30 
million feet timber. Weston Lumber Co., Du- 
rango., Colo. 








FOR SALE 


Profitable 29 year old lumber yard in North 
Central Illinois city of 15,000. Must sell on 
account of illness. For particulars write Box 
N-32, American Lumberman. 





BUSINESSES FOR SALE 


FOR SALE 


Complete motorized single unit Hardwood 
Flooring Plant. Planing Mill and Sawnill, 
Three large dry kilns and three large ware. 
houses. p es, electric generating facilities, 
Reason for selling, age of owner. Bargain 
for quick sale. 
CHICKAMAUGA CEDAR COMPANY, 
Stevenson, Ala. 











FOR SALE 


Band sawmill with timber in South Louisiana, 
Address N-45, American Lumberman. 





FOR SALE 


Small lumber, coal and feed business. Located 
in a successful Southern Wisconsin dai 
community. Big territory. No local competi- 
tion. Moderate investment. Immediate posses- 
sion. Excellent opportunity. Address P-26, 
American Lumberman. 





FOR SALE 


Complete steam sawmill. Capacity 16,000’ 
to 20,000’ per day. Box 84, Gillham, Arkansas, 





FOR SALE 


19,500 acres with Pine. Cypress and Oak 
timber Band mill, planing mill, tram road 
and equipment, at pre-war prices located 
East N. C. 

Address Box P-21, American Lumberman 


LUMBER & DIMENSION 
FOR SALE 


FOR SALE 


One carload used lumber 6’ and _ shorter, 
suitable for crating or blocking. Write Elat- 
zky Brothers, Calumet, Michigan. 














YELLOW PINE FOR SALE 


250M’ 2x4 & Wider, Regular lengths, ¢ 2 Yel- 
low Pine through ‘“‘B’’ & Btr. to contain all 
grades ¢ 2, ¢ 1, ““C’* and “B”’’ and Bir. Ceil- 
ing prices to apply f. o. b. Sayre, Chiedster 
or Gurdon, Arkansas, and subject release on 
form WPB 2720 or direct government contracts 
such as D-2, etc. Midland Valley Lumber 
Company, St. Louis 8, Mo. 





FOR SALE—WOODEN WHEELS 


3—1!/2 Diameter 5/g thick 3% hole center 
$58.00 per M 
4—1/, Diameter 5/g thick 15/16 hole center 
.00 per M 
F.O.B. rate same as Chicago. Perfect stock. 
Samples on request. Address Box N-43, 
American Lumberman. 





FOR SALE 


100M’ 3x8‘’-10’’—10/16 Mixed Hdwd. Rough 
100M’ 4x4’’-6’’—8/16’ Mixed Hdwd. Rough 
200M’ 2x4-6-8-10-12-R/L £2 Oak S4S 
100M’ 2x4-6-8-10-12-R/L tl, 2, Gum S4S 
100M’ 1x4-6-8-10-12-R/L ¢2 Oak S4S-%/,"’ 
250M’ 3x4-8’ Mixed Hdwds.—Rough 
250M’ 2x6-8' Mixed Hdwds.—Rough 
300M’ 2x4-8’ Mixed Hdwds.—Rough 
15M’ 3x10-12’’-R/L ¢2&Btr. Yellow Pine S45 
50M’ 2x3-R/L ¢2 & Btr. Yellow Pine S4S 
50M’ 2x2-R/L 22 & Btr. Yellow Pine S4S 
100M’ 1-1/2x6’’-8'’-R/L t2&Btr. Yellow Pine S4S 
200M’ 1/.xRW-R/L 22&Btr. Yellow Pine S4S 
200M’ 4x4 to 12x12-R/L Hdwd. timbers 
Box Shooks—Yellow Pine 
Marsh & Truman Lumber Company 
332 S. Michigan Avenue 
Chicago 4, Illinois 
Telephone Harrison 6491 





WHITE PINE FOR SALE 


1,000,000 feet virgin and second growth pine 
being sawn this summer. Box 77, Indian 
Vailey. Va. 


“USED MACHINERY FOR SALE 











EARLE HART WOODWORKING MACH. CO. 


Large selection of Modern Ball-Bearing Mo- 

torized Used Machines. Get our prices @ 

list before buying. 

Chicago, Illinois, 565 W. Washington Blvd. 
Ph.: Andover 3340 

Greensboro, N. C., Davidson Dr., Sedgefield. 
h.: Greenboro 9633 


June 10, 1944, AMERICAN LUMBERMAN 
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USED MACHINERY FOR SALE 








TRACTORS FOR SALE 


Available for immediate delivery 5 ton or 
"35" size Caterpillar crawler tractors, $495; 
Cletrac *‘55’s, with angledozers fully elec- 
trically equipped, $1850. Also commercial 
Caterpillar ‘30°’ and other tractors. O. C 
EVANS. Mt. Sterling, Ky. 








FOR SALE 
1—Fay & Egan Cross Cut & Dado Machine 
with Dado Head and 2 Saws—like new Ma- 
chine 121821. Write F & Egan Co., Cin- 
cinnati, Ohio, for cut. _ + without motor 


0.00. 
SSTHE MILL CREEK MILLING COMPANY 
326 So. Taylor 
St. Louis, Mo. 





—_—_—- 


FOR SALE 


500, 750 & 1000 GPM Steam Underwriters 
Fire ed 
2—1500 G.P.M. Gasoline Fire Pumps 
j—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 
7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220 and 550 ft. 
Wheel Presses, 150 and 200-ton 
13—Electric Hoists, 35 to 100 HP. 
$—Gasoline Hoists, 15 to 85 HP. 
1—63 ton Heisler Gear Locomotive 
2—1000 GPM _ Electric Underwriters Fire 
Pumps 
Model D American 36"" gauge, 10 ton capac- 
7 4 wheel log loader 
,000 gal. Tank on 75 ft. Tower 
50,000 gal. Tank on 100 ft. Tower 
100,000 gal. Tank on 100 ft. Tower 
R. C. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42nd Street, New York, N. ¥. 





1-8 ft. Clark L. H. Band Mill Pacific Coast 
Model A-40 used only few years with 6 or 8 
used saws $1800.00. 1 Clark 18 by 24 Two 
valve Automatic Engine $1250.00. Also other 
Clark and Covel machinery. Inspection and 
acceptance our yard N. C. Moltz Lumber Co., 
Lake Toxaway, N. C. 





FOR SALE 


Six Standard natural draft dry kilns complete 
with all the appurtenances, easily converted 
to forced draft units. 25-Lumber wagons; 
1—7"" shotgun feed: 1—American rip saw: 
300 feet of 24°" blower pipe, several blowers, 
shafting, pipe, roll cases, refuse chain, ]— 
leather belt, 2-ply, 70’ long, 271/2'° wide: 1— 
leather belt, 2-ply, 91’ long, 21’ wide. Write 
to Klatzky Brothers, Calumet, Michigan. 





FOR SALE 
Berlin ¢ 90—9°" Planer & Matcher with Profile. 
Shiplap, D&M, Eased Edges, Jointer and other 
heads; also belts and motor. Jakobe Lum- 
ber Co., Mankato, Minnesota. 





FOR SALE 


Right Hand 8’ Clark Band Mill, one Heavy 
Duty Right Hand Clark Carriage almost new 
—54" opening, one Double Heavy Duty 5 Saw 
Clark Edger, one Smith-Meyer & Schneer 2 
Saw Crank Set, 20’ End Trimmer, five 100 
Horse Power Boilers, one 150 Horse Power 
Engine, above material located at Panther, 
West Virginia. 

Griffith Lumber Company, Huntington, W. Va. 





SPECIAL OFFER 
80 Heavy-Duty Used Cast Steel 
LOGGING RACKS 


FOR RAILROAD CARS 
OR STORAGE BINS 


No priority required. 
Sketch gladly furnished. 


IRON & STEEL PRODUCTS, INC. 
1424S. Brainard Ave., Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL” 


ee 





REPAIR PARTS 
tor gd wagons, cuts, buchibcants or moun- 
gons—wagon ubs, spokes, rims, 
hounds. “Let us know what you need. MA. 
Y EXCHANGE, Macon, Georgia. 


AMERIcAN LUMBERMAN, June 10, 











USED MACHINERY FOR SALE 


USED MACHINERY FOR SALE | 
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A GOOD INVESTMENT 
For the duration or post war—Save demur- 
rage, switching, extra handling costs, dam- 
aging foreign cars, etc. 


85. Hopper, double, 50-Ton 
ll, Hopper, Side-Discharge, 50-Ton 


150, Refrigerator, 40-Ft., 40-Ton 
16, Refrigerator, 36-Ft., 30-Ton 


17, Ballast, Composite, 50-Ton 
25, Box, 36-Ft. 4-Ton: Steel Ends 


20, Dump, Ké&J, Automatic, 16-Yd., 40-Ton 
20, Flat, 40-Ft., 50-Ton 
43, Gondola, Composite, 36-Ft. & 40-Ft., 40-Ton 
10, Gondola, Steel, 50-Ton, High-Side 
30, Tank, 8000-Gallon, 40 & 50-Ton 

ALL CARS ARE PRICED TO SELLI 


IRON & STEEL PRODUCTS, INC. 
39 Years’ Experience 


13424 S. Brainard Ave., Chicago 33, Illinois 
“ANYTHING containing IRON or STEEL” 





1 No. 1 Frick Saw Mill 
1 32°’ Roller Bearing Frick Edger 
1 32’° Tower Edger 
2 Knight Log Turners 
1 54° Fay & Egan Band Saw 
1 American Hoyt 30’° Gang Rip Saw 
1 Gasoline-powered two drum Ground 
kidder 
All in good condition. 
tl RIVER BOOM & LBR. CO., Richwood, 
. was 





FOR SALE FROM STOCE 


Woodworking machinery of all kinds. 
Inventory constantly changing but postal will 
tell you if we have that much needed ma- 
— you are looking for. 500 machines in 
stock. 

Try us—ask for stock list. 
BOSCHO, INC., Medford 55, Mass. 





FOR SALE 


Mitts & Merrill 25 inch Hog, 10’’x12”’ opening, 
Soule steam feed works, American double 
surface Planer. Coleman Lumber Co., 
AuSable Forks, New York. 





ELECTRICAL MACHINERY 


Motors and Generators, A.C. and D.C. for 
sale at attractive prices. Large stock of 
New and Rebuilt motors on hand at all times. 
Expert Repair service. Send us your in- 
ulries. 

. M. NUSSBAUM & CO., Fort Wayne, Ind. 





VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher 
139 N. Clark St. Chicago 2, Illinois 





FOR SALE 


1 Climax Logging Locomotive 42’° gauge, 28 
tons complete 

1 Locomotive boiler, 30 h.p. tested 170 Ibs. 
pressure 

Lot of logging locomotive car wheels and 
axles and repair parts 

3 eee locomotive electric generators and 
headlights suitable for logging engines 

All equipment at Cornwell, Virginia. Ready 

for immediate delivery. Price attractive. Ad- 

dress South River Lumber Co., Inc., ‘ North- 

umberland, Pennsylvania. 





FOR SALE 


15—10x24 live rollers. 

240 ft. £110 Jeffry drag chain with driver and 
sprocket, all new. 

1—20 ft. 2 saw roller bearing trimmer. 

l—teed table for Yates American A20 machine. 

1—16x22 Lane and Balley engine with 3/2 
governor and 18x84 Fly Wheel. 

1—10x6x10 Outside Packed Pump. 5’ intake 
4’ discharge. 

10—all steel lumber buggies. 

1—1112, K.W. DC Belt driver generator with 
switch board. 

1—1l1/, K.W. Turbo gemenet. 

W. B. CONEY EQUIPMENT CO. Phone 4351, 

AMITE, LA. 





FOR SALE 


Planer, dbl., American No. 75, 19’’x6’’, two 
35 h.p. top hd. motors, one 25 h.p. bottom 
hd. motor, 25 h.p. fd. motor, rates 150’, 200’, 
250’, and 300’ the minute, 100% ballb.; Planer, 
Yates 24’’x6’’,. 10 h.p. coupled m.; Frequency 
changer, G.E., 100 h.p.; Cut-off saw, Fay No. 
2, sliding carriage: Double cut-off and mitre 
saw, Beach No. 205, roller table, 48°°x120°’, 
built-in motors, tilting arbors: Swingsaw., o.h., 
F & E No. 501-A, 5 h.p., 3600 rpm arbor m.; 
Swingsaw, o.h., American, 5 h.p. belted m.; 
chucking machine and trim saw, dbl.-end 
Nash 30°; Sander, 2-dr., e.b., Yates No. 413, 
30°’, m.d.; Sander, Berlin 36’ roll-fd., 3-dr., 
$350; Sander, Heath 38°’, 2-dr., coupled mo- 
tors; Belt sander, Parks roller table; Glue 
jointer, ballb., F&E No. 429, built-in motors; 
electric dry kiln oven and scale; Shaper, sgl. 
spdl., Smith ballb., V-belted m.; Shaper, sgl. 
spdl., ballb. Advance, 5 h.p. m.; Sticker, sash, 
American No. 1, pl. & bor. attachm.; Moulder, 
Yates C4-A, 8, fast-fd., rd. or sq. hds., 25 
h.p. m.; Moulder, Berlin No. 108, 10°’, 20 h.p. 
m.; Moulder, Smith 6’, 4-s., 10 h.p. m.; Ten- 
oner, sgl.-end, F&E with copes; Borer, Buffalo, 
ost; Window frame machine, Smith & Phil- 
a Mortiser, h.c., F&E No. 144, horiz.: Mor- 
tiser, h.c., vert., F&E No. 379; Mortiser, vert. 
h.c., Smith No. 282-A; Band scroll & resaw, 
Fay & Co., 42’’; Variety saw, American No. I, 
5 h.p. motor-on-arbor; Blower, Sturtevant 24°’; 
Bandsaw, 30°’, Parks, $78: Dowel machine, 
Fay & Egan No. 292, to turn rods in multi- 
ples; Self-feed ripsaw, F&E No. 21/2, 6’ arbor 
space; Chain-feed ripsaw, ballb., Falls, 10 
h.p. m.; Edger, Hill .48°°. Sundry other ma- 


chines. 
EDGAR G. BICKLER 
6448 Conway Ave., Mt. Washington 
Cincinnati 30, Ohio 





FOR SALE 


Rebuilt Yates £421 Six-Drum Sander Serial 
¢25341. THE MENGEL COMPANY. MACHIN- 
ERY DEPARTMENT, Louisville 1, Kentucky. 





HOTEL 


CONTINENTAL 


Guests enjoy all club 
facilities, including 
swimming pool... 
perfect location at 11th 
and Baltimore. 


4.50 


From # with 
Bath 





R. E. McEACHIN, Managing Director 


KANSAS CITY 











1944 
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‘Logged in 1936-’37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 — 750,000,000 Feet of Standing Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply 
DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 
Air-Dried - QUALITY LUMBER - Kiln - Dried 




































Aetna Plywood & Veneer.. . 62 
American Cabinet Hardware 

Corp. . ee. a 
American Logging Tool Co. 62 
American Lumber & Treating 

Co s . 59 
American ‘Manufacturing Co., 

Inc. ‘ 78 
American ‘Saw Mill Machinery 

Co. 70 


Anaconda Copper Mining Co. 77 


Andersen Corp . 38- 39 
Anderson-Tully Co. tae aie ac tore nee ae 
Angelina Hardwood Co....... 85 
Appalachian Hardwoods....... 47 
Augusta Hardwood Co........ 85 
Bailey Lumber Co., Ltd....... 85 
B & T Metals Co., The........ 69 
Barger Lumber Co., P.M..... 62 
Belcher, J. B. shaded nied wick 
Biddle Co., The. . os a 


Biles-Coleman Lbr. ‘Co., “Inc. ie ae 
Blackwood Lumber Co., Inc. ..°47 
Breyer Bros., Whiting & Co... 69 


Bringardner Lumber Co....... 47 
Brooks-Scanlon Corp..... .. 51 
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Buss Machine Works.......... 75 
California Sugar & Western 

Pine Agency. . cn a 
Carey Mfg. Co., The Philip. oe 
Carr Lumber Co. cee ewiacge ee 
Certain-teed Products Caen. .. 44 
Chapman & Co., Inc., A.D.... 79 


Chapman & Dewey Lbr. Co... 85 
Chattahoochee Valley Lbr. Co.. 80 
Cherry River Boom & Lbr.Co.. 47 


Chicago Mill and Lbr. Co..... 85 
Corley Mfg. Company. . 75 
Cre-O-Tox ee Products 
Co 78 
Crisp Lumber Co., M. E. 47 
Crosby Lbr. & Mfg. Co....... 76 
Cunningham Mchy. Corp...... 62 
Curtis Companies Service 
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Dierks Lumber & Coal Co..... 76 
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COPD... .. coe OO 
Dow Chemical Co., ‘The... - & 
Drolet, George. . 4 veo ae 
Duncan Lumber Co., Inc. biter he 65 
Durham Co., Donald. woo 
Elk River Coal & Lbr. Co. 47 
Engle & Worth Lbr. Co. a= an 
Enterprise Company, The. 76 


Farrin Lumber Co., The M. B.. 47 
Feather River Lumber Co., The 53 


Ferguson Lbr. Co., W. T...... 66 
Flintkote Co., The. ow Se 
Ford Metal Moulding Co.. << 
Georgia ae gl Lbr. eae — 
Gillies Bros., Ltd. cn oe 
Holt Hardwood Co. paieeee ee 
Hotel Continental . ee 
Hutton & Bourbonnais Co... .. 47 
BOGy PIO OO... oc ccccccccescs @ 
Johns-Manville Corp. . . 6-7 
Johnson Lumber Corp., “C. 'D. sj 
Jones Lumber Co., J. M ewes 85 
Kent Machine Co., The....... 62 
Keystone Steel & Wire Co...... 35 
Kirby Lumber Corp.......... 74 
Kitchen Lumber Co.......... 47 
Lane Manufacturing Co....... 67 
L. H. L. Lumber Co. wo we 
po ta A tll Glass Co. oe 
Lightsey Brothers. ‘ .. 85 
Locke Stove Co. ie ee 
Long Lake Lumber Co.. oe ae 
Louisiana Central Lumber Ge... 85 
Lowe Bros. Co., The 69 


— = Mutual Gasualty 
Mawaewws 


Aduertisers’ Index 


Macklanburg Duncan Co....,. 
Malta Mfg. Co., The.......... 
Mauk Seattle Lumber Co. 
May Hardwood Co. ool 
McCracken & McCall, Inc oan 
McGraw-Curran Lumber Co... 
Meadow River Lumber Co.... 
Medford Corporation......... 
Menominee Indian Mills... 
Miller & Co., Inc.. — 
Miner Saw Mfg. Co., ei z.. 
Moisture Register Co......... 
Moore Dry Kiln Co........ 
Morrill & Sturgeon Lbr Co..... 
Morrison, Gross & Co.. 
Mowbray & Robinson Lbr. Co. 
Mower Lumber Co., The. 


Neils Lumber Co., J.......... ii 


Oregon-American Lumber Corp. 
Oregon Lumber Co.......... 


Pacific Mutual Door Co...... 7 


Paine Lumber Co., Ltd....... 
Patrick Lumber Co.......... 
Pilot Rock Sales Agency...... 
Pine Plume Lumber Co....... 
Pittsburgh Plate Glass Co..... 
Porter-Cable Machine Co..... 


Protection Products Mfg. Co... 7) 


Protexol Corp.. 
Puritan Cordage Mills, Inc. 


Quincy Lumber Company, Inc. 7 


Rainy Lake Lumber Co., Ltd.. 77 


Red River Lbr. Co., The...... 
Reynolds & Manley Lbr. Co... 


Ritter Lumber Co.,W M..... 4 


Ross Carrier Co. 
Russell & Pugh Lumber Co.. 


Samson Cordage Works....... 7 
Schuette Company, Wm...... 7 
Seneca Wire & Mfg. Co., The.. 53 


Sewall, James W. 
Shevlin Pine Sales ‘Co. 


Silbernagel & Sons Co., " Ges.... 2 


Sisalkraft Co., The. anil 
Smith Lbr. Co., Ralph .. Pa © 
Smith Lbr. Co., Inc., W. T. 
Soderberg Lumber Co., Carl. a 
Sondheimer Co., E..........: 
Southern Hardwoods.......... 
Southwest Lumber Co........ 


Spokane Pine Products Co..... 5 


Stearns Coal & Lbr. Co., Inc... 
Stimson Lbr. Co... ....+-+++: 
Stone Lumber Co., J. E......- 
Sullivan Lumber Co. . 


Tarter, Webster & Johnson, Inc. 


Taylor-Stiles & Co........+++ 
Tennessee-Eastman Corp.....- 


Thornton Tandem Co.......:“ 


Thurston-Flavelle Ltd......-- 
Twin Harbors Lumber Co..... 


U.S. Gypsum Co........+++* 


Upaon Oo., TRO. ... 5-00 ce00sr" 


Van Donk, C. H. non 
Vestal Lumber & Mfe. Co. Sona 


Wales Lumber Co. 

Wax Lumber Co. 
Wendling-Nathan Company. 
West Virginia Lumber Co. 
Western Wholesalers. . 


Weyerhaeuser Sales Co. wosdl "56-51 


Wheeler Osgood Sales On 


Wood-Mosaic Co.. Inc. 
Woodard Walker Bowen, ‘ne.. 
Woods Lumber Co. ; 
Wuichet Lumber Co. 


= N 
June 10, 1944, AMERICAN LUMBERM* 
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a WiLLow 
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PCO... 6 Hard 4 an Ss f KOR 
a ardwoods that Satisty ‘TUPELo Y 
Lbr. Co, 47 , . . *CYPRESs 
he...... 4 The South, long famous for the quality and variety of its Hard- OPLaR . 
woods, has a just-right Hardwood for every purpose. While SYCAMORE 
. wartime conditions make it difficult to maintain production, the ASH “COTTONWo9, 
ber Corp, ¢ leading producers and distributors on this page will supply you 
8 so far as possible with all available sizes and grades. 
De... cca 
Me 6 00a 
re E. Sondheimer Co..........Sondheimer, La. Angelina Hardwood Company. Lufkin, Texas 
83 Manufacturers Southern Hardwoods and Louisiana Cypress. Mills at Ewing, Tex. and Ferriday, La. 
ae Slack Barrel Cooperage. Louisiana Red Cypress and Southern Hardwoods. 
B Co. ....08 Serving the Trade Since 1872. 
PO's. «ictal 
{fg. Co... 7 ° 
ee Chapman & Dewey Lbr. Co.. .Memphis, Tenn. Augusta Hardwood Co........Augusta, Ga. 
3, Inc.... 6 Manufacturers for 54 Years of Famous St. Francis Basin Mirs. High-Grade Band-Sawn Planing Mills 
Southern Hardwood Lumber and Oak Flooring. Pine . . Hardwood . . Cypress Dry Kilns 
yany, Inc. 7] Mills at Marked Tree, Ark. Air-Dried Roofers . . Timbers 
‘he... | Weedard Walker Bowen, Inc. . Sh +L 
he...... 3 r aiker bowen, inc.. revepor a. es 
nt a — : on Louisiana Central Lbr. Co.......Clarks, La. 
eo Southern Pine @ Hardwoods e@ Cypress Band-Sawn Forked Leaf White Oak. Cherry Bark Red Oak, 
aa. Red and Sap Gum, Poplar, Cypress, Gak Flooring. 
veces ' Mixed or Car Lots. 
er Co... 6! Anderson-Tully Company ...Memphis, Tenn. 
ks 7 For 54 Yrs. sa a a lage ee eed, . 
siete Semi-Finished Hardwoo imension. a Tg.. ort Lea H * 
See bas Yellow Pine. 5 Modern Band Mills Wax Lumber Co...........Woodville, Miss. 
So., The.. 5 ma eee orgy Become  Revivesde and Southern Pine. 
78 pecializing in erry Bar € ak, Magnolia and Poplar. 
ee Reynolds & Manley Lbr. Co.. .Savannah, Ga. Annual Cut, 20 million feet. 
»., Geo.... 2 Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
sie en 5 Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
hI 49 5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. McGraw-Curran Lbr Co Yazoo City Miss 
aeeeeee ee om eee - e 
Ws Bexes ® Band Sawn Southern Hardwoods. Specializing in Deep Swamp 
b» Cant. 6) J. E. Stone Lbr. Co.... . Nacogdoches, Texas Cypress, Cherry Bark Red Oak, Delta Red Gum and Tupelo 
8 : ; _ and the famous Yazoo Beech. 
9s Southern Hardwoods—Band-Sawn—Lignasan-Dipped—Can Kiln- : 
ecccccceeed * Dry—Short Leaf Yellow Pine—Planing Mill Facilities. 
Os cceancen ‘ ' “ 
an tie... : Lightsey Brothers. ...Miley, South Carolina 
Do., Inc... # Georgia Hardwood Lbr. Co.. - Augusta, Ga. Manufacturers of Southern Hardwoods, Cypress and North 
yy Southern Hardwoods, Cypress, Yellow Pine. Annual capacity Carolina Pine. Modern Kilns & Planing Mill Facilities. End- 
ae over 200,000,000 feet. Band Mills in N. Carolina, S. Carolina, Matched Pine, Oak, Maple & Gum Flooring. 
_E.....+. 7 Georgia. Mississippi. 
7 a e FA e J 2 i 
nnson, Ine. @ Woods Lumber Co..........Memphis, Tenn. M. Jones Lbr. Co..........Natchez, Miss. 
: 62 Band Mills at Mfrs. All Southern Hardwoods and Cypress—Dowicide-Dipped. 
ene nentyl “ Memphis, Tenn.—Clarendon, Ark.—Greenville. Miss. Planing Mills = Kilns. Normal Stock, 12 Million Feet. 
SOrp.. oe # Lignasan-Dipped Hardwoods so Yellow Pine Boards. 
eee. “From Woods to Consumer”’ 
er Bai 
me , aile i 
er Co..... 7 Pine Plume Lbr. Co. ol . Montgomery, Ala. daar Sonus. ani . Laurel, Miss. 
2 Manufacturers Southern Hardwoods and Yellow ~ sd = tense eutine Modena sak as 
4 Kiln-Dried—Straight or er ete the Lumber Trade 7 years of satisfactory service to the trade. : 
a ee ; . . Miller & Co., Inc.. 
ig. Co. Chicago Mill and Lbr. Co.......Chicago, Ill. cnatie bee wi. in. Seinen Tenn. 
= / ; dmills, producin i 
cae . By Ww. beng oe el — _ it Spee Bearcene aa Yehow Bae. ested ctethe nea 
er and-Sawn Delta Hardwoods and Cypr e 30,000,000’. O d: ilns, ° 
smpany.’.. & Operating Four Modern Band Mills. as ——- ee ee 
er Co...+: 
joo oe aan 
Co.... . 565! 
s Corp a. 
BO. . --cemne 
ywen, Inc.. 4 
wee 
,U MBERMA} 


























There goes your Nmetal weatherstrip) 2" Sar” 


ERLIN bombed! Tokio raided! When you read headlines like > SIRE || | CALKING & GLAZING 

these, remember this. The NUMETAL Weatherstrip you haven't eka y gg aa ggaetigon “ 

’ . a » crack, 

had is flying high these days! It’s flying wherever our boys fly, : iohes ae ome pce 
because the men and machines who once made America’s finest 


weatherstrip are making vital parts for Uncle Sam’s planes. ——- 
But the War won't last forever. Some day, the Japs and Nazis will GLAZING COMPOUND Nu Glaze 


get enough, and when that day comes, the Macklanburg-Duncan Co. Does an ae ro oath =. sa 
will again lead the way in bringing you new and better products. to ‘handle. Applied like —a 


putty—but not putty. —— 
In the meantime, we are doing our best to serve you as well as 


Uncle Sam. We are manufacturing the hmited number of items VICTOR WOOD & FELT 
allowed under present conditions. We're dividing them as fairly as WEATHERSTRIP 
possible among our dealers. But more important still, we’re planning eT ee 
for the postwar days ahead. And you hardware and lumber dealers ee 


are an important part of those plans. You stick with us... and MADUCO PLASTICS 


. ‘ tages : 1 
we'll stick with yas: Maduco Plastic Molding and Trim won 
the National Plastic Award for 1941, 





MACKLANBURG- CU. 


NUMETAL WEATHERSTRIP © NU-CALK CALKING COMPOUND * NU-ART MOLDINGS AND EDGING 
Manugpctinca of NU-GLAZE GLAZING COMPOUND * NU-WAY WEATHERSTRIP * NU-ART LETTERS AND NUMBERS 


OKLAHOMA CITY 1 OKLAHOMA 








